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MODIFICATION #9
TO
CONTRACT NUMBER PPEA-SOA-2011-07-22-AA
BETWEEN THE
COMMONWEALTH OF VIRGINIA
AND
BLOSSMAN GAS, INC.

This Modification #9 is an agreement between the Commonwealth of Virginia, hereinafter
referred to as "State" or "Commonwealth" or "DGS" (Department of General Services), and
Blossman Gas. Inc. hereinafter referred to as "Contractor," or “Blossman” relating to Contract
PPEA-SOA-2011-07-22-AA dated October 2, 2012, as amended, hereinafter referred to as the
"Contract" or "Agreement." This Modification #9 is hereby incorporated into and made an
integral part of the Agreement.

The purpose of this Modification #9 is to document both parties agreement concerning: |) Modify
Exhibit F entitled “Pricing for Vehicle Conversion Services” and Il) Revise Terms and Conditions
due to regulatory changes. All changes are effective immediately upon the final execution of this
Modification #9 unless otherwise stated herein.

Reference: Exhibit F entitled “Pricing for Vehicle Conversion Services” is hereby replaced
with the attached update and revised Exhibit F, attached hereto and incorporated herein. The
replacement Exhibit F revise pricing based on the Gross Vehicle Weight GVW, adjust pricing
for installations without tanks and adds Police Storage System.

Reference: Contract PPEA-SOA-2011-07-22-AA, Exhibit D entitled, Terms and Conditions,
Subsection 9 entitled “Changes to the Contract” which allows changes to be made to the
Contract by mutual agreement of both parties.

A. REVISE General Term and Condition, Paragraph 2, entitled “ANTI-DISCRIMINATION"
to read:

ANTI-DISCRIMINATION: Contractor certifies to the Commonwealth that they will
conform to the provisions of the Federal Civil Rights Act of 1964, as amended, as well as
the Virginia Fair Employment Contracting Act of 1975, as amended, where applicable,
the Virginians With Disabilities Act, the Americans With Disabilities Act and § 2.2-4311 of
the Virginia Public Procurement Act (VPPA). If the award is made to a faith-based
organization, the organization shall not discriminate against any recipient of goods,
services, or disbursements made pursuant to the contract on the basis of the recipient's
religion, religious belief, refusal to participate in a religious practice, or on the basis of
race, age, color, gender sexual orientation, gender identity, or national origin and shall
be subject to the same rules as other organizations that contract with public bodies to
account for the use of the funds provided; however, if the faith-based organization
segregates public funds into separate accounts, only the accounts and programs funded
with public funds shall be subject to audit by the public body. (Code of Virginia, § 2.2-
4343.1E).

In every contract over $10,000 the provisions in 1. and 2. below apply:
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1. During the performance of this contract, the contractor agrees as follows:

a.

The contractor will not discriminate against any employee or applicant for
employment because of race, religion, color, sex, sexual orientation, gender
identity, national origin, age, disability, or any other basis prohibited by state
law relating to discrimination in employment, except where there is a bona
fide occupational qualification reasonably necessary to the normal operation
of the contractor. The contractor agrees to post in conspicuous places,
available to employees and applicants for employment, notices setting forth
the provisions of this nondiscrimination clause.

The contractor, in all solicitations or advertisements for employees placed by
or on behalf of the contractor, will state that such contractor is an equal
opportunity employer.

Notices, advertisements and solicitations placed in accordance with federal
law, rule or regulation shall be deemed sufficient for the purpose of meeting
the requirements of this section.

If the contractor employs more than five employees, the contractor shall (i)
provide annual training on the contractor's sexual harassment policy to all
supervisors and employees providing services in the Commonwealth, except
such supervisors or employees that are required to complete sexual
harassment training provided by the Department of Human Resource
Management, and (ii) post the contractor's sexual harassment policy in (a) a
conspicuous public place in each building located in the Commonwealth that
the contractor owns or leases for business purposes and (b) the contractor's
employee handbook.

The requirements of these provisions 1. and 2. are a material part of the
contract. If the Contractor violates one of these provisions, the
Commonwealth may terminate the affected part of this contract for breach, or
at its option, the whole contract. Violation of one of these provisions may also
result in debarment from State contracting regardless of whether the specific
contract is terminated.

In accordance with Executive Order 61 (2017), a prohibition on discrimination
by the contractor, in its employment practices, subcontracting practices, and
delivery of goods or services, on the basis of race, sex, color, national origin,
religion, sexual orientation, gender identity, age, political affiliation, disability,
or veteran status, is hereby incorporated in this contract.

2. The contractor will include the provisions of 1. above in every subcontract or
purchase order over $10,000, so that the provisions will be binding upon each
subcontractor or vendor.
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B. ADD General Term and Condition, Paragraph 17, entitled “VENDORS MANUAL" to
read:

VENDORS MANUAL : This contract is subject to the provisions of the Commonwealth of
Virginia Vendors Manual and any changes or revisions thereto, which are hereby
incorporated into this contract in their entirety. The process for filing a complaint about
REVISE Paragraph A, entitled “VENDORS MANUAL" to read:

this solicitation is in section 7.13 of the Vendors Manual. (Note section 7.13 does not
apply to protests of awards or formal contractual claims.) The procedure for filing
contractual claims is in section 7.19 of the Vendors Manual. A copy of the manual is
normally available for review at the purchasing office and is accessible on the Internet at
www.eva.virginia.gov under “| Sell To Virginia®.

C. ADD General Term and Condition, Paragraph 18, entitled “NON-DISCRIMINATION OF
CONTRACTORS" to read:

NONDISCRIMINATION OF CONTRACTORS: Contractor shall not be discriminated
against in the solicitation or award of this contract because of race, religion, color, sex,
sexual orientation, gender identity, national origin, age, disability, faith-based
organizational status, any other basis prohibited by state law relating to discrimination in
employment or because the bidder or offeror employs ex-offenders unless the state
agency, department or institution has made a written determination that employing ex-
offenders on the specific contract is not in its best interest. If the award of this contract is
made to a faith-based organization and an individual, who applies for or receives goods,
services, or disbursements provided pursuant to this contract objects to the religious
character of the faith-based organization from which the individual receives or would
receive the goods, services, or disbursements, the public body shall offer the individual,
within a reasonable period of time after the date of his objection, access to equivalent
goods, services, or disbursements from an alternative provider.

D. ADD General Term and Condition, Paragraph 19, entitted “CIVILITY IN STTE
WORKPLACE" to read:

CIVILITY IN STATE WORKPLACES: Contractor shall take all reasonable steps to
ensure that no individual, while performing work on behalf of the contractor or any
subcontractor in connection with this agreement (each, a “Contract Worker”), shall
engage in 1.) harassment (including sexual harassment), bullying, cyber-bullying, or
threatening or violent conduct, or 2.) discriminatory behavior on the basis of race, sex,
color, national origin, religious belief, sexual orientation, gender identity or expression,
age, political affiliation, veteran status, or disability.

The contractor shall provide each Contract Worker with a copy of this Section and will
require Contract Workers to participate in agency training on civility in the State
workplace if contractor's (and any subcontractor’'s) regular mandatory training programs
do not already encompass equivalent or greater expectations. Upon request, the
contractor shall provide documentation that each Contract Worker has received such
training.
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For purposes of this Section, “State workplace” includes any location, permanent
or temporary, where a Commonwealth employee performs any work-related duty
or is representing his or her agency, as well as surrounding perimeters, parking
lots, outside meeting locations, and means of travel to and from these locations.
Communications are deemed to occur in a State workplace if the Contract Worker
reasonably should know that the phone number, email, or other method of
communication is associated with a State workplace or is associated with a person
who is a State employee.

The Commonwealth of Virginia may require, at its sole discretion, the removal and
replacement of any Contract Worker who the Commonwealth reasonably believes
to have violated this Section.

This Section creates obligations solely on the part of the contractor. Employees or
other third parties may benefit incidentally from this Section and from training
materials or other communications distributed on this topic , but the Parties to this
agreement intend this Section to be enforceable solely by the Commonwealth and
not by employees or

other third parties.

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF

EACH

PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY

AGREES TO BE BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLOSSMAN GAS, INC. COMMONWEALTH OF VIRGINIA

o T

DEPT. OF GENERAL SERVICES
OFFICE PROCUREMENT SERVICES

NAME:

TITLE:

DATE:

7 7/ SIGNATURE SIGNATUORE
Edwane 1 Frryg~ NAME: Keith B. Gordon
PRINTED OR TYPED
(E/v e TITLE: Contracting Officer
10 /24 [2¢ pate: || =2-2%2p
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Exhibit F

Pricing for Vehicle Conversion Services



Contractor agrees to provide aftermarket vehicle conversion services for vehiclespurchased by Public

Bodies. Conversion kits are available from various manufacturers.

1. Aftermarket conversions will only be done on vehicles in which contractor or manufacturer of record
holds EPA certifications. Converted vehicles will meet U.S. Government Standards for sale in the
Commonwealth of Virginia. EPA Emissions Certification is available upon request. A listing of EPA
certified vehicle conversions will be maintained and updated on Contractors or subcontractor
websites:

www.allianceautogas.com

www.roushcleanteach.com

www.cleanti.telusa.com

2. Warranty: Vehicle conversions shall not impact applicable manufacturer warranties upon the
vehicles. Contractor warrants that all materials and equipment related to a vehicle conversion shall
be fully guaranteed against defects in material, workmanship, and operate in accordance with all
original equipment manufacturer (OEM) operating standards and performance specifications for a
period of three (3) years or 30,000 miles, whichever comes first, following the date the converted
vehicle is received by the Public Body from the Contractor afterthe vehicle conversion is completed.
Shouldany defectbe noted by the Public Body, then the Public Body will notify the Contractorofsuch
defect or non-conformance. Such notification will state that the Contractor shall replace or correct
the defect or non-conformance issue. The Contractor shall correct or replace equipment, atno cost
to the Public Body, which shall be subject to all provisions of this clause to the same extent as the
equipmentinitially delivered. If the Contractorrefuses to replace or correct the deficiency, or fails to
replace or correct after three tries, then the Public Bodymayhavetheequipmentcorrectedorreplaced
with similaritems andcharge the Contractorforthe costs.

3. Vehicle Publications: The Contractormustfurnishthefollowingwith each conversion
(I copy each per vehicle):
- New Vehicle Warranty Information Manual

- NewVehicle Owner's Manual
- Manufacturer's Statement of Origin (MSO)
- Delayed Warranty Start Form, and any other such documents as necessary fordelivery

4. Vehicle DeliverySchedule: The PublicBodyand Contractorshalldiscussanddevelopa delivery
schedule for completion of all conversion services prior to issuance of a purchase order.



5. Pricing includes shipping/transportation, pick-up from the Public Body's site and deliverytothe
Contractor's conversion site, then transportbacktothe Public Body site once conversionis complete.

Pricing alsoincludesall labor forthe conversion, aswell as labor, parts,and materials toinstall and
make operationalthe conversion to complywith all vehicle warranty requirements and specifications.

6. Bi-Fuel Prins Vapor Injection Conversion: The bi-fuel Prins Vapor System standard price of $5,400.00
for vehicles with GVW less than 14,000 Ibs and for vehicles over 14,000 Ibs the standard price is
$6,200.00 effective (October 1, 2020).

Contractor agrees to provide b-fuel PRINS Vapor Injection Systems purchased during the applicable
contract term at the rates listed below.

Pricing shall be effective upon final execution of Modification #9 to Contract PPEA-SOA-2011-07-22-
AA, and shall remain in effect until written notification and approval of both parties.

Prins VSI (hi-fuel) system for various vehicle platforms as listed at
http://www.allianceautogas.com/certiifications

*Includes any Prins VSI Conversion 1. Standard System and Conversion under 14,0001bs:
system with any tank configuration without tank (-) $800.00.
F.O.B. to any conversion center or Fleet

e  Parts $5.400.00
e Labor: $1,500.00

Customer

2. Plug & Play System Conversion over 14,0001bs: without
tank (-) $800.00.

e  Parts $6,200.00
e  Labor: $1,500.00

3. Copies of actual invoices to be provided to purchasing
entities.

4, Additional Charge for second tank: $1,400.00
5. Additional Charge for On-site install: $200.00

6. Additional Charge for Chevrolet Impala of Caprice
install: $200.00

7. Additional charge for optional single drawer/storage
system for Ford Explorer Interceptor $2,700.00

e Labor $200.00
8. Police Storage System $2.900 installed.

#* [ lift-gate at delivery location is required. there will be an additional 100.00 charge.

7. Roush Clean Techconversions:



a. FordE-150/250/350 E-series Passenger & Cargo Vanswithgaseous preppackage (91G) already
installed

(1) 2009 & newer modelyear
(2) 5.4L 2V engine

(3) Pricing forconversion

E-150/250/350 to 25 usable gallon
mid-ship tank or 46 Gallon Interior

tank

Ford SRW cutaway with 9600
GVWR

(4) Comments:

i TheFord E-150/250/350passenger& cargovanwillbereplacedwith the full sized
FordTransit vanin thefall of 2013. Contractor will offer adedicated liquid
propaneconversion for the full sized Transitvanthat will be available at Ford's
launch ofthe vehicle. Contractor will continue to offerthe conversion
package forthe E-150/250/350 after the introduction ofthe full sized
Transit van.

ii. Pricing for the liquid propane injection system for the full sized Transit van
will be available in summer of 2013. At thattime the Department and
Contractor will negotiate a price for the injection system.

b. Ford F-250/350 F-series pick-up trucks and chassis cabs with gaseous prep package :
(1) 2012 & newer modelyear
(2) 6.2L V8 engine

(3) Pricing for conversion

F-250/350 to 23 usable $11,050.00

gallon mid-ship tank

F-250/350 to 43 usable $10,350.00
gallon in-bed/service body
tank




c. Ford E-450 DualRear Wheel Cutaway with gaseous prep package (91 G):
(1) 2009 & newermodel year

(2) 6.8L 2V VIO
engine

E450 to 41 usable gallon (aft $14,050.00
rear axle and below frame rail)

or
Micro Bird Type A school bus

(3) Pricing for conversion

i. stem will work with 158", 1 76" or stretched wheelbase applications
i. System will work with dual a/c applications (i.e. shuttle buses)

i. System qualifies for FTA funding

d. Ford 201 1 & newer F-450/550 chassis cabs with 6.8L 3V engine: product pricing and
available tank configurations will be available in Q12013.

e. Ford2012 & newer F-650 chassis cab with 6.8L 3V engine: productpricing and
available tank configurations will be available in Q1 201 3.

(f) Roush CleanTech Liquid Propane Injection System is Ford Alt Fuel QVM approved.
Thebase Ford vehicle warranty remains in effectand Blossman will providethe RCT
warranty on propane fuel system components.

(g) Ford ship-thru is available on all products

8. CleanFuelUSA conversions:
GM vehicle after-market conversions:



9.

SYSTEM PRICE

GM 4500 (after market $10,500.00 installed in
conversion) vehicles which already have
the requisite harden valves.

Additional $3,000.00 for
vehicles that require
hardening of valves prior to

conversion
Additional vehicles makes and | To be agreed upon by
models (e.g. school bus Contractor and the
models) Department

Initial Conversions for Department

Upon execution ofthe Comprehensive Agreement, the Contractor shall provide
conversion services fortwo (2) 20 12 Ford F-250 (6.2L V8) vehicles provided
by the Department. Conversions shall be completed 90 days after the receipt
by the Contractor of an order from the Department to proceed with the
conversion.

a. The Office of Fleet Management Services shall be

responsible for the transportation of the two vehicles to the
Contractor's conversion site.

b. The Contractor shall complete the conversions, transportthe vehicles to
the Office of Fleet Management in Richmond, Virginia, and provide
training on the use of the vehicles.

C. Vehicles may be either converted to bi or mono fuel solutions. This will

be atthe Contractor's discretion.

d. Price to the Department for the Contractor to complete conversion for

these two Ford F-250 vehicles shall not exceed $3,000 pervehicle.



MODIFICATION #8
TO
CONTRACT NUMBER PPEA-SOA-2011-07-22-AA
BETWEEN THE
COMMONWEALTH OF VIRGINIA
AND
BLOSSMAN GAS, INC.

This Modification #8 is an agreement between the Commonwealth of Virginia, hereinafter
referred to as "State" or "Commonwealth" or "DGS" (Department of General Services),
and Blossman Gas, Inc. hereinafter referred to as "Contractor,” or “Blossman” relating to
Contract PPEA-SOA-2011-07-22-AA dated October 2, 2012, as amended, hereinafter
referred to as the "Contract” or "Agreement." This Modification #8 is hereby incorporated
into and made an integral part of the Agreement.

The purpose of this Modification #8 is to document both parties agreement concerning
renew the Contract. All changes are effective immediately upon the execution of the
Modification #8 unless otherwise stated herein. There are two (2) optional one (1) year
renewals remaining on this contract.

Reference: Contract PPEA-SOA-2011-07-22-AA Condition #12, entitled “TERM,” the
Commonwealth elects to exercise its option to renew Contract PPEA-SOA-2011-07-
22-AA for a period of (1) one year, beginning October 2, 2020 through October 1,
2021.

Reference: Exhibit F entitled “Pricing for Vehicle Conversion Services” is hereby
replaced with the attached update and revised Exhibit F, attached hereto and
incorporated herein. The replacement Exhibit F adds additional charge for optional
single drawer protective/storage system for Ford Explorer Interceptor.

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

' PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF
EACH PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY
AGREES TO BE BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLOSSMAN GAS, INC. COMMONWEALTH OF VIRGINIA
DEPT. OF GENERAL SERVICES
OFFICE PROCUREMENT SERVICES

o G . ——

7 V6 IGNATURE 2 SIGNATURE
NAME: Ehnas [ty - NAME: Keith B. Gordon
PRINTED OR TYPED
TITLE: (e mtMen TITLE: Contracting Officer

DATE: 4/25/2.11 onre 6, —30- 40




Exhibit F

Pricing for Vehicle Conversion Services



Contractor agrees to provide aftermarket vehicle conversion services for vehiclespurchased by

Public Bodies. Conversionkits are available from various manufacturers.

1.

Aftermarket conversions will only be done on vehicles in which contractor or
manufacturer of record holds EPA certifications. Converted vehicles will meet U.S.
Government Standards for sale in the Commonwealth of Virginia. EPA Emissions
Certification is available upon request. A listing of EPA certified vehicle conversions will
be maintained and updated on Contractors or subcontractorwebsites:

www.allianceautogas.com

www.roushcleanteach.com

www cleanti.lelusa.com

Warranty: Vehicle conversions shall not impact applicable manufacturer warranties
upon the vehicles. Contractor warrants that all materials and equipment related to a
vehicle conversion shall be fully guaranteed against defects in material, workmanship,
and operate in accordance with all original equipment manufacturer (OEM) operating
standards and performance specifications fora period of three (3) years or 30,000 miles,
whichever comes first, following the date the converted vehicle is received by the Public
Body from the Contractor afterthe vehicle conversion is completed. Should any defectbe
noted by the Public Body, then the Public Body will notify the Contractor of such defect or
non-conformance. Such notification will state that the Contractor shall replace or
correct the defect or non-conformance issue. The Contractor shall correct or replace
equipment, at no cost to the Public Body, which shall be subject to all provisions of this
clause to the same extentas the equipmentinitially delivered. If the Contractor refusesto
replace or correct the deficiency, or fails to replace or correct after three tries, then the
Public Body may have the equipment corrected or replaced with similar items and charge

the Contractorforthe costs.

. VehiclePublications: The Contractormustfurnishthe followingwith each conversion

(I copy each per vehicle):
- New Vehicle Warranty Information Manual
- NewVehicle Owner's Manual
- Manufacturer's Statement of Origin (MSQO)

- Delayed Warranty Start Form, and any other such documents as necessary for
delivery

Vehicle DeliverySchedule: The PublicBody and Contractorshalldiscussanddevelopa
delivery schedule for completion of all conversion services prior to issuance of a
purchase order.



5. Pricing includes shipping/transportation, pick-up from the Public Body's site and delivery
tothe Contractor's conversion site, thentransportbackto the Public Body site once
conversionis complete. Pricingalsoincludesalllaborforthe conversion, aswell as labor,
parts,andmaterialstoinstallandmake operationalthe conversionto complywith all vehicle

warranty requirements and specifications.

6. Bi-fuel Prins Vapor Sequential Injection Conversions: The bi-fuel Prins vapor sequential
injectionsystemis standardpricedat$5,800. Tohelp meettheneeds of the Commonwealth,
Contractor agrees to provide bi-fuel Prins vapor sequential injection (VSI) systems
purchased duringthe Commonwealth's 2013 fiscal year (beginning July |, 2012 andending
June30,2013) attherateslisted below. This pricing is available for vehicles less than or

equalto 9,500 GTW,

Prins VSI (hi-fuel) system for various vehicle platforms as listed at
http:/www.allianceautogas.com/certiifications

*Includes any Prins VSI Conversion
system with any tank configuration
[.0.B. to any conversion center or Fleet
Customer

1. Standard System and Conversion: $3.600.00
® Parts $4.100.00
e Labor: $1.500.00

2. Plug & Play System Conversion: $5.600.00
e Parts: $5.000.00
e Labor: $600.00

3. Copies of actual invoices to be provided to purchasing
entities.

4. Additional Charge for second tank: $1,200.00
5. Additional Charge for On-site install: $200.00

6. Additional Charge for Chevrolet Impala of Caprice
install: $200.00

7. Additional charge for optional single drawer/storage
system for Ford Explorer Interceptor $2.700.00

o Labor $200.00

# 1 lift-gate at delivery location is required. there will be an additional 100.00 charge.

7. Roush Clean Techconversions:

a. FordE-150/250/350 E-series Passenger & Cargo Vanswith gaseous preppackage

(91G) already installed

(1) 2009 & newer modelyear

(2) 5.4L 2V engine

(3] Pricing forconversion



E-150/250/350 to 235 usable gallon
mid-ship tank or 46 Gallon Interior

tank

Ford SRW cutway with 9600
GVWR

(4) Comments:

i TheFord E-150/250/350passenger& cargovanwillbereplacedwith
the full sized Ford Transit vanin thefall of 2013. Contractor will offer
adedicated liquid propaneconversion for the full sized Transitvanthat
will be available at Ford's launch ofthe vehicle. Contractor will
continueto offerthe conversion package forthe E-1
50/250/350 after the introduction ofthe full sized Transit
van.

ii. Pricing forthe liquid propane injection system for the full sized
Transit van will be available in summer of 2013. Atthat time the
Department and Contractor will negotiate a price for the injection
system.

b. Ford F-250/350 F-series pick-up trucks and chassis cabs with gaseous prep
package :

(1) 2012 & newer modelyear
(2) 6.2L V8 engine

(3) Pricing for conversion

SYSTEM PRICE
F-250/350 to 23 usable $11,050.00
gallon mid-ship tank
F-250/350 to 43 usable $10,350.00

gallon in-bed/service body
tank




c. Ford E-450 DualRearWheel Cutaway with gaseous prep package (91 G):
(1) 2009 & newermodel year
(2) 6.8L 2V VIO engine
(3) Pricing for conversion
i, stem will work with 158", 1 76" or stretched wheelbase applications

i. Systemwill work with dual a/c applications (i.e. shuttle buses)

i. System qualifies for FTA funding

E450 to 41 usable gallon (aft $14,050.00
rear axle and below frame rail)

or
Micro Bird Type A school bus

d. Ford 201 1 & newer F-450/550 chassis cabs with 6.8L 3V engine: product
pricing and available tank configurations will be available in Q12013.

e. Ford2012 & newer F-650 chassis cab with 6.8L 3V engine: product
pricing and available tank configurations will be available in Q1 2013.

(f) Roush CleanTech Liquid Propane Injection System is Ford Alt Fuel QVM
approved. The base Ford vehicle warranty remains in effectand Blossman
will provide the RCT warranty on propane fuel system components.

(9) Ford ship-thru is available on all products

8. CleanFuelUSA conversions:
GM vehicle after-market conversions:



9.

SYSTEM PRICE

GM 4500 (after market $10,500.00 installed in
conversion) vehicles which already have
the requisite harden valves.

Additional $3,000.00 for
vehicles that require
hardening of valves prior to

conversion
Additional vehicles makes and | To be agreed upon by
models (e.g. school bus Contractor and the
models) Department

Initial Conversions for Department

Upon execution ofthe Comprehensive Agreement, the Contractor shall provide
conversion services fortwo (2) 20 12 Ford F-250 (6.2L V8) vehicles provided
by the Department. Conversions shall be completed 90 days after the receipt
by the Contractor of an order from the Department to proceed with the
conversion.

a. The Office of Fleet Management Services shall be

responsible for the transportation of the two vehicles to the
Contractor's conversion site.

b. The Contractor shall complete the conversions, transport the vehicles to
the Office of Fleet Management in Richmond, Virginia, and provide
training on the use of the vehicles.

c. Vehicles may be either converted to bi or mono fuel solutions. This will

be atthe Contractor's discretion.

d. Price to the Department for the Contractor to complete conversion for
these two Ford F-250 vehicles shall not exceed $3,000 pervehicle.



MODIFICATION #7
TO
CONTRACT NUMBER PPEA-SOA-2011-07-22-AA
BETWEEN THE
COMMONWEALTH OF VIRGINIA
AND
BLOSSMAN GAS, INC.

This Madification #7 is an agreement between the Commonwealth of Virginia, hereinafter referred
to as "State" or "Commonwealth" or "DGS" (Department of General Services), and Blossman
Gas, Inc. hereinafter referred to as "Contractor," or “Blossman” relating to Contract PPEA-SOA-
2011-07-22-AA dated October 2, 2012, as amended, hereinafter referred to as the "Contract” or

"Agreement.” This Modification #7 is hereby incorporated into and made an integral part of the
Agreement.

The purpose of this Modification #7 is to document both parties agreement concerning renew the
Contract. All changes are effective immediately upon the execution of the Madification #7 unless
otherwise stated herein. There are three (3) optional one (1) year renewals remaining on this
contract.

Reference: Contract PPEA-SOA-2011-07-22-AA Condition #12, entitled “TERM.” the
Commonwealth elects to exercise its option to renew Contract PPEA-SOA-2011-07-22-AA
for a period of (1) one year, beginning October 2, 2019 through October 1, 2020

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLOSSMAN GAS, INC. COMMONWEALTH OF VIRGINIA
DEPT. OF GENERAL SERVICES
CENTRAL PROCUREMENT UNIT

/
A Vawd, C?

sy AP ey L 5C 7 —
/7 SIGNATURE V SIGNATURE

NAME: <7284 Af&//ljfé NAME: K.C. McCullough

PRINTED OR TYPED

4
TITLE Li/‘?,zéfé/wn// STA4 Tho TITLE: Director of OPS Procurement

DATE K/ﬁﬂ/f? DATE do/&c/a?ct 4
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MODIFICATION #6
TO
CONTRACT NUMBER PPEA-SOA-2011-07-22-AA
BETWEEN THE
COMMONWEALTH OF VIRGINIA
AND
BLOSSMAN GAS, INC.

This Madification #6 is an agreement between the Commonwealth of Virginia, hereinafter referred
to as "State" or "Commonwealth” or "DGS" (Department of General Services), and Blossman
Gas, Inc. hereinafter referred to as "Contractor," or “Blossman” relating to Contract PPEA-SOA-
2011-07-22-AA dated October 2, 2012, as amended, hereinafter referred to as the "Contract" or

"Agreement.” This Modification #5 is hereby incorporated into and made an integral part of the
Agreement.

The purpose of this Modification #6 is to document both parties agreement concerning renew the
Contract. All changes are effective immediately upon the execution of the Modification #6 unless
otherwise stated herein. There are four (4) optional one (1) year renewals remaining on this
contract.

Reference: Contract PPEA-SOA-2011-07-22-AA Condition #12, entitled “TERM,” the
Commonwealth elects to exercise its option to renew Contract PPEA-SOA-2011-07-22-AA
for a period of (1) one year, beginning October 2, 2018 through October 1, 2019.

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLOSSMAN GAS, INC. COMMONWEALTH OF VIRGINIA
DEPT. OF GENERAL SERVICES
CENTRAL PROCUREMENT UNIT

By: /%7//4'( [/(’;/ By: Z 7
/ SIGNATURE 7 SIGW URE

NAME: P00 A L 11 NAME:K-C. McCullough

PRINTED OR TYPED
nre VA Adm TITLE: Director of CPU Procurement
DATE: &7 // "/‘F DATE: 3?, A@/ﬂcf '
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MODIFICATION #5
TO
CONTRACT NUMBER PPEA-SOA-2011-07-22-AA
BETWEEN THE
COMMONWEALTH OF VIRGINIA
AND
BLOSSMAN GAS, INC.

This Modification #5 is an agreement between the Commonwealth of Virginia, hereinafter
referred to as "State" or "Commonwealth” or "DGS" (Department of General Services), and
Blossman Gas, Inc. hereinafter referred to as "Contractor," or “Blossman’ relating to Contract
PPEA-SOA-2011-07-22-AA dated October 2, 2012, as amended, hereinafter referred to as the
"Contract’ or "Agreement." This Modification #5 is hereby incorporated into and made an
integral part of the Agreement

The purpose of this Modification #5 is to document both parties agreement concerning: A. Renew
the Contract, B: Change the primary point of contact and C. Revision of General Conditions due
to regulatory changes. Ali changes are effective immediately upon the execution of the
Modification #5 unless otherwise stated herein

A Reference: Contract PPEA-SOA-2011-07-22-AA Condition #12, entitled "TERM," the
Commonwealth elects to exercise its option to renew Contract PPEA-SOA-2011-07-22-AA
for a period of (1) one year. beginning October 2, 2017 through October 1, 2018.

B. Reference: Contract PPEA-SOA-2011-07-22-AA Condition #10 entitled "NOTICES", the
primary point of contact for Blossman will be:
Jessica Johnson
jcjohnson@allianceautogas.com

C. Reference: Contract PPEA-SOA-2011-07-22-AA, Exhibit D entitled, Terms and Conditions,
Subsection 9 entitled “Changes to the Contract” which allows changes to be made to the
Contract by mutual agreement of both parties.

1. Revise Paragraph 1, entitled "Applicable Laws and Courts to read

This contract shall be governed in all respects by the laws of the Commonwealth of
Virginia, without regard to its choice of taw provisions, and any litigation with respect
thereto shall be brought in the circuit courts of the Commonwealth. The agency and the
contractor are encouraged to resolve any issues in controversy arising from the award of
the contract or any contractual dispute using Alternative Dispute Resolution (ADR)
procedures (Code of Virginia, § 2 2-4366). ADR procedures are described in Chapter 9
of the Vendors Manual The contractor shall comply with all applicable federal, state and
local laws, rules and regulations

2. Revise Paragraph 2, entitled "Anti-Discrimination” to read

Contractor certifies to the Commonwealth that they will conform to the provisions of the
Federal Civil Rights Act of 1964, as amended, as well as the Virginia Fair Employment
Contracting Act of 1975, as amended, where applicable, the Virginians With Disabilities
Act, the Americans With Disabilities Act and § 22-4311 of the Virginia Public
Procurement Act (VPPA). If the award is made to a faith-based organization. the
organization shall not discriminate against any recipient of goods, services., or
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disbursements made pursuant to the contract on the basis of the recipient's religion,
religious belief, refusal to participate in a religious practice, or on the basis of race. age,
color, gender or national origin and shall be subject to the same rules as other
organizations that contract with public bodies to account for the use of the funds
provided; however, if the faith-based arganization segregates public funds into separate
accounts, only the accounts and programs funded with public funds shall be subject to
audit by the public body (Code of Virginia, § 2.2-4343.1E)

In every contract over $10,000 the provisions in a. and b. below apply:

a

1l

During the performance of this contract, the contractor agrees as follows

The Contractor will not discriminate against any employee or applicant for
employment because of race, religion, color, sex, national origin, age. disability,
or any other basis prohibited by state law relating to discrimination In
émployment, except where there is a bona fide occupational qualification
reasonably necessary to the normal operation of the contractor. The contractor
agrees to post in conspicuous places, available to employees and applicants for
employment, notices setting forth the provisions of this nondiscrimination
clause

The contractor, in all solicitations or advertisements for employees placed by or
on behalf of the contractor, will state that such contractor is an equal opportunity
employer

Notices, advertisements and solicitations placed in accordance with federal law,
rule or regulation shall be deemed sufficient for the purpose of meeting the
requirements of this section.

The requirements of these provisions i. and ii. are a material part of the contract.
If the Contractor violates one of these provisions, the Commonwealth may
terminate the affected part of this contract for breach, or at its option, the
whole contract. Violation of one of these provisions may also result in debarment
from State contracting regardless of whether the specific contract is terminated.

In accordance with Executive Order 61 (2017), a prohibition on discrimination by
the contractor, in its employment practices, subcontracting practices, and
delivery of goods or services, on the basis of race, sex. color, national origin.
religion. sexual orientation, gender identity, age. political affiliation, disability, or
veteran status, is hereby incorporated in this contract

b. The Contractor will include the provisions of i. above in every subcontract or
purchase order over $10,000, so that the provisions will be binding upon each
subcontractor or vendor

3. Revise Paragraph 6. entitled “Payment” to read:

a

To Prime Contractor:

Invoices for items ordered, delivered and accepted shall be submitted by the
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contractor directly to the payment address shown on the purchase order/contract
All invoices shall show the state contract number and/or purchase order number:
social security number (for individual contractors) or the federal employer
identification number (for proprietorships, partnerships, and corporations)

Any payment terms requiring payment in less than 30 days will be regarded as
requiring payment 30 days after invoice or delivery, whichever occurs last. This
shall not affect offers of discounts for payment in less than 30 days, however

All goods or services provided under this contract or purchase order, that are to
be paid for with public funds, shall be billed by the contractor at the contract
price, regardless of which public agency is being billed.

The following shall be deemed to be the date of payment: the date of postmark in
all cases where payment is made by mail, or when offset proceedings have been
instituted as authorized under the Virginia Debt Collection Act.

Unreasonable Charges. Under certain emergency procurements and for most
time and material purchases, final job costs cannot be accurately determined at
the time orders are placed. In such cases, contractors should be put on notice
that final payment in full is contingent on a determination of reasonableness with
respect to all invoiced charges. Charges which appear to be unreasonable will
be resolved in accordance with Code of Virginia, § 2.2-4363 and -4364. Upon
determining that invoiced charges are not reasonable, the Commonwealth shall
notify the contractor of defects or improprieties in invoices within fifteen (15) days
as required in Code of Virginia, § 2.2-4351. The provisions of this section do not
relieve an agency of its prompt payment obligations with respect to those
charges which are not in dispute (Code of Virginia, § 2.2-4363)

b. To Subcontractors:

Within seven (7) days of the Contractor's receipt of payment from the
Commonwealth, a Contractor awarded a Contract under this solicitation is hereby
obligated:

(1) To pay the subcontractor(s) for the proportionate share of the payment
received for work performed by the Subcontractor(s) under the contract; or

(2) To notify the agency and the Subcontractor(s), in writing, of the Contractor's
intention to withhold payment and the reason

The Contractor is obligated to pay the subcontractor(s) interest at the rate of one
percent per month (unless otherwise provided under the terms of the contract) on
all amounts owed by the contractor that remain unpaid seven (7) days following
receipt of payment from the Commonwealth, except for amounts withheld as
stated in (2) above The date of mailing of any payment by U S. Mail is deemed
to be payment to the addressee. These provisions apply to each sub-tier
contractor performing under the primary contract. A Contractor's obligation to pay
an interest charge to a Subcontractor may not be construed to be an obligation of
the Commonwealth

¢. Each prime Contractor who wins an award in which provision of a SWaM
procurement plan is a condition to the award, shall deliver to the contracting agency
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or institution, on or before request for final payment, evidence and certification of
compliance (subject only to insubstantial shortfalls and to shortfalls arising from
subcontractor default) with the SWaM procurement plan  Final payment under the
Contract in question may be withheld unti! such certification is delivered and, if
necessary, confirmed by the agency or institution, or other appropriate penalties may
be assessed in lieu of withholding such payment

d. The Commonwealth of Virginia encourages Contractors and Subcontractors to
accept electronic and credit card payments.

4 Revise Paragraph 11, entitled Taxes” to read

Sales to the Commonwealth of Virginia are normally exempt from State sales tax. State
sales and use tax certificates of exemption, Form ST-12, will be issued upon request
Deliveries against this contract shall usually be free of Federal excise and transportation
taxes. The Commonwealth’'s excise tax exemption registration number is 54-73-0076K.

If sales or deliveries against the contract are not exempt, the Contractor shall be
responsible for the payment of such taxes unless the tax law specifically imposes the tax
upon the buying entity and prohibits the contractor from offering a tax-included price

5. Revise Paragraph 12, entitled “Insurance” to read:

The Contractor certifies that if awarded the contract, it will have the following insurance
coverage at the time the Contract is awarded. For construction Contracts, if any
Subcontractors are involved, the Subcontractor will have workers' compensation
insurance in accordance with §§ 2.2-4332 and 65.2-800 et seq. of the Code of Virginia
The Contractor further certifies that the contractor and any subcontractors will maintain
these insurance coverage during the entire term of the contract and that all insurance
coverage will be provided by insurance companies authorized to sell insurance in
Virginia by the Virginia State Corporation Commission.

MINIMUM INSURANCE COVERAGES AND LIMITS:

a. Workers' Compensation - Statutory requirements and benefits Coverage is
compulsory for employers of three or more employees, to include the employer
Contractors who fail to notify the Commonwealth of increases in the number of
employees that change their workers' compensation requirements under the Code of
Virginia during the course of the Contract shall be in noncompliance with the
contract.

b Employer's Liability - $100.000

c. Commercial General Liability - $1,000,000 per occurrence and $2,000,000 in the
aggregate. Commercial General Liability is to include bodily injury and property
damage, personal injury and advertising injury, products and completed operations
coverage.

d  Automobile Liability - $1,000,000 combined single limit

The Commonwealth of Virginia must be named as an additional insured and so
endorsed on the policy.
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6. Revise Paragraph 15, entitled “Availability of Funds” to read

It is understood and agreed between the parties herein that the agency shall be bound
hereunder only to the extent that the legislature has appropriated funds that are legally
available or may hereafter become legally available for the purpose of this agreement

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT

BLOSSMAN GAS, INC. COMMONWEALTH OF VIRGINIA
DEPT. OF GENERAL SERVICES
CENTRAL PROCUREMENT UNIT

By: ' By ,ﬂ/é %//

SIGNATURE 8IGNATURE

NAME: STiang £ -wsine NAME: K.C. McCullough
PRINTED OR TYPED

TITLE: W—C/PM TITLE: Director of CPU Procurement

DATE: 5;/271/77 DATE: &&zlmz
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MODIFICATION #4
TO
CONTRACT NUMBER PPEA-SOA 2011-07-22-AA
BETWEEN
THE COMMONWEALTH OF VIRGINIA
DEPARTMENT OF GENERAL SERVICES
AND
BLOSSMAN GAS, INC,

This MODIFICATION #4 is an Agreement between the Commonwealth of Virginia, Department
of General Services, hereinafier referred to as “State” or “Commonwealth” or “DGS” and
Blossman Gas, Inc., hereinafter referred to as “Contractor’, relating to Contract PPEA-SOA
2011-07-22-AA, with an effective date of October 2, 2012, hereinafter referred to as the
“Contract” or "Agreement”. This Modification # 3 is hereby incorporated into and made an
integral part of Contract PPEA-SCA 2011-07-22-AA.

The purpose of this Modification #4 is to document both parties’ agreement to replace and
update Exhibit F, eniitled “Pricing for Vehicle Conversion Services® Changes are effective
immediately upon the final execution of this Modification #3.

REFERENCE: Contract PPEA-SOA 2011-07-22-AA, Exhibit D, Terms and Conditions #9,
enfitled “Changes to the Contact”™

1) Exhibit F, entitled “Pricing for Vehicle Conversion Services” is hereby replaced with the
attached updated and revised Exhibit F, attached hereto and incorporated herein. The
replacement Exhibit F updates pricing for bi-fuel PRINS Vapor Sequential Injection (VSi)
Systems. Exhibit F previously incorporated is hereby deleted, and made null and void.

The foregoing is the complete and final expression of the parties’ agreement to modify Contract
PPEA-SOA 2011-07-22-AA and cannot be modified, except by a writing signed by the duly
authorized representatives of both parties.

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THiS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
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BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLOSSMAN GAS, INC ' COMMONWEALT

BYZ\\Q\J))/\J% . _ ' BY:
NAME: DM ID M uded NAME: /5. C

{PRINTED)

OF VIRGINIA

g
Ml

{(PRINTED)
TITLE: Nwhm,gglfmr%gﬁo% PSR TITLE: _ ) ovo et~ AU Lroguvns ste s
DATE: __ 5 lq lzote DATE: @“/ffaféwé
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Exhibit F
Pricing for Vehicle Conversion Services

Contractor agrees to provide aftermarket vehicle conversion services for vehicles purchased
by Public Bodies. Conversion kiis are available from varicus manufacturers.

1. Aftermarket conversions will only be done on vehicles in which contractor or
manufacturer of record holds EPA certifications.  Converted vehicles will meet U.S.
Government Standards for sale in the Commonwealth of Virginia.  EPA Emissions
Certification is available upon request. A listing of EPA certified vehicle conversions will
be maintained and updated on Contractars or subcontractor websites:

. www.allianceautogas.com

+ www.roushcleanteach.com

o www cleanfuelusa.com

2. Warranty: Vehicle conversions shall not impact applicable manufacturer warranties upon
the vehicles. Contractor warrants that all materials and equipment related to a vehicle
conversion shall be fully guaranteed against defects in material, workmanship, and operate
in accordance with all original equipment manufacturer (OEM) operating standards and
performance specifications for a period of three (3) years or 30,000 miles, whichever
comes first, following the date the converted vehicle is received by the Public Body from
the Contractor after the vehicle conversion is completed. Should any defect be noted by the
Public Body, then the Public Body will notify the Contractor of such defect or non-
conformance. Such notification will state that the Contractor shall replace or correct the
defect or non-conformance issue. The Confractor shall correct or replace equipment, at no
cost to the Public Body, which shall be subject to all provisions of this clause to the same
extent as the equipment initially delivered. 1f the Contractor refuses to replace or correct
the deficiency, or fails to replace or correct after three tries, then the Public Body may have
the equipment corrected or replaced with simifar items and charge the Contractor for the
COosts.

3. Vehicle Publications: The Contractor must furnish the following with each conversion
(1 copy each per vehicle):
+  New Vehicle Warranty Information Manual

»  New Vehicle Owner's Manual
»  Manufacturer’s Statement of Origin (MSO)

*  Delayed Warranty Start Form, and any other such documents as necessary for
delivery

4. Vehicle Delivery Schedule: The Public Body and Contractor shall discuss and develop a

delivery schedule for completion of all conversion services prior to issuance of a
purchase order.

PPEA-SQA 2011-07-22-44 Page F1 of F4 ' Exhibit F



MODIFICATION #4

5. Pricing includes shipping/transportation, pick-up from the Public Body's site and
delivery to the Contractor's conversion site, then transport back to the Public Body site once
conversion is complete. Pricing also includes all labor for the conversion, as well as labor,
parts, and materials to Install and make operational the conversion to comply with ail
vehicle warranty requirements and specifications.

6. Bi-fuel Prins Vapor Sequential Injection Conversions: The bi-fuel PRINS Vapor
Sequential Injection System is standard priced $6,400 (July 1, 2013). To help meet the
needs of the Commonwealth, Contractor agrees to provide bi-fuel PRINS Vapor
Sequential Injection (VSI) Systems purchased during the applicable contract term af the
rates listed below. This pricing is available for vehicles fess than or equal to 9,500 GTW.
Pricing shail be effective upon final execution of Modification #3 to Contract PPEA-SQA-
2011-07-22-AA, and shall remain in effect until written notification and approval of both
parties.

_PRICE
vehicle platforms as listed at

Prime VSI (bi-fuel) systems for various
hitp://fwww.atlianceautosas com/certifications

*Includes any Prins | 1. Standard System and Conversion: $5,600.00

v

VSI Conversion o Parts: $4.100.60

systemn  with any o Labor: $1,500.00

tank configuration | 2.Plug & Play System Conversion: $5,600.00

FO.B. to any o Parts: $5,000.00

conversion center or o Labor: $600.00

Fleet Customer. 3.Copies of actual inveices to be provided to purchasing
entities.

5.Additional Charge for second tank: $1,200.00

6. Additional Charge for On-site install: $200.00

7. Additional Charge for Chevrolet Impala or Caprice install:
$200.00

4

5.Additional Charge for On-site install$200.00

= * If lift-gate at delivery location is required, there will be an additional $100.00 charge.

7. Roush Clean Tech conversions:

{a) Ford E-150/250/350 E-series Passenger & Cargo Vans with gaseous prep
package (91Q) already installed

{13 2009 & newer mode! year
(2) 5.4L 2V engine

(3} Pricing for conversion:
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E-£50/250/350 to 25 usable gallon mid-ship
tank or 46 Galion interior
OR
¢ Ford SRW cutaway with 9600 GYWR

$10,950.00

(4) Comments:

i. The Ford E-150/250/350 passenger & cargo van will be replaced with the full
sized Ford Transit van in the fall of 2013. Contractor will offer a dedicated
tiquid propane conversion for the full sized Transit van that will be available at
Ford's launch of the vehicle. Contractor will continue to offer the conversion
package for the E-150/250/350 after the introduction of the fuli sized Transit
van.

ii. Pricing for the liquid propane injection system for the full sized Transit van
will be available in summer of 2013. At that tinte, the Department and
Contractor will negotiate a price for the injection system,

(b) Ford F-250/350 F-series pick-up trucks and chassis cabs with gaseous prep
package:

(1) 2012 & newer model year
(2)6.2L V8§ engine
(3) Pricing for conversion:

. SYSTEM: L
¥.250/350 to 23 usable gallon mid-ship tank

SI1,050.00

F-250G/350 to 43 usable galton in-bedfservice | $10, 350.00
body tank

(¢) Ford E-450 Dual Rear Wheel Cutaway with gaseous prep package (91G):

(1) 2609 & newer model year

(2) 6.8L 2V VIO engine

{3} Pricing for conversion:

E450 t0 41 usable gallon (aft
rear axle & below frame rail)

$14,050.00

OR

e Micro Bird Type A school bus

(4) Comments:
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i. System will work with 158", 176" or stretched wheelbase applications
it. System will work with dual ale applications (i.e. shuttle buses)
iii. System qualifies for FTA funding

{d) Ford 201 1 & newer F-450/550 chassis cabs with 6.8L 3V engine: product pricing and
available tank configurations will be available in QI 20 3.

(e) Ford 2012 & newer F-650 chassis cab with 6.8L 3V engire: product pricing and
available tank configurations will be available in QI 2013.

(f) Roush CleanTech Liguid Propane Injection System is Ford Alt Fuel QVM approved.
The base Ford vehicle warranty remains in effect and Blossman wiil provide the RCT

warranty on propane fuel system components.

(g) Ford ship-thru is available on all products

8. Clean Fuel USA conversions:
GM veh:cie after-market conversions:

%YSTEVI

"GM 4500 (aftermarket conver sion) | $10,500.00- installed in yehicles whick already |
have the requisite hardened valves.

Additional $3,000.00 for vehicles that require
hardening of valves that require hardening of
valves prior to conversion.

Additional vehicle makes and To be agreed upon by Contactor and the
models (e.g. school bus model) Department

9. Initial Conversions for Department

Upon  execution of the Comprehensive Agreement, the Contractor shall provide
conversion services for two (2} 20 12 Ford F-250 (6.2L V8) vehicles provided by the
Department. Conversions shall be completed 90 days after the receipt by the Contractor of
an order from the Department to proceed with the conversion.

(a} The Office of Fieet Management Services shall be responsible for the transportation
of the two vehicles to the Contractor's conversion site.

(b} The Contractor shall complete the conversions, transport the vehicles to the Office of
Fleet Management in Richmond, Virginia, and provide training on the use of the
vehicles.

{c} Vehicles may be either converted to bi or mono fuel solutions. This will be at the
Contractor's discretion,

(d) Price to the Departrment for the Contractor to complete conversion for these two
Ford F-250 vehicles shall not exceed $3,000 per vehicle.
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MODIFICATION #3
TO
CONTRACT NUMBER PPEA-SOA 2011-07-22-AA
BETWEEN
THE COMMONWEALTH OF VIRGINIA
DEPARTMENT OF GENERAL SERVICES
AND
BLOSSMAN GAS, INC.

This MODIFICATION #3 is an Agreement between the Commonwealth of Virginia, Department
of General Services, hereinafter referred to as “State” or “Commonwealth” or “DGS” and
Blossman Gas, Inc., hereinafter referred to as “Contractor”, relating to Contract PPEA-SOA
2011-07-22-AA, with an effective date of October 2, 2012, hereinafter referred to as the
“Contract” or “Agreement”. This Modification # 3 is hereby incorporated into and made an
integral part of Contract PPEA-SOA 2011-07-22-AA.

The purpose of this Modification #3 is to (1) document both parties’ agreement to replace and
update Exhibit F, entitled “Pricing for Vehicle Conversion Services” and (2) to document
revisions and additions to the Terms and Conditions as required by changes to Virginia laws
and procurement policies. Changes are effective immediately upon the final execution of this
Modification #3.

REFERENCE: Contract PPEA-SOA 2011-07-22-AA, Exhibit D, Terms and Conditions #9,
entitled “Changes to the Contact”:

1) Exhibit F, entitled “Pricing for Vehicle Conversion Services” is hereby replaced with the
attached updated and revised Exhibit F, attached hereto and incorporated herein. The
replacement Exhibit F updates pricing for bi-fuel PRINS Vapor Sequential Injection (VSI)
Systems. Exhibit F previously incorporated is hereby deleted, and made null and void.

2) Revisions and additions to Terms and Conditions of Contract PPEA-SOA 2011-07-22-AA,as
required by regulatory changes:

A. Revise Condition #9, entitled “Small Business Participation”, within the
Comprehensive Agreement section of the Contract to read:

It is the goal of the Commonwealth that 42% of its purchases be made from small
businesses. This includes discretionary spending in prime contracts and
subcontracts. The Parties acknowledge that this Agreement has limited
subcontracting opportunities, but the Contractor is encouraged to look for
opportunities to subcontract to Small Businesses certified as such by the Department
of Small Business and Supplier Diversity (DSBSD), formally known as the
Department of Minority Business Enterprise (DMBE).

During the term of this Agreement, Contractor agrees to provide an annual report on
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its use of Small Businesses, as well as its use of businesses certified as minority-
owned or women-owned. The report shall contain the following information: Prime
Contractor Tax ID number; Prime Contractor Name; Subcontractor Tax ID number;
Subcontractor Name; Transaction Date; Transaction Type; Contract ID number; and
Amount of Transaction.

This report will specify actual dollars expended, by month, with such businesses
under this Contract, in an electronic .xIs spreadsheet format as follows:

Prime Prime SubcontractSubcontractor TransactiorTransaction
Contractoror Contract 1D IJAmount
Tax 1D Name Date Type
Tax ID#
123456789|Alliance 123456789 |ABC Transport, Inc [7/1/2012 'Transportation [PPEA-SOA 2011- $1496.12
Services 07-22-M
123456789|Alliance 321654987 XY X Trucking, Inc. [7/1/2012 Transportation PPEA-SOA 2011- 1$5275.00
Services 07-22-M
Total $6771.12

This report shall be submitted in an electronic .xls spreadsheet format via e-mail to:
procurement@dgs.virginia.gov no later than 90 days after the close of the Fiscal
year.

Each prime contractor who wins an award valued over $200,000 shall deliver to the
Department of General Services on an annual basis, information on use of
subcontractors that are not DSBSD-certified small businesses. Upon completion of
the Contract, the Contractor agrees to furnish the purchasing office at a minimum the
following information: name of firm, phone number, total dollar amount
subcontracted, and type of product or service provided.

B. Revise Term and Condition #10, entitled “Notices” to add the following entity to be
notified as delineated within this clause for all notices and demands as written:

To the Department: Director, DGS Procurement
1100 Bank Street, 7" Floor, Suite 724
Richmond, Virginia 23219
E-mail: procurement@dgs.virginia.gov
Telephone No.: (804) 786-8767
Facsimile No.: (804)786-1593

C. Revise Exhibit D Terms and Conditions #14, entitled “eVA Business-To-Government
Vendor Registration” to read:

The eVA Internet electronic  procurement  solution, website portal
www.eVA.virginia.gov, streamlines and automates government purchasing activities in
the Commonwealth. The eVA portal is the gateway for vendors to conduct business
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with state agencies and public bodies. All vendors desiring to provide goods and/or
services to the Commonwealth shall participate in the eVA Internet e-procurement
solution by completing the free eVA Vendor Registration. All Contractors must register
in eVA and pay the Vendor Transaction Fees specified below.

Vendor transaction fees are determined by the date the original purchase order is
issued and the current fees are as follows:

(a) For orders issued July 1, 2014 and after, the Vendor Transaction Fee is:

(i) DSBSD-certified Small Businesses: 1%, capped at $500 per order.
(i) Businesses that are not DSBSD-certified Small Businesses: 1%, capped at
$1,500 per order.

For orders issued prior to July 1, 2014 the vendor transaction fees can be found at
www.eVA.virginia.gov.

The specified vendor transaction fee will be invoiced, by the Commonwealth of Virginia
Department of General Services, approximately 30 days after the corresponding
purchase order is issued and payable 30 days after the invoice date. Any adjustments
(increases/decreases) will be handled through purchase order changes.

(b) For fuel purchases where no prior purchase order is issued, the Vendor
Transaction Fee shall be 1% of the Contractor’s invoiced Contractor Fee expressed
in dollars, paid quarterly. Each quarterly eVA transaction fee payment shall be
submitted to the Commonwealth's Contract Administrator within 15 days after the
end of the quarter and shall be substantiated by an itemized report of the invoiced
sales used to calculate the eVA transaction fee payment for that quarter. The report
shall be provided in an Excel format and shall include the following itemized data:

*Purchasing Agency/Entity
*Contractor's Invoice Number
*Contractor's Invoice Date
*Contractor's Invoice Amount
*Fuel type

*Unit price

*Number of units

*Contractor 's Fee

The foregoing is the complete and final expression of the parties’ agreement to modify Contract
PPEA-SOA 2011-07-22-AA and cannot be modified, except by a writing signed by the duly
authorized representatives of both parties.
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ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLOSSMAN GAS, INC COMMONWEALTH OF VIRGINIfJ
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Exhibit F
Pricing for Vehicle Conversion Services

Contractor agrees to provide aftermarket vehicle conversion services for vehicles purchased
by Public Bodies. Conversion kits are available from various manufacturers.

1. Aftermarket conversions will only be done on vehicles in which contractor or
manufacturer of record holds EPA certifications.  Converted vehicles will meet U.S.
Government Standards for sale in the Commonwealth of Virginia. EPA Emissions
Certification is available upon request. A listing of EPA certified vehicle conversions will
be maintained and updated on Contractors or subcontractor websites:

. www.allianceautogas.com

e www.roushcleanteach.com

* www.cleanfuelusa.com

2. Warranty: Vehicle conversions shall not impact applicable manufacturer warranties upon
the vehicles. Contractor warrants that all materials and equipment related to a vehicle
conversion shall be fully guaranteed against defects in material, workmanship, and operate
in accordance with all original equipment manufacturer (OEM) operating standards and
performance specifications for a period of three (3) years or 30,000 miles, whichever
comes first, following the date the converted vehicle is received by the Public Body from
the Contractor after the vehicle conversion is completed. Should any defect be noted by the
Public Body, then the Public Body will notify the Contractor of such defect or non-
conformance. Such notification will state that the Contractor shall replace or correct the
defect or non-conformance issue. The Contractor shall correct or replace equipment, at no
cost to the Public Body, which shall be subject to all provisions of this clause to the same
extent as the equipment initially delivered. If the Contractor refuses to replace or correct
the deficiency, or fails to replace or correct after three tries, then the Public Body may have
the equipment corrected or replaced with similar items and charge the Contractor for the
costs.

3. Vehicle Publications: The Contractor must furnish the following with each conversion
(1 copy each per vehicle):
* New Vehicle Warranty Information Manual

* New Vehicle Owner's Manual
» Manufacturer's Statement of Origin (MSO)

» Delayed Warranty Start Form, and any other such documents as necessary for
delivery

4. Vehicle Delivery Schedule: The Public Body and Contractor shall discuss and develop a

delivery schedule for completion of all conversion services prior to issuance of a
purchase order.
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5. Pricing includes shipping/transportation, pick-up from the Public Body's site and
delivery to the Contractor's conversion site, then transport back to the Public Body site once
conversion is complete. Pricing also includes all labor for the conversion, as well as labor,
parts, and materials to install and make operational the conversion to comply with all
vehicle warranty requirements and specifications.
—>
6. Bi-fuel Prins Vapor Sequential Injection Conversions: The bi-fuel PRINS Vapor
Sequential Injection System is standard priced $6,400 (July 1, 2013). To help meet the
needs of the Commonwealth, Contractor agrees to provide bi-fuel PRINS Vapor
Sequential Injection (VSI) Systems purchased during the applicable contract term at the
rates listed below. This pricing is available for vehicles less than or equal to 9,500 GTW.
Pricing shall be effective upon final execution of Modification #3 to Contract PPEA-SOA-
2011-07-22-AA, and shall remain in effect until written notification and approval of both

parties.
L

SYSTEM PRICE

Prime VSI (hi-fuel) systems for wvarious vehicle platforms as listed at
http://www.allianceautogas.com/certifications

*Includes any Prins | 1. Parts: $4,100.00

VSI Conversion | 2.Labor: Actual cost as billed to Blossman Gas.

system with any | 3.Copies of actual invoices to be provided to purchasing
tank configuration | entities.

F.OB. to any | 4.Standard Kit: $5,600.00

conversion center or | 5.Additional Charge for V10 Engine with Aluminum Intake:
Fleet Customer. $200.00

6.Additional Charge for Chevrolet Impala: $200.00
7.Additional Charge for Chevrolet Caprice $400.00

* This provides an allowance for conversion centers to charge $1,500.00 on standard
vehicle installs.

* |If lift-gate at delivery location is required, there will be an additional $100.00 charge.

MODIFICATION #3

7. Roush Clean Tech conversions:

(a) Ford E-150/250/350 E-series Passenger & Cargo Vans with gaseous prep
package (91G) already installed

(1) 2009 & newer model year

(2) 5.4L 2V engine

(3) Pricing for conversion:

e  E-150/250/350 to 25 usable gallon mid-ship
tank or 46 Gallon interior

OR $10,950.00
e  Ford SRW cutaway with 9600 GVWR

(4) Comments:
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I. The Ford E-150/250/350 passenger & cargo van will be replaced with the full
sized Ford Transit van in the fall of 2013. Contractor will offer a dedicated
liquid propane conversion for the full sized Transit van that will be available at
Ford's launch of the vehicle. Contractor will continue to offer the conversion
package for the E-150/250/350 after the introduction of the full sized Transit
van.

ii. Pricing for the liquid propane injection system for the full sized Transit van
will be available in summer of 2013. At that tinte, the Department and
Contractor will negotiate a price for the injection system.

(b) Ford F-250/350 F-series pick-up trucks and chassis cabs with gaseous prep
package:

(1) 2012 & newer model year
(2) 6.2L V8 engine

(3) Pricing for conversion:

SYSTEM PRICE

F-250/350 to 23 usable gallon mid-ship tank $11, 050.00

F-250/350 to 43 usable gallon in-bed/service | $10, 350.00
body tank

(c) Ford E-450 Dual Rear Wheel Cutaway with gaseous prep package (91G):

(1) 2009 & newer model year

(2) 6.8L 2V VIO engine

(3) Pricing for conversion:

e  E450to 41 usable gallon (aft
rear axle & below frame rail)

$14, 050.00
OR

e  Micro Bird Type A school bus

(4) Comments:

i. System will work with 158", 176" or stretched wheelbase applications
ii. System will work with dual ale applications (i.e. shuttle buses)
iii. System qualifies for FTA funding

(d) Ford 2011 & newer F-450/550 chassis cabs with 6.8L 3V engine: product pricing and
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available tank configurations will be available in QI 20 13.

(e) Ford 2012 & newer F-650 chassis cab with 6.8L 3V engine: product pricing and
available tank configurations will be available in QI 2013.

(f) Roush CleanTech Liquid Propane Injection System is Ford Alt Fuel QVM approved.
The base Ford vehicle warranty remains in effect and Blossman will provide the RCT
warranty on propane fuel system components.

(9) Ford ship-thru is available on all products

8. Clean Fuel USA conversions:

GM vehicle after-market conversions:

SYSTEM
GM 4500 (aftermarket conversion)

PRICE |

$10,500.00- installed in wvehicles which already
have the requisite hardened valves.

Additional $3,000.00 for vehicles that require
hardening of valves that require hardening of
valves prior to conversion.

Additional vehicle makes and
models (e.g. school bus model)

To be agreed upon by Contactor and the
Department

9. Initial Conversions for Department

Upon execution of the Comprehensive Agreement, the Contractor shall provide
conversion services for two (2) 20 12 Ford F-250 (6.2L V8) vehicles provided by the
Department. Conversions shall be completed 90 days after the receipt by the Contractor of
an order from the Department to proceed with the conversion.

(a) The Office of Fleet Management Services shall be responsible for the transportation
of the two vehicles to the Contractor's conversion site.

(b) The Contractor shall complete the conversions, transport the vehicles to the Office of
Fleet Management in Richmond, Virginia, and provide training on the use of the

vehicles.

(c) Vehicles may be either converted to bi or mono fuel solutions. This will be at the

Contractor's discretion.

(d) Price to the Department for the Contractor to complete conversion for these two
Ford F-250 vehicles shall not exceed $3,000 per vehicle.
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MODIFICATION #2
TO
CONTRACT NUMBER PPEA-SOA 2011-07-22-AA
BETWEEN
THE COMMONWEALTH OF VIRGINIA
DEPARTMENT OF GENERAL SERVICES
AND
BLOSSMAN GAS, INC.

This MODIFICATION # 2 is an Agreement between the Commonwealth of Virginia, Department
of General Services, hereinafter referred to as “State” or “Commonwealth” or “DGS” and
Blossman Gas, Inc., hereinafter referred to as “Contractor”, relating to Contract PPEA-SOA
2011-07-22-AA, with an effective date of October 2, 2012, hereinafter referred to as the
“Contract” or “Agreement”. This Modification # 2 is hereby incorporated into and made an
integral part of Contract PPEA-SOA 2011-07-22-AA.

The purpose of this Modification #2 is to (1) document both parties’ agreement to replace and
update Exhibit F, entitled “Pricing for Vehicle Conversion Services” and (2) to document
revisions and additions to the Terms and Conditions as required by changes to Virginia laws
and procurement policies. Changes are effective immediately upon the final execution of this
Modification #2.

REFERENCE: Contract PPEA-SOA 2011-07-22-AA, Exhibit D, General Term and Condition #9,
entitled “Changes to the Contact”:

1) Exhibit F, entitled “Pricing for Vehicle Conversion Services” is hereby replaced with the
attached updated and revised Exhibit F, attached hereto and incorporated herein. The
replacement Exhibit F updates pricing for bi-fuel PRINS Vapor Sequential Injection (VSI)
Systems. Exhibit F previously incorporated is hereby deleted, and made null and void.

2) Revisions and additions to Terms and Conditions of Contract PPEA-SOA 2011-07-22-AA,as
required by regulatory changes:

A. General Term and Condition #9, entitled “Changes to the Contract”, revised to now read:
Changes can be made to the contract in any of the following ways:

1. The parties may agree in writing to modify the terms, conditions, or scope of
the contract. Any additional goods or services to be provided shall be of a sort
that is ancillary to the contract goods or services, or within the same broad
product or service categories as were included in the contract award. Any
increase or decrease in the price of the contract resulting from such modification
shall be agreed to by the parties as a part of their written agreement to modify
the scope of the contract.
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2. The Purchasing Agency may order changes within the general scope of the
contract at any time by written notice to the contractor. Changes within the
scope of the contract include, but are not limited to, things such as services to be
performed, the method of packing or shipment, and the place of delivery or
installation. The contractor shall comply with the notice upon receipt, unless the
contractor intends to claim an adjustment to compensation, schedule, or other
contractual impact that would be caused by complying with such notice, in which
case the contractor shall, in writing, promptly notify the Purchasing Agency of the
adjustment to be sought, and before proceeding to comply with the notice, shall
await the Purchasing Agency's written decision affirming, modifying, or revoking
the prior written notice. If the Purchasing Agency decides to issue a notice that
requires an adjustment to compensation, the contractor shall be compensated for
any additional costs incurred as the result of such order and shall give the
Purchasing Agency a credit for any savings. Said compensation shall be
determined by one of the following methods:

a. By mutual agreement between the parties in writing; or

b. By agreeing upon a unit price or using a unit price set forth in the
contract, if the work to be done can be expressed in units, and the contractor
accounts for the number of units of work performed, subject to the Purchasing
Agency’s right to audit the contractor’s records and/or to determine the correct
number of units independently; or

c. By ordering the contractor to proceed with the work and keep a record of
all costs incurred and savings realized. A markup for overhead and profit may
be allowed if provided by the contract. The same markup shall be used for
determining a decrease in price as the result of savings realized. The
contractor shall present the Purchasing Agency with all vouchers and records
of expenses incurred and savings realized. The Purchasing Agency shall
have the right to audit the records of the contractor as it deems necessary to
determine costs or savings. Any claim for an adjustment in price under this
provision must be asserted by written notice to the Purchasing Agency within
thirty (30) days from the date of receipt of the written order from the
Purchasing Agency. If the parties fail to agree on an amount of adjustment,
the question of an increase or decrease in the contract price or time for
performance shall be resolved in accordance with the procedures for resolving
disputes provided by the Disputes Clause of this contract or, if there is none,
in accordance with the disputes provisions of the Commonwealth of Virginia
Vendors Manual. Neither the existence of a claim nor a dispute resolution
process, litigation or any other provision of this contract shall excuse the
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contractor from promptly complying with the changes ordered by the
Purchasing Agency or with the performance of the contract generally.

B. General Term and Condition #14, entitled “eVA Business-To-Government Vendor
Registration”, revised to now read:

eVA BUSINESS-TO-GOVERNMENT VENDOR REGISTRATION, CONTRACTS, AND
ORDERS: The eVA Internet electronic procurement solution, website portal
www.eVA.virginia.gov, streamlines and automates government purchasing activities in
the Commonwealth. The eVA portal is the gateway for vendors to conduct business with
state agencies and public bodies. All vendors desiring to provide goods and/or services
to the Commonwealth shall participate in the eVA Internet e-procurement solution by
completing the free eVA Vendor Registration. All bidders or offerors must register in eVA
and pay the Vendor Transaction Fees specified below; failure to register will result in the
bid/proposal being rejected.

Vendor transaction fees are determined by the date the original purchase order is issued
and the current fees are as follows:

a. For orders issued July 1, 2011 thru December 31, 2013, the Vendor
Transaction Fee is:

(i) DMBE-certified Small Businesses: 0.75%, capped at $500 per order.

(i) Businesses that are not DMBE-certified Small Businesses: 0.75%, capped at
$1,500 per order.

b. For orders issued January 1, 2014 and after, the Vendor Transaction Fee is:
(i) DMBE-certified Small Businesses: 1%, capped at $500 per order.

(i) Businesses that are not DMBE-certified Small Businesses: 1%, capped at
$1,500 per order.

For orders issued prior to July 1, 2011 the vendor transaction fees can be found at
www.eVA.virginia.gov.

The specified vendor transaction fee will be invoiced, by the Commonwealth of Virginia
Department of General Services, approximately 30 days after the corresponding
purchase order is issued and payable 30 days after the invoice date. Any adjustments
(increases/decreases) will be handled through purchase order changes.

C. General Term and Condition #12, entitled Insurance”, revised to now read:

By signing and submitting a bid or proposal under this solicitation, the bidder or offeror
certifies that if awarded the contract, it will have the following insurance coverage at the
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time the contract is awarded. For construction contracts, if any subcontractors are involved,
the subcontractor will have workers’ compensation insurance in accordance with 88 2.2-
4332 and 65.2-800 et seq. of the Code of Virginia. The bidder or offeror further certifies
that the contractor and any subcontractors will maintain these insurance coverage during
the entire term of the contract and that all insurance coverage will be provided by insurance
companies authorized to sell insurance in Virginia by the Virginia State Corporation
Commission.

MINIMUM _INSURANCE COVERAGES AND LIMITS REQUIRED FOR MOST
CONTRACTS:

1. Workers’ Compensation - Statutory requirements and benefits.  Coverage is
compulsory for employers of three or more employees, to include the employer.
Contractors who fail to notify the Commonwealth of increases in the number of
employees that change their workers’ compensation requirements under the Code of
Virginia during the course of the contract shall be in noncompliance with the contract.

2. Employer’s Liability - $100,000.

3. Commercial General Liability - $1,000,000 per occurrence and $2,000,000 in the
aggregate. Commercial General Liability is to include bodily injury and property
damage, personal injury and advertising injury, products and completed operations
coverage. The Commonwealth of Virginia must be named as an additional insured and
so endorsed on the policy.

4. Automobile Liability - $1,000,000 combined single limit. (Required only if a motor
vehicle not owned by the Commonwealth is to be used in the contract. Contractor must

assure that the required coverage is maintained by the Contractor (or third party owner
of such motor vehicle.)

Profession/Service Limits
Accounting $1,000,000 per occurrence, $3,000,000 aggregate
Architecture $2,000,000 per occurrence, $6,000,000 aggregate

Asbestos Design, Inspection or Abatement Contractors $1,000,000 per occurrence,
$3,000,000 aggregate

Health Care Practitioner (to include Dentists, Licensed Dental
Hygienists, Optometrists, Registered or Licensed
Practical Nurses, Pharmacists, Physicians, Podiatrists,
Chiropractors, Physical Therapists, Physical
Therapist Assistants, Clinical Psychologists,
Clinical Social Workers, Professional Counselors,
Hospitals, or Health Maintenance Organizations.)
$1,725,000 per occurrence, $3,000,000 aggregate
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(Limits increase each July 1 through fiscal year 2031, as follows:

July 1, 2013 - $2,100,000, July 1, 2014 - $2,150,000.
This complies with Code of Virginia § 8.01-581.15.

Insurance/Risk Management $1,000,000 per occurrence, $3,000,000 aggregate
Landscape/Architecture $1,000,000 per occurrence, $1,000,000 aggregate
Legal $1,000,000 per occurrence, $5,000,000 aggregate
Professional Engineer $2,000,000 per occurrence, $6,000,000 aggregate
Surveying $1,000,000 per occurrence, $1,000,000 aggregate

D. Special Term and Condition #18, entitled “Advertising”: deleted.

E. Special Term and Condition #23, entitled “Delivery Notification”. Due to an error in the
numbering of Special Terms and Conditions, this clause is now Special Term and Condition
40. The conditions of this clause have not changed.

F. General Term and Condition #39, “e-Verify Program” is hereby incorporated into and
made an integral part of Contract PPEA-SOA 2011-07-22-AA, which reads:

EFFECTIVE 12/1/13. Pursuant to Code of Virginia, §2.2-4308.2., any employer with more
than an average of 50 employees for the previous 12 months entering into a contract in
excess of $50,000 with any agency of the Commonwealth to perform work or provide
services pursuant to such contract shall register and participate in the E-Verify program to
verify information and work authorization of its newly hired employees performing work
pursuant to such public contract. Any such employer who fails to comply with these
provisions shall be debarred from contracting with any agency of the Commonwealth for a
period up to one year. Such debarment shall cease upon the employer’s registration and
participation in the E-Verify program. If requested, the employer shall present a copy of
their Maintain Company page from E-Verify to prove that they are enrolled in E-Verify.

The foregoing is the complete and final expression of the parties’ agreement to modify Contract
PPEA-SOA 2011-07-22-AA and cannot be modified, except by a writing signed by the duly
authorized representatives of both parties.
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ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

BLD AN GAS INC -
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Contractor agrees to provide aftermarket vehicle conversion services for vehicles purchased
by Public Bodies. Conversion kits are available from various manufacturers.

1. Aftermarket conversions will only be done on vehicles in which contractor or
manufacturer of record holds EPA certifications.  Converted vehicles will meet U.S.
Government Standards for sale in the Commonwealth of Virginia. EPA Emissions
Certification is available upon request. A listing of EPA certified vehicle conversions will
be maintained and updated on Contractors or subcontractor websites:

www.allianceautogas.com

* www.roushcleanteach.com

* www.cleanfuelusa.com

2. Warranty: Vehicle conversions shall not impact applicable manufacturer warranties upon
the vehicles. Contractor warrants that all materials and equipment related to a vehicle
conversion shall be fully guaranteed against defects in material, workmanship,
and operate in accordance with all original equipment manufacturer (OEM)  operating
standards and performance specifications for a period of three (3) years or 30,000 miles,
whichever comes first, following the date the converted vehicle is received by the Public
Body from the Contractor after the vehicle conversion is completed. Should any defect be
noted by the Public Body, then the Public Body will notify the Contractor of such defect or
non-conformance. Such notification will state that the Contractor shall replace or correct
the defect or non-conformance issue. The Contractor shall correct or replace equipment, at
no cost to the Public Body, which shall be subject to all provisions of this clause to the same
extent as the equipment initially delivered. If the Contractor refuses to replace or correct the
deficiency, or fails to replace or correct after three tries, then the Public Body may have the
equipment corrected or replaced with similar items and charge the Contractor for the costs.

3. Vehicle Publications: The Contractor must furnish the following with each conversion
(1 copy each per vehicle):
* New Vehicle Warranty Information Manual

* New Vehicle Owner's Manual
» Manufacturer's Statement of Origin (MSO)

e Delayed Warranty Start Form, and any other such documents as necessary for
delivery

4. Vehicle Delivery Schedule: The Public Body and Contractor shall discuss and develop a
delivery schedule for completion of all conversion services prior to issuance of a
purchase order.
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5. Pricing includes shipping/transportation, pick-up from the Public Body's site and
delivery to the Contractor's conversion site, then transport back to the Public Body site once
conversion is complete. Pricing also includes all labor for the conversion, as well as labor,
parts, and materials to install and make operational the conversion to comply with all
vehicle warranty requirements and specifications.
—
6. Bi-fuel Prins Vapor Sequential Injection Conversions: The bi-fuel PRINS Vapor
Sequential Injection System is standard priced $6,400 (July 1, 2013). To help meet the needs
of the Commonwealth, Contractor agrees to provide bi-fuel PRINS Vapor Sequential
Injection (VSI) Systems purchased during the Commonwealth's 2014 fiscal year (beginning
July 1, 2013 and ending June 30, 2014) at the rates listed below. This pricing is available for
vehicles less than or equal to 9,500 GTW.

SYSTEM PRICE

Prime VSI (hi-fuel) systems for various vehicle platforms as listed at
http://www.allianceautogas.com/certifications

*Includes any Prins | 1. Parts: $4,100.00

VSI Conversion | 2.Labor: Actual cost as billed to Blossman Gas.

system with any | 3.Copies of actual invoices to be provided to purchasing
tank configuration | entities.

F.O.B. to any | 4.Standard Kit: $5,600.00

conversion center or | 5.Additional Charge for V10 Engine with Aluminum Intake:
Fleet Customer. $200.00

6.Additional Charge for Chevrolet Impala: $200.00
7.Additional Charge for Chevrolet Caprice $400.00

* This provides an allowance for conversion centers to charge $1,500.00 on standard
vehicle installs.

* If lift-gate at delivery location is required, there will be an additional $100.00 charge.

MODIFICATION #2

TS

L 5
7. Roush Clean Tech conversions:

(a) Ford E-150/250/350 E-series Passenger & Cargo Vans with gaseous prep
package (91G) already installed

(1) 2009 & newer model year
(2) 5.4L 2V engine

(3) Pricing for conversion:

e  E-150/250/350 to 25 usable gallon mid-ship
tank or 46 Gallon interior

$10,950.00

OR

e  Ford SRW cutaway with 9600 GVWR
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(4) Comments:

I. The Ford E-150/250/350 passenger & cargo van will be replaced with the full
sized Ford Transit van in the fall of 2013. Contractor will offer a dedicated
liquid propane conversion for the full sized Transit van that will be available at
Ford's launch of the vehicle. Contractor will continue to offer the conversion
package for the E-150/250/350 after the introduction of the full sized Transit
van.

ii. Pricing for the liquid propane injection system for the full sized Transit van

will be available in summer of 2013. At that tinte, the Department and
Contractor will negotiate a price for the injection system.

(b) Ford F-250/350 F-series pick-up trucks and chassis cabs with gaseous prep
package:

(1) 2012 & newer model year

(2) 6.2L V8 engine

(3) Pricing for conversion:

SYSTEM PRICE

F-250/350 to 23 usable gallon mid-ship tank $11, 050.00

F-250/350 to 43 usable gallon in-bed/service | $10, 350.00
body tank

(c) Ford E-450 Dual Rear Wheel Cutaway with gaseous prep package (91G):

(1) 2009 & newer model year

(2) 6.8L 2V VIO engine

(3) Pricing for conversion:

e  E450 to 41 usable gallon (aft
rear axle & below frame rail)

$14, 050.00
OR

e  Micro Bird Type A school bus

(4) Comments:

i. System will work with 158", 176" or stretched wheelbase applications
ii. System will work with dual ale applications (i.e. shuttle buses)
iii. System qualifies for FTA funding
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(d) Ford 201 1 & newer F-450/550 chassis cabs with 6.8L 3V engine: product pricing and
available tank configurations will be available in QI 20 13.

(e) Ford 2012 & newer F-650 chassis cab with 6.8L 3V engine: product pricing and
available tank configurations will be available in QI 2013.

(f) Roush CleanTech Liquid Propane Injection System is Ford Alt Fuel QVM approved.
The base Ford vehicle warranty remains in effect and Blossman will provide the RCT

warranty on propane fuel system components.

(g) Ford ship-thru is available on all products

8. Clean Fuel USA conversions:
GM vehicle after-market conversions:

SYSTEM PRICE |

GM 4500 (aftermarket conversion) $10,500.00- installed in vehicles which already
have the requisite hardened valves.

Additional $3,000.00 for vehicles that require
hardening of valves that require hardening of
valves prior to conversion.

Additional vehicle makes and To be agreed upon by Contactor and the
models (e.g. school bus model) Department

9. Initial Conversions for Department

Upon execution of the Comprehensive Agreement, the Contractor shall provide
conversion services for two (2) 20 12 Ford F-250 (6.2L V8) vehicles provided by the
Department. Conversions shall be completed 90 days after the receipt by the Contractor of
an order from the Department to proceed with the conversion.

(a) The Office of Fleet Management Services shall be responsible for the transportation
of the two vehicles to the Contractor's conversion site.

(b) The Contractor shall complete the conversions, transport the vehicles to the Office of
Fleet Management in Richmond, Virginia, and provide training on the use of the
vehicles.

(c) Vehicles may be either converted to bi or mono fuel solutions. This will be at the
Contractor's discretion.

(d) Price to the Department for the Contractor to complete conversion for these two
Ford F-250 vehicles shall not exceed $3,000 per vehicle.
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MODIFICATION #1
TO
CONTRACT NUMBER PPEA-S0A 2011-07-22-AA
BETWEEN
THE COMMONWEALTH OF VIRGINIA
DEPARTMENT OF GENERAL SERVICES
AND
BLOSSMAN GAS, INC.

This MODIFICATION # 1 is an Agresment between the Commonweslth of Virginia, Department
of General Services, hereinafter referred to as “State” or “Commonwealth” or “DGS,” and
Blossman Gas, Inc., hereinafter referred to as "Contractor,” relating to Contract PPEA-SOA
2011-07-22-AA, with an effective date of October 2, 2012, hereinafter referred io as the
"Contract” or "Agreement.” This Modification # 1 is hereby incorporated into and made an
integral part of Contract PPEA-SOA 2011-07-22-AA.

The purpose of this Modification # 1 is to document both parties’ agreement o replace and
update Exhibit F, entitled “Pricing for Vehicle Conversion Services.” Changes are effective
immediately upon the final execution of this Modification # 1.

Reference: Contract PPEA-SQA 2011-07-22-AA, Exhibit D 9, entitled "CHANGES TO THE
CONTRACT.

Exhibit F of the referenced Agreement, entitied “FPricing for Vehicle Cornversion Services,” is
hereby replaced with the atiached updated and revised Exhibit F, attached hereto and
incorporated herein. The replacement Exhibit F updates options and pricing for bi-fuel
PRINS Vapor Sequential Injection (VS!) Systems. Exhibit F previously incorporated is
hareby deleted, and made null and void.

The foregoing is the complete and final expression of the parties’ agreement fo modify Contract
PPEA-SOA 2011-07-22-AA and cannot be modified, except by a writing signed by the duly
authorized representatives of both parties.

ALL OTHER TERMS AND CONDITIONS REMAIN UNCHANGED.

PERSONS SIGNING THIS CONTRACT ARE AUTHORIZED REPRESENTATIVES OF EACH
PARTY TO THIS CONTRACT AND ACKNOWLEDGE THAT EACH PARTY AGREES TO BE
BOUND BY THE TERMS AND CONDITIONS OF THE CONTRACT.

ﬂib;ii\i:gj::z &&Dm,

Name:hDPs\ﬁA M. F: MA@?— Name: Robert E. Gleason
Title: N Mions! Ene A4 '?mg'y AMS M%'f? Title: _Director, DGS Procurement
Date: _D _{23 [2013 . Date: g [26{2c03
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To Modification # 1
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Exhibit F

Pricing for Vehicle Conversion Services



Contractor agrees to provide aftermarket vehicle conversion services for vehicles purchased
by Public Bodies. Conversion kits are available from various manufacturers.

1. Aftermarket conversions will only be done on vehicles in which contractor or
manufacturer of record holds EPA certifications. Converted vehicles will meet U.S.
Governmeni Standards for sale in the Commonwealth of Virginia, EPA Emissions
Certification is available upon request. A listing of EPA certified vehicle conversions
will be maintained and updated on Contractors or subcontractor websites:

e  www.allianceautogas.com

¢ www. roushcleanteach.com

e www.cleanfuelusa.com

2. Warranty: Vehicle conversions shall not impact applicable manufacturer watranties
upon the vehicles. Contractor warrants that all materials and equipment related to a
vehicle conversion shall be fully guaranteed against defects in material, workmanship,
and operate in accordance with all original equipment manufacturer (OEM) operating
standards and performance specifications for a period of three (3) years or 30,000 miles,
whichever comes first, following the date the converted vehicle is received by the Public
Body from the Coniractor after the vehicle conversion is completed. Should any defect be
noted by the Public Body, then the Public Body will notify the Contractor of such defect
or non-conformance. Such notification will state that the Contractor shall replace or
correct the defect or non-conformance issue. The Contractor shall correct or replace
equipment, at no cost to the Public Body, which shall be subject to all provisions of this
clause to the same extent as the equipment initially delivered. If the Contractor refuses to
replace or correct the deficiency, or fails to replace or correct after three tries, then the
Public Body may have the equipment corrected or replaced with similar items and charge
the Contractor for the costs.

3. Vehicle Publications: The Contractor must furnish the following with each conversion
{1 copy each per vehicle):
e New Vehicle Warranty Information Marual
¢ New Vehicle Owner’s Manual
 Manufacturer’s Statement of Origin (MSO)

e Delayed Warranty Start Form, and any other such documents as necessary for
delivery

4. Vehicle Delivery Schedule: The Public Body and Contractor shall discuss and develop a
delivery schedule for completion of all conversion services prior to issuance of a
purchase order.
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Madificafion 1

5. Pricing includes shipping/transportation, pick-up from the Public Bedy’s site and
delivery to the Contractor’s conversion site, then transport back to the Public Body site
once conversion is complete. Pricing also includes all labor for the conversion, as well as
labor, parts, and materials to install and make operational the conversion to comply with
all vehicle warranty requirements and specifications.

6. Bi-fuel Prins Vapor Sequential Injection Conversions: The bi-fuel PRINS Vapor
Sequential Injection System is standard priced $6,400 (July 1, 2013). To help meet the
needs of the Commonwealth, Contractor agrees to provide bi-fuel PRINS Vapor
Sequential Injection (VSI) Systems purchased during the Commonwealth’s 2014 fiscal
year (beginning July 1, 2013 and ending June 30, 2014) at the rates listed below. This
pricing is available for vehicles less than or equal to 9,500 GTW.

Prins VSI (bi-fuel) system for various vehicle plaiforms as listed at
hitp://www.allianceautogas.com/certifications

V6 Engine Platform e Parts: $4,400.00
+  Labor: Actaal cost as billed to Blossman Gas,
Copies of actual invoices to be provided to
purchasing entities.
e Total conversion cost not 1o exceed $5,800.00

V38 Engine Platform e  Parts: $4,600.00

¢ Labor: Actual cost as billed to Blossman Gas.
Copies of actual invoices to be provided to
purchasing entities,

+ Total conversion cost not to exceed $6,000.00

V10 Engine Platform v Parts: $4,700.00

e Labor: Actual cost as billed o Blossman Gas.
Copies of actual invoices to be provided to
purchasing entities.

e Total conversion cost not 10 exceed $6,200.00

7. Roush Clean Tech conversions:

(a) Ford E-150/250/350 E-series Passenger & Cargo Vans with gaseous prep package
{91G) already installed

(1) 2009 & newer model year
(2) 5.4L 2V engine

(3) Pricing for conversion
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E-156/256/350 to 25 usable gailon
mid-ship tank or 46 Gallen interior

tank
OR $16,950
¢ Ford SRW cutaway with 9600
GVWR

(4} Comments:

i. The Ford E-150/250/350 passenger & cargo van will be replaced with
the full sized Ford Transit van in the fall of 2013. Contractor will offer
a dedicated liguid propane conversion for the full sized Transit van that
will be available at Ford’s launch of the vehicle. Contractor will
continue to offer the conversion package for the E-150/250/350 after
the introduction of the full sized Transit van.

ii. Pricing for the liquid propane injection system for the full sized Transit
van will be available in summer of 2013. At that time, the Departrment
and Contractor will negotiate a price for the injection system.

(b) Ford F-250/350 F-series pick-up trucks and chassis cabs with gaseous prep package :
(1) 2012 & newer model year
(2) 6.2L V8 engine

(3) Pricing for conversion

F-250/350 to 23 usable gallon mid-
ship tank

$11, 650

F-250/350 to 43 asable gallon in-

ped/service body tank $19,350

(¢) Ford E-450 Dual Rear Wheel Cutaway with gaseous prep package (91G):
(1) 2009 & pewer model year
(2} 6.8L 2V V10 engine

(3) Pricing for conversion
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v K450 to 41 usable gallon (aft rear

axle & below. frame rail)
OR

$14,050

s Micro Bird Type A school bus

{4) Comments:

i. System will work with 1587, 176" or stretched wheelbase applications

ii. System will work with dual a/c applications (1.e. shuitie buses)

iii. System qualifies for FTA funding

(d) Ford 2011 & pewer F-450/550 chassis cabs with 6.8L 3V engine: product pricing and
available tank configurations will be available in Q1 2013.
(e) Ford 2012 & newer F-650 chassis cab with 6.8L 3V engine: product pricing and
available tank configurations will be available in Q1 2013.

(f) Roush CleanTech Liquid Propane Injection System is Ford Alt Fuel QVM approved.
" The base Ford vehicle warranty remains in effect and Blossman will provide the RCT
warranty on propane fuel system components.

{g) Ford ship-thru is available on all products

8. Clean Fuel USA conversions:
GM vehicle after-market conversions:

GM 4500 (aftermarket conversion)

$10,500 — installed in vehicles which

already have the requisite hardened
valves.

Additional 83,000 for vehicles that
require hardening of valves prior to
conversion.

Additional vehicle makes and models
{e.g. school bus model}

To be agreed upon by Contractor
and the Department

9. Initial Conversions for Department

Upon execution of the Comprehensive Agreement, the Contractor shall provide
conversion services for two (2) 2012 Ford F-250 (6.2, V8) vehicles provided by the
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Department. Conversions shall be completed 90 days after the receipt by the Contractor
of an order from the Department to proceed with the conversion.

(a)

®)

©

@

The Office of Fleet Management Services shall be responsible for the
transportation of the two vehicles to the Contractor’s conversion site.

The Contractor shall complete the conversions, transport the vehicles to the Office
of Fleet Management in Richmond, Virginia, and provide training on the use of
the vehicles.

Vehicles may be either converted to bi or mono fuel solutions. This will be at the
Confractor’s discretion.

Price to the Department for the Contractor to complete conversion for these two
Ford F-250 vehicles shall not exceed $3,000 per vehicle.
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COMPREHENSIVE AGREEMENT

between

COMMONWEALTH OF VIRGINIA,

DEPARTMENT OF GENERAL SERVICES

and

BLOSSMAN GAS, INC.

September 4, 2012

Contract No.: PPEA-SOA 2011-07-22-AA



COMPREHENSIVE AGREEMENT

THIS COMPREHENSIVE AGREEMENT (the “Agreement”) dated August 1, 2012,
is made and entered into by and between THE COMMONWEALTH OF VIRGINIA,
DEPARTMENT OF GENERAL SERVICES (hereinafter referred to as “the Commonwealth”
or “Department” or “DGS” or “Owner”), and BLOSSMAN GAS, INC. a Mississippi
corporation with a principal headquarters location at 809 Washington Avenue, Ocean Springs,

MS 39564 (hereinafter referred to as the “Contractor” or “Alliance”).

RECITALS

R-1. WHEREAS, Virginia Code § 2.2-1176, paragraph B., requires the establishment of a plan
providing for the replacement of state-owned or operated vehicles with vehicles that
operate using natural gas, electricity, or other alternative fuels, to the greatest extent
practicable, considering available infrastructure, the location and use of vehicles, capital

and operating costs, and potential for fuel savings;

R-2.  WHEREAS, Commonwealth of Virginia, Executive Order No. 36 (2011), hereinafter
referred to as EO 36, titled “Moving Toward Alternative Fuel Solutions for State-Owned
Vehicles”, outlines a plan for moving state-owned vehicles to a statewide alternative fuel
solution. EO 36 directs, among other things, that the Department of General Services
(DGS) and the Department of Mines, Minerals and Energy (DMME), release a Public-
Private Partnership solicitation, in accordance with the Public-Private Education
Facilities and Infrastructure Act (PPEA) of 2002 (Virginia Code § 56-575.1 et seq.), to
solicit proposals from the private sector to determine if a practicable and financially
viable alternative fuel conversion solution is feasible considering available infrastructure,
the location and use of vehicles, capital and operating costs, and potential for fuel

savings;
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R-3.

R-4.

R-5.

R-6.

R-7.

R-9.

R-10

WHEREAS, on July 23, 2011, solicitation number: PPEA-SOA 2011-07-22 was posted

on the Commonwealth of Virginia’s electronic procurement website (eVA), soliciting
proposals from the private sector, pursuant to the PPEA, for determining the feasibility

for converting state-owned vehicles to alternative fuels;

WHEREAS, on October 21, 2011, fourteen (14) PPEA conceptual proposals were
received by the Commonwealth, and evaluated;

WHEREAS, two vendors, including Alliance, were selected to move to the subsequent
detailed proposal stage (Part 2) of the PPEA process in accordance with the established

evaluation criteria of the PPEA;

WHEREAS, on January 31, 2012, Alliance submitted its detailed stage proposal to the

Commonwealth for its consideration;

WHEREAS, on February 1, 2012, the DGS hand-carried a copy of the Alliance detailed
proposal to the Public-Private Partnership Advisory Commission pursuant to Virginia

Code 8§ 30-279 et seq. No response was received by the Commission to DGS;

WHEREAS, on or about February 20, 2012, DGS deemed the detailed stage proposal

sufficient and began negotiations with Alliance;
WHEREAS, Alliance desires to provide the goods and services to the Commonwealth on
the terms and conditions contained herein, incorporating the scope of goods and services

requested in solicitation number: PPEA-SOA 2011-07-22;

WHEREAS, the proposed Comprehensive Agreement has been delivered to the requisite
individuals identified in Virginia Code § 30-280(F);

NOW THEREFORE, for and in consideration of the mutual promises, conditions and

covenants herein set forth, the parties agree as follows:
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1. PURPOSE. In furtherance of the Commonwealth’s goals as expressed in Va. Code Sec.
2.2-1176(B) and EO36, this Agreement provides information which allows public bodies
to analyze the feasibility of converting vehicles to propane fuel, and provides the means
to make that conversion. The Agreement addresses the needs of public bodies with
regard to fuel, vehicles, and fueling stations. With the execution of this comprehensive
agreement, Public Bodies can move forward with evaluating options for the conversion

of their gasoline and diesel vehicle fleets to propane powered vehicles.

“Propane” or “Autogas” as used in this Agreement refers to liquefied petroleum gas
(LPG) used for fueling vehicles. Propane is an odorless hydrocarbon gas (C3H8) that
when pressurized turns to a liquid. Propane will be grade HD5 with a minimum of 90%
Propane, and a maximum of 5% propylene. The vehicles addressed in this Agreement
include any car, truck, bus, or other motorized vehicle or equipment that uses propane as
a primary or secondary fuel source, and may be either factory-equipped for propane, or
converted “‘after market” for propane operation. The propane infrastructure includes
material, equipment, hardware, and any other tangible item, excluding fuel management
software and hardware, necessary to receive, maintain, and dispense propane into a

vehicle.

2. INCORPORATION OF DUTIES OF “PRIVATE ENTITY” UNDER PPEA. The
duties of a “Private Entity” under Va. Code § 56-575.4(A) are hereby incorporated into

this Agreement and imposed upon the Contractor. Contractor shall comply with the
General Conditions, as modified, attached hereto and incorporated herein at Exhibit D.

3. AUTHORIZED USERS. All public bodies are authorized to purchase under this

Agreement. For purposes of this Agreement, “Public Body” means any legislative,
executive or judicial body, agency, office, department, authority, post, commission,
committee, institution, board or political subdivision created by law to exercise some

sovereign power or to perform some governmental duty, and shall include any
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metropolitan planning organization or planning district commission which operates

exclusively within the Commonwealth of Virginia.

Sales to the “General Public,” which includes individual private citizens and private
sector businesses, are not governed by this Agreement. Contractor’s infrastructure placed
on property owned by a public body authorized to purchase services from this
Agreement shall be made available to the general public to purchase propane

gas, as agreed to between the public body and Contractor.

4. GENERAL SCOPE.
@) This Agreement establishes the terms and conditions under which

Contractor shall make available to any Public Body the following:
e Propane for vehicle fueling
e Conversion of user-owned vehicle for propane operation

e Fueling infrastructure

(b) Fuel pricing is set forth in Exhibit E, and is comprised of direct fuel costs,
transportation costs, and a contractor fee. The transportation costs and contractor fee

may be evaluated annually.

(©) Pricing for conversion services is found in Exhibit F. Exhibit F will be
modified as additional OEM and conversion solutions are made available. Conversions

hereunder will not invalidate any manufacturer warranty covering the vehicle.

(d) Propane fueling infrastructure is available at the Contractor's locations
identified in Exhibit H. The parties may agree to install future sites pursuant to Exhibit
H. Contractor will provide training to Public Bodies, at no cost, on the use of the propane
fueling infrastructure. The Commonwealth commits to working with all of its agencies

and institutions to utilize this contract.
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(e) The Contractor has offered E-85 refueling infrastructure and E-85 fuel
solutions in its conceptual proposal. The Department and Contractor partnership to
develop feasible and cost effective alternative fuel solutions will include the evaluation of
E-85 solutions. Should the Department or public bodies authorized to procure services
under this agreement be interested in pursuing E-85 solution opportunities with the
Contractor, public bodies and the Contractor may do so with the approval of the
Department. Any E-85 solutions agreed to between the Department or a public body and
the Contractor may be added to pursuant to the modification terms and conditions found

in this Agreement.

U] All other training (vehicle maintenance, first responder, other), as
documented in the Contractor’s conceptual and detailed proposals, shall be provided at
no additional cost once a Public Body begins to purchase fuel, or purchase vehicle

conversions under this Agreement.

(9) The Department and Contractor will work together to market, promote,
and identify opportunities to expand Propane solutions to Public Bodies across the
Commonwealth of Virginia. Each party will be responsible for its costs associated with

such activities.

(h)  The Department and Contractor shall conduct monthly meetings, either
face-to-face or via teleconference, to discuss status of deployed propane solutions,
identify opportunities for implementing propone solutions across the Commonwealth of
Virginia, and address any other matters of interest to either party related to the terms and
conditions of this Agreement.

5. INITIAL SERVICES.

Upon final execution of this Agreement:

@) All pricing for goods and services shall be available to Public Bodies.
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(b) The Contractor shall begin the work necessary to install propane fueling
infrastructure at 2400 W. Leigh Street, Richmond, VA 23220. The Contractor and
Department shall work together and make all reasonable efforts to have the propane site
installed and operational no later than September 30, 2012.

(© The Contractor shall provide conversion services to the Department for
two 2012 Ford F-250 vehicles to operate on propane and shall be completed 90 days after
the receipt by the Contractor of an order from the Department to proceed with the

conversion. Cost for the conversion of these vehicles shall be as documented in Exhibit F.

6. DEPARTMENT’S REPRESENTATIONS. The Department hereby represents and

warrants to the Contractor as follows:

@ The Department is an agency of the executive branch of the
Commonwealth of Virginia and has full power, right and authority to execute, deliver and
perform its obligations under, in accordance with and subject to the terms and conditions

of this Agreement.

(b) Each person executing this Agreement on behalf of the Department is duly
authorized to execute each such document on behalf of the Department.

(c) Neither the execution and delivery by the Department of this Agreement
and any other documents executed concurrently herewith to which the Department is a
party, nor the consummation of the transactions contemplated hereby or thereby, is in
conflict with or will result in a default under or violation of any other agreements or

instruments to which it is a party or by which it is bound.
(d) There is no action, suit, proceeding, investigation or litigation pending and

served on the Department which challenges the Department’s authority to execute,
deliver or perform, or the validity or enforceability of, this Agreement and the other
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related documents to which the Department is a party, or which challenges the authority

of the Department official executing this Agreement or the other related documents.

(e) Department shall provide full and timely information regarding
requirements for and limitations on the goods and/or services requested under this
Agreement, and shall render decisions in a timely manner so as to avoid delay in the
Contractor’s services, and shall fully and timely perform its obligations under this

Agreement.

()] Department shall also:

(1) Pay all sums due from it to Contractor as and when provided

herein;

(2) Provide qualified personnel necessary to perform the Department’s

duties hereunder;

3) Assist the Contractor in obtaining such technical data as may be
necessary for the Contractor to provide the goods and/or services

requested under this Agreement;

(4)  Appoint one or more individuals who shall be authorized to act on
behalf of Department, with whom Contractor may consult at all reasonable
times, and whose instructions, requests, and decisions will be binding
upon Department as to all matters pertaining to this Agreement and the

performance of the parties hereunder;

(5) Perform its obligations, responsibilities and duties described in this

Agreement;

(6) Provide any information as required to support the Project
Schedule.
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7. CONTRACTOR’S REPRESENTATIONS AND WARRANTIES. Contractor

hereby represents and warrants to the Department as follows:

@) Contractor is a duly organized and validly existing corporation, created
under the laws of the State of Mississippi, has the requisite power and it, or through or by
its Contractors, subcontractors, or consultants, has or will obtain all required licenses to
carry on its present and proposed activities, and has full power, right and authority to
execute and deliver this Agreement and the other related documents to which Contractor
is a party and to perform each and all of the obligations of Contractor provided for herein

and therein.

(b) Contractor has taken or caused to be taken all requisite action to authorize
the execution and delivery of, and the performance of its obligations under, this

Agreement and the other related documents to which Contractor is a party.

() Each person executing this Agreement or any other related document on
behalf of Contractor has been or will at such time be duly authorized to execute each such

document on behalf of Contractor.

(d) Neither the execution and delivery by Contractor of this Agreement and
the other related documents to which Contractor is a party, nor the consummation of the
transactions contemplated hereby or thereby, is in conflict with or will result in a default
under or a violation of the governing instruments of Contractor or any other agreements

or instruments to which it is a party or by which it is bound.

(e) There is no action, suit, proceedings, investigation or litigation pending
and served on Contractor which challenges Contractor’s authority to execute, deliver or
perform, or the validity or enforceability of, this Agreement and the other related
documents to which Contractor is a party, or which challenges the authority of the
Contractor official executing this Agreement or the other related documents; and
Contractor has disclosed to the Department any pending and unserved or threatened
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action, suit, proceeding, investigation or litigation with respect to such matters of which

Contractor is aware.

()] The representations and warranties of the Contractor contained herein

shall survive expiration or termination of this Agreement.

8. PERIODIC REPORTING. The Contractor shall file periodic reports with the
Department for the quarters ending March 31, June 30, September 30, and December 31

of each year. The reports shall include, but not be limited to, the following information:.

@ Number of gallons, and site location, of propane dispensed to Public
Bodies under this Agreement

(b) Number of vehicle conversions purchased, and by what Public Body,

under this Agreement

(©) Marketing opportunities, discussions the Contractor has with Public
Bodies for the purchase of goods and/or services under this Agreement

(d) New OEM and/or vehicle conversions available

(e) The Contractors six-month forecast of propane fuel pricing based on the

Contractor’s market research

9. SMALL BUSINESS PARTICIPATION. The goal of the Commonwealth is that 40%

of its purchases be made from small businesses, which includes any discretionary

spending in prime contracts and sub-contracts. The parties acknowledge that this
Agreement has limited subcontracting opportunities, but the Contractor is encouraged to
look for opportunities to subcontract to small businesses certified as such by the

Department of Minority Business Enterprise (DMBE).

During the term of this Agreement, Contractor agrees to provide an annual report on its
use of small businesses, as well as its use of businesses certified by DMBE as minority-

owned or women-owned. The report shall contain the following information: Prime
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Contractor Tax ID, Prime Contractor Name, ID, Subcontractor Tax ID; Subcontractor

Name; Transaction Date; Transaction Type; Contract 1D, and; Amount.

This report will specify actual dollars expended, by month, with such businesses under

this Contract, in an electronic .XLS spreadsheet format as follows:

Prime Prime Subcontractor | Subcontractor Transaction| Transaction Contract ID Amount
Tax ID Contractor Tax ID Name Date Type
123456789 |Alliance 123456789 |ABC Transport, Inc | 7/1/2012 |Hransportation | PPEA-SOA2011- | 41496 15
Service 07-22-AA
. . Transportation | PPEA-SOA 2011-
123456789 |Alliance 321654987 IXYZ Trucking, Inc. 7/1/2012 Services 07-22-AA $5275.00
Total $6771.12

This report shall be submitted in electronic .XLS spreadsheet format via email to

procurement@dgs.virginia.gov no later than the 90 days after the close of the fiscal

year.

10. NOTICES. All notices and demands by any party to any other shall be given in writing

and sent by facsimile and by a nationally recognized overnight courier, or by United

States certified mail, postage prepaid, return receipt requested, and addressed as follows:

To the Department:

To Contractor:

PPEA-SOA 2011-07-22-AA

Michael Bisogno
Director, Department of General Services, Office of Fleet

Management Services
2400 w. Leigh Street
Richmond, Virginia 23220
E-mail: michael.bisogno@dgs.virginia.gov
Telephone No.: (804) 367-6526
Facsimile No.: (804) 367-8987

Blossman Gas, Inc.

Attention: Todd Reinke
809 Washington Avenue
Ocean Springs, MS 39564
Telephone No.: 228-875-2261
Facsimile No.: 228-875-9307

10




11.

12.

Any party may, upon prior written notice to the others, specify a different person

or address for receipt of notices.

SUCCESSORS AND ASSIGNS.

@ Contractor may assign or grant a security interest in its rights to payment

hereunder.

(b) Contractor may not, without the prior written consent of the Department,
which consent shall not be unreasonably withheld, conditioned or delayed, voluntarily or
involuntarily assign, convey, transfer, pledge, mortgage or otherwise encumber its rights
or interests under this Agreement, except that it may assign its interests hereunder to any
parent, subsidiary, or affiliate of Contractor, provided such assignee assumes
Contractor’s obligations, duties and liabilities hereunder.

(©) The Department may transfer and assign its interests in this Agreement to
any other Public Body as permitted by law, provided that the successor or assignee has
assumed all of the Department’s obligations, duties and liabilities under this Agreement
and has provided Contractor with reasonable assurance of its legal and financial authority
to honor and perform the same.

(d) If either party changes its name, such party agrees to promptly furnish the
other party with written notice of change of name and appropriate supporting
documentation.

(e) All of the terms and conditions hereof shall be binding upon and inure to

the benefit of the parties hereto and their respective successors and assigns.

TERM . The initial term shall commence as of the execution date of this Agreement,
and shall continue for a period of five (5) years (the “Initial Term”). Following the Initial
Term, and upon the sole discretion of the Commonwealth, this Agreement may be
renewed annually for up to five additional one-year periods. The Commonwealth will
issue a written notification to the Contractor in the form of a modification approximately
90 days prior to the expiration of each term, indicating whether the renewal will be

exercised.
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13.

14.

15.

INDEPENDENT CONTRACTOR. Itis expressly understood and agreed by the parties

hereto that Contractor, in performing its obligations under this Agreement, shall be

deemed an independent Contractor and not an agent, employee or partner of Department.

NO WAIVER.
@) The failure of Department or Contractor to insist upon the strict

performance of any provisions of this Agreement, the failure of Department or Contractor
to exercise any right, option or remedy hereby reserved, or the existence of any course of
performance hereunder shall not be construed as a waiver of any provision hereof or of
any such right, option or remedy or as a waiver for the future of any such provision, right,
option or remedy or as a waiver of a subsequent breach thereof. The consent by one
party to any act by the other party requiring such consent shall not be deemed to render
unnecessary the obtaining of consent to any subsequent act for which consent is required,

regardless of whether similar to the act for which consent is given.

(b) No act, delay or omission done, suffered or permitted by one party or its
agents shall be deemed to waive, exhaust or impair any right, remedy or power of such
party under this Agreement, or to relieve the other party from the full performance of its
obligations under this Agreement.

(c) No waiver of any term, covenant or condition of this Agreement shall be

valid unless in writing and signed by the obligee party.

ENTIRE AGREEMENT.

€)) THIS AGREEMENT CONSTITUTES THE ENTIRE AND EXCLUSIVE
AGREEMENT BETWEEN THE PARTIES RELATING TO THE SPECIFIC
MATTERS COVERED HEREIN. ALL OTHER PRIOR OR CONTEMPORANEOUS
VERBAL OR WRITTEN AGREEMENTS, UNDERSTANDINGS,
REPRESENTATIONS AND/OR PRACTICES RELATIVE TO THE FOREGOING
ARE HEREBY SUPERSEDED, REVOKED AND RENDERED INEFFECTIVE FOR
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16.

ANY PURPOSE. THIS AGREEMENT MAY BE ALTERED, AMENDED OR
REVOKED ONLY BY AN INSTRUMENT IN WRITING SIGNED BY EACH PARTY
HERETO, OR ITS PERMITTED SUCCESSOR OR ASSIGNEE. NO VERBAL
AGREEMENT OR IMPLIED COVENANT SHALL BE HELD TO VARY THE
TERMS HEREOF, ANY STATUTE, LAW OR CUSTOM TO THE CONTRARY
NOTWITHSTANDING.

(b) This Agreement may be amended, supplemented or revised by mutual

written agreement of the Department and Contractor.

(© If any provisions of this Agreement are rendered obsolete or ineffective in
serving their purpose by change in law, passage of time, financing requirements or other
future events or circumstances, the parties agree to negotiate in good faith appropriate
amendments to or replacements of such provisions in order to restore and carry out the
original purposes thereof to the extent practicable; provided, however, that neither party
is obligated to agree to any amendment or replacement which would reduce its rights or

enlarge its responsibilities under this Agreement in any material respect.

DISCLOSURES; NON-WAIVER; APPROPRIATIONS.

@ The Contractor understands and acknowledges that Department is an
agency of the Commonwealth of Virginia and with respect to tort liability for acts or
occurrences involving the goods and services delivered by the Contractor under this
Agreement including product liability, the Commonwealth, Department and Public
Bodies are either (i) constitutionally immune (or partially immune) from suit, judgment
or liability, (i) insured, or (iii) covered by a financial plan of risk management that is in
the nature of self-insurance, all as determined by applicable laws, government policies

and practices.

(b) The Contractor understands and acknowledges that Department has not

agreed to provide any indemnification or save harmless agreements running to the

PPEA-SOA 2011-07-22-AA 13
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Contractor. No provision, covenant or agreement contained in this Agreement shall be
deemed to be a waiver of the sovereign immunity of the Commonwealth from tort or

other liability.

(© This Agreement shall be governed by, and construed according to, the
laws of the Commonwealth of Virginia. The parties choose the City of Richmond,
Virginia, as the venue for any remedial action instituted pursuant to the terms of this
Agreement.

(d) Should the provisions within this Agreement pertaining to the purchase of
vehicle conversions, and/or the installation of infrastructure be terminated due to non-
appropriation of funds, the provisions pertaining to the purchase of fuel shall remain in
effect through the remaining term of the Agreement or any extensions or renewals

thereof.

PUBLIC RECORDS. Any document of which the Department obtains a copy, may be

considered public records under the Virginia Public Records Act, Va. Code 8 42.1-76
through 8§ 42.1-91, or official records under the Virginia Freedom of Information Act, Va.
Code § 2.2-3700 through § 2.2-3714, and as such may be subject to public disclosure.
Any claim for the protection of certain records from disclosure shall be provided by the
Contractor in accordance with the applicable statute. If Contractor believes that any
document subject to transmittal or review by the Department under this Agreement
contains proprietary information or trade secrets that are exempt or protected from
disclosure, Contractor shall identify such information prior to transmittal or reivew.
Upon the written request of either party, Contractor and Department shall mutually
develop a protocol for the transmittal, review and disclosure of documents produced or
obtained by Contractor so as to avoid violations of any applicable law.

Should such records become the subject of a request for public disclosure, the

Department shall respond as follows:

PPEA-SOA 2011-07-22-AA 14
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@ Unless Department previously notified Contractor that such material was,
in the Department’s opinion, not properly designated and therefore subject to disclosure,
the Department will withhold requested information and notify the requester in
accordance with the applicable statute. Notwithstanding the foregoing, nothing in this
Section or this Agreement shall operate as or constitute a waiver or release of
Contractor’s rights pursuant to Va. Code 8§ 56-575.4(G), 8 2.2-3705(A)(56), or as set
forth in the notices provided to the Department by Contractor.

(b) If Department intends to disclose information the Contractor has
designated proprietary or confidential, the Contractor may seek to request that a Court
enjoin such disclosure and the Department will not disclose the information until a final

decision has been rendered by the Courts.

(©) In no event shall the Department be liable to Contractor as a result of any
disclosure of such records by the Department, except as set forth in the PPEA and FOIA.

(d) If the Department’s denial of a request for disclosure of records is
challenged in court, Contractor shall assist the Department in its defense of the
Contractor’s claims of confidentiality. Alternatively, at the request of the Department,
the Contractor may undertake the defense of the Contractor’s claims of confidentiality in

cooperation with the Department.

CONSTRUCTION AND INTERPRETATION OF AGREEMENT.

@ The language in all parts of this Agreement shall in all cases be construed

simply, as a whole and in accordance with its fair meaning and not strictly for or against
any party. The parties hereto acknowledge and agree that this Agreement has been
prepared jointly by the parties and has been the subject of arm’s length and careful
negotiation over a considerable period of time, that each party has been given the
opportunity to independently review this Agreement with legal counsel, and that each

party has the requisite experience and sophistication to understand, interpret and agree to
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the particular language of the provisions hereof. Accordingly, in the event of an
ambiguity in or dispute regarding the interpretation of this Agreement, this Agreement
shall not be interpreted or construed against the party preparing it, and instead other rules
of interpretation and construction shall be utilized.

(b) If any term or condition of this Agreement, the deletion of which would
not adversely affect the receipt of any material benefit by either party hereunder, shall be
held by a court of competent jurisdiction to be invalid or unenforceable, the remainder of
this Agreement shall not be affected thereby and each other term and provision of this
Agreement shall be valid and enforceable to the fullest extent permitted by law. It is the
intention of the parties to this Agreement, and the parties hereto agree, that in lieu of each
clause or provision of this Agreement that is illegal, invalid or unenforceable, the parties
in good faith shall supply as a part of this Agreement an enforceable clause or provision
as similar in terms to such illegal, invalid or unenforceable clause or provision as may be

possible.

(c) The captions of the articles, sections and subsections herein are inserted
solely for convenience and under no circumstances are they or any of them to be treated

or construed as part of this instrument.

(d) As used in this Agreement and as the context may require, the singular
includes the plural and vice versa, and the masculine gender includes the feminine and

vice versa.

(e) This Agreement, its Exhibits and any modifications to this Agreement are
intended to be complementary and consistent with each other and shall, to the maximum

extent possible, be construed according to such intent.

APPROVAL BY GOVERNOR A CONDITION PRECEDENT. Itshall be a
condition precedent to Department’s execution that this Agreement first be approved by

the Governor of the Commonwealth of Virginia, or his authorized designee.
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20. CONTRACT DOCUMENTS. This Agreement consists of the following documents:

I.
ii.
i,
iv.
V.
Vi.
Vil.

viii.

This executed document

Exhibit A:
Exhibit B:
Exhibit C:
Exhibit D:
Exhibit E:
Exhibit F:
Exhibit G:

PPEA Solicitation Number: PPEA-SOA 2011-07-22
Contractor’s Conceptual Proposal, dated October 21, 2011
Contractor’s Detailed Proposal, dated January 31, 2012
Terms and Conditions

Propane Fuel Pricing

Propane Vehicle Pricing

Propane Infrastructure and Maintenance

Any and all modifications to these documents subsequently entered into in

accordance with provisions for modifications

Purchase orders issued for goods and services identified herein

To the extent there is any conflict between this executed document and any exhibit, this

executed document shall govern.

PPEA-SOA 2011-07-22-AA
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IN WITNESS WHEREOF, the parties have executed this Agreement as of the day and
year first above written, 1o be effective as of the final execution date, by the undersigned

anthorized roprosentatives of the parfics.

DEPARTMENT COMMONWEALTH OF VIRGINIA,
DEPANTMENT OF GENERAL SERVICES

Y sergenesny
Richard F,
ts: Ihirector
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ey
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COMMONWEALTH ot VIRGINIA

Offices of the Secretary of Administration and Secretary of Natural Resources

REQUEST FOR PROPOSAL (RFP) # PPEA/SOA 2011-07-22
Pursuant to
Public-Private Education Facilities and Infrastructure Act (PPEA) - 2002
And
PPEA Guidelines Published on the Department of General Services Website:
http://dgs.virginia.qov/PPEA/tabid/62/Default.aspx

Commonwealth Alternative Fuel Vehicles Implementation Plan
Code of Virginia § 2.2-1176

NIGP Commodity Codes:
91800 Consulting Services
95850 Fuel Management Services
92829 Conversion of Gasoline Fuel Systems to Alternative Fuel Systems Including Maintenance and Repair Services

Issue Date: July 22, 2011 » Conceptual (Part 1) Proposals Date/Time: October 21, 2011
—11:00 AM. EST

CONTACT: See Section VIII. Contact Information.

AGENCY AND/OR LOCATION WHERE WORK WILL BE PERFORMED: All Commonwealth of Virginia Agencies,
Institutions and other public bodies (collectively “Authorized Users”) as defined in §2.2-4301 of the Code of Virginia.
PRE-PROPOSAL CONFERENCES: Optional pre-proposal conferences will be held 10:00 A.M. August 12, 2011; and,
10:00 A.M. September 23, 2011. Pre-proposal Conferences will be held in the East Reading Room of the Patrick
Henry Building located at Capitol Square in Richmond, Virginia.

CLARIFICATION OF PROJECT SCOPE: If any prospective Offeror has questions about the specifications or other
solicitation documents, the prospective Offeror should contact Secretary of Administration, Lisa Hicks-Thomas or Deputy
Secretary of Natural Resources Maureen Matsen no later than five (5) working days before the due date. Any revisions to
the solicitation will be made only by an addendum issued by the Offices of the Secretary of Administration and Secretary of
Natural Resources.

TERMS and CONDITIONS: Required General Terms and Conditions as published in the DGS, Division of Purchases and
Supply, Agency Procurement and Surplus Property Manual http://eva.virginia.gov/aspm-manual/aspm-manual.htm; and
other terms and conditions as determined by the Office of the Governor through negotiations should this solicitation process
result in a contractual agreement(s) between the Commonwealth and a contractor(s).

The undersigned hereby offers and agrees to furnish all services in accordance with the attached signed proposal and the
mandatory requirements outlined herein, or as mutually agreed upon through subsequent negotiation.

Company Name: Email;

Address: Contractor’s TIN:

City/State/ZIP: eVA Vendor ID or DUNS Number:




Signature: State Corporation Commission ID #:
Printed Name: Telephone:
Title: Fax:
Date: Cell:
This information below is requested for informational purposes only: Corporation __ Partnership
Proprietorship Individual Woman Owned _ Small BusinessOwned _ Minority Owned

NOTE: This public body does not discriminate against faith-based organizations in accordance with the Code of Virginia,
§2.2-4343.1 or against an Offeror because of race, religion, color, sex, national origin, age, disability, or any other basis
prohibited by state law relating to discrimination in employment.

AWARD POSTING: Should a contract(s) result from this solicitation, the award or the announcement of the decision to
award a contract will be publicly posted online at http://www.eva.virginia.gov for a minimum of ten (10) days.




. PURPOSE

The Commonwealth of Virginia is seeking to replace state-owned vehicles with
potentially cleaner, cheaper, domestic alternative fuel vehicles. It seeks to do soin a
manner that does not result in significant additional cost to the Commonwealth, and
intends to be budget neutral in the implementation of any strategy that may be
negotiated and selected.

In 2011, the General Assembly unanimously approved legislation proposed by the
Governor, directing the establishment of a plan to replace state-owned vehicles that
operate using gasoline or diesel fuel, with vehicles that operate using natural gas,
electricity, or other alternative fuels. Alternative fuels include ethanol, propane,
biodiesel, hydrogen and others as may be defined by alternative fuel providers or
submitting entities.

The Commonwealth believes that valuable resources available in the private sector can
be leveraged through a public-private partnership to help the Commonwealth achieve its
goal of reducing Virginia’s dependence on foreign oil while simultaneously expanding
the alternative fuel and alternative vehicle markets in Virginia, and supporting the
expansion of private sector businesses and creating jobs. If industry leaders in vehicle
manufacturing, alternative fuel infrastructure, producers of alternative fuels and other
alternative fuel experts partner with each other and with government, the
Commonwealth hopes to be able to develop and implement a successful and cost-
effective replacement strategy for state owned vehicles.

The Commonwealth of Virginia takes an “all-of-the-above” approach to achieving
energy security recognizes the need to replace imported fuels with domestic energy in
the immediate term. This effort can build a foundation for increasing development of all
of Virginia’s energy resources, including domestic oil, gas, agricultural, and other fuel
alternatives produced in Virginia.

Il. Controlling Statutes and Guidelines:

This Public-Private initiative shall proceed in accordance with the Public-Private
Educational Facilities and Infrastructure Act (PPEA) of 2002 (8§ 56-575.1 et seq.), and
PPEA guidelines as published on the Commonwealth of Virginia, Department of
General Services website http://dgs.virginia.gov/PPEA/tabid/62/Default.aspx

The Public-Private Educational Facilities and Infrastructure Act (PPEA) of 2002 (8 56-
575.1 et seq.), “grants responsible public entities authority to create public-private
partnerships for development of a wide range of projects for public use if the public
entities determine there is a need for such projects and that private involvement may
provide the project in a more timely or cost-effective fashion, lead to productivity or
efficiency improvements in the public entities' processes or delivery of services,
considering, among other things, the probable scope, complexity or priority of the



project; risk sharing including guaranteed cost or completion guarantees; added value
or debt or equity investments proposed by the private entity; or an increase in funding,
dedicated revenue source or other economic benefit that would not otherwise be
available."

Objectives of this public-private initiative include: reducing the Commonwealth’s
dependency on gasoline and diesel fuel for the operation of state-owned vehicles;
reducing emissions from the operation of the Commonwealth’s state-owned vehicles;
expanding business opportunities within the Commonwealth for large and small
businesses resulting in new jobs; limiting any budget impact of making a transition away
from reliance on foreign oil, and exploring cost-efficient and cost saving strategies.

The end result of a proposal should promote a higher quality of life in Virginia through
increased reliance on domestic energy resources, increased domestic economic
opportunity, and reduced emissions. Plans proposed need not be restricted to state-
owned vehicles. Respondents may develop plans that also include vehicles owned
and operated by the Commonwealth’s local governments, federal fleets, private sector
fleets, and should offer benefits to those groups and to individual citizens of the
Commonwealth, and visitors traveling through the Commonwealth. Through this
initiative, the Commonwealth seeks innovative plans for fundamental change over the
short and long term.

This document serves as an invitation to the vendor community to submit proposals that
address all or some of the services presented in this solicitation. Proposals must follow
the format provided in Section Ill. All proposals submitted in response to this document
shall be considered PPEA Conceptual Stage (Part 1) proposals. Private sector teams
may propose providing any variety of strategy elements, including planned conversion
or purchase of vehicles, agencies, institutions or specific vehicle fleets and uses, at
individual, several or all locations across the Commonwealth. The Commonwealth
reserves the right to suspend the review process at any time and conclude the review
process without further action or notice.

lll. Proposal Responses to this PPEA Announcement shall address at a
minimum:

e the Commonwealth’s interest in partnerships with and among alternative fuel
source providers, infrastructure developers, vehicle manufacturers, and other
industry leaders/innovators to facilitate plans for alternative fuels refueling
infrastructure, and alternative fuel vehicles to support the Commonwealth’s
vehicle pools and fleets;

e the Commonwealth’s need for short (within next 2 years), mid (between 2 and
5 years), and long term (5 to 10 years) alternative fuel transition strategies;



e the state-owned vehicles and other state resources that may be available as
part of a proposed public-private partnership;

¢ a plan for maintenance of infrastructure equipment, fuel sources, and vehicles
or a means to guarantee the above will remain functional and operational for
at least the operational period of the alternative fuel transition strategy
proposed,;

e training and certification opportunities for personnel working with alternative
fuel technologies;

e strategies that will be used to rollout proposals to targeted fleets or vehicles or
agencies including an implementation timeline;

e a plan for fueling for the life of the vehicles and, if a bi-fuel system is
proposed, a strategy for compelling use of cleaner, cheaper domestic fuels
over imported fuels when financially viable;

e how local public entities and other fleets such as federal government and
business fleets might be included in a partnership or proposal to enhance the
cost-effectiveness and benefits of any proposal;

¢ how citizens of the Commonwealth and visitors passing though the
Commonwealth that operate alternative fuel vehicles might benefit from
alternative fuel transition strategies proposed;

e the displacement of gasoline and diesel fuel that can be accomplished by
implementation of the proposal and potential for fuel savings;

¢ the environmental advantages and disadvantages of the proposed strategy;

e an operational and cost feasibility analysis of implementing the proposed
strategy; and,

¢ the economic development benefits, including job opportunities that may
result from the implementation of proposed plans.

IV. PPEA Proposal Format

The following format must be followed for the submission of Conceptual
Proposals:

Section 1: Qualifications and Experience (no more than 20 pages):



a. ldentify the legal structure of the firm or consortium of firms making the
proposal. Discuss the qualifications and experience of the team
submitting the proposal. Identify team partners as to their role on the
team, i.e. alternative fuel provider, infrastructure provider, vehicle
manufacturer, and other industry leaders and innovators as identified.
Include experience of each team member in providing the goods or
services the team member will be responsible for under the submitted
proposal.

b. Describe the experience of the firm or consortium of firms making the
proposal and the key principals involved in the proposed plan including
experience with plans of comparable size and complexity. Describe the
length of time in business, business experience, public sector experience
and other engagements of the firm or consortium of firms.

c. For each firm, partner or major subcontractor that will be utilized in the
plan, provide a statement listing all of the firm’s prior plans and clients for
the past 3 years with contact information for such clients
(names/addresses /telephone numbers).

d. Provide the names, addresses, and telephone numbers of persons within
the firm or consortium of firms who may be contacted for further
information.

e. ldentify any persons known to the proposer who would be obligated to
disqualify themselves from participation in any transaction arising from or
in connection to the plan pursuant to The Virginia State and Local
Government Conflict of Interest Act, Chapter 31 (§ 2.2-3100 et seq.) of
Title 2.2.

f. Provide information on the level of commitment by the firm or consortium
of firms to use Department of Minority Business Enterprise certified firms
in developing and implementing the plan.

Section Il — Strategy Characteristics (no more than 50 pages):

a. Provide a conceptual description of proposed strategy(ies) for short, mid, and
long-terms. Describe the proposed strategy in sufficient detail so that the
intent of the strategy, the location(s), and the entities that may be affected are
clearly identified.

I. Short-term (less than 2 years)
ii. Mid-term (between 2 and 5 years)
iii. Long-term (between 5 and 10 years)



b. For each period of time proposed as identified in a., address:

i. planned conversion or purchase of vehicles addressing specific
state-owned vehicle application in Virginia (detailed information
about the Virginia state owned vehicles is available);

ii. include a plan for maintenance of infrastructure equipment, fuel
sources, and vehicles or means to guarantee proposed plans
will remain in functional/operational state for at least the
operational period of the alternative fuel plan;

lii. a plan for fueling for the life of the vehicles (if bi-fuel system,
include a strategy to compel use of cleaner, cheaper domestic
fuels over imported fuels when financially viable);

Iv. how state-owned vehicles or other state resources or facilities
may be used or will be needed as part of a proposed
strategy(ies);

v. identify benefits, including how local government vehicles and
other fleets such as federal entities and private sector
businesses, can benefit from the proposed strategy(ies);

vi. training and certification opportunities for personnel working with
alternative fuel technologies;

vii. rollout of proposed strategy(ies) to targeted vehicles including
an implementation timeline;

viii. how citizens of the Commonwealth and visitors passing though
the Commonwealth can benefit from the proposed strategy(ies);

ix. environmental advantages and disadvantages of proposed
strategy(ies);

X. economic development benefits, including new jobs that may be
created by the implementation of proposed strategy(ies);

xi. any work to be performed by the targeted public entity or
entities;

xii. any front end or future costs to the targeted public entity or
entities;

xiii. the likely recognized reductions of reliance on gasoline and
diesel, and related fuel savings to the Commonwealth;



xiv. any potentially adverse social, economic and environmental
impacts of the strategy(ies);

xv. the projected positive social, economic and environmental
impacts of the strategy(ies);

xvi. contingency plans for addressing public needs in the event that
all or some of the strategy(ies) is not completed according to
projected schedule;

xvii. any other assumptions made that are necessary for the plan to
be successful;

Xviii. any necessary preconditions that must occur for the plan to be

successful.
Section Ill — Strategy Financing (no more than 20 pages)

a. Provide a preliminary estimate and estimating methodology of the cost to the
Commonwealth of the work by short, mid and long-term timelines.

b. Provide estimates of any anticipated cost savings, cost avoidance, fuel
savings, and how fuel savings may be applied to mitigate any costs of the
strategy.

c. Submit a plan for the development, financing and operation of the proposed
strategy(ies). Describe the proposed sources and uses for such funds.

d. Identify any local, state or federal resources (grants, tax incentives, etc.) that
the proposer contemplates requesting for the plan. Describe the total
commitment, if any, expected from governmental sources and the timing of
any anticipated commitment.

e. ldentify the amounts, terms, and conditions for any revenue sources

Section IV - Strategy Benefit and Compatibility (no more than 40 pages)

a.

Identify community benefits, including the economic impact the plan will have
on the Commonwealth and local community in terms of tax revenue to be
generated for the Commonwealth and political subdivisions, the number of
jobs generated for Virginia residents and level of pay and fringe benefits of
such jobs, the training opportunities generated by the plan and the number
and value of subcontracts generated for Virginia subcontractors.



b. Identify any anticipated public support or opposition, as well as any
anticipated government support or opposition, for the strategy(ies).

c. Explain the strategy and plan that will be carried out to involve and inform the
general public, business community, local governments, and governmental
agencies in areas affected by the strategy(ies).

d. Describe the compatibility of the strategy(ies) with local, regional, and state
economic development efforts.

e. Provide a statement setting forth participation efforts to be undertaken in
connection with this strategy(ies) with regard to the following types of
businesses: (i) minority-owned businesses; (i) woman-owned businesses;
and (iii) small businesses.

V. PPEA Proposal Evaluation:

a. Proposals submitted in response to this solicited PPEA are due to no later
than 11:00 a.m. EST on October 21, 2011 and should be submitted to:

Office of the Governor

Secretary of Administration and Deputy Secretary of Natural Resources
PO Box 1475

1111 East Broad Street, 3" floor

Richmond, Virginia 23219

b. Submitted plans will be evaluated on the following criteria:

I.  Qualifications and Experience
ii. Strategy Characteristics
li.  Strategy Financing
iv.  Plan Benefit and Compatibility

Given the Commonwealth’s limited resources, the cost of proposals will be strongly
considered. If no strategies submitted or combination of strategies can be negotiated to
allow the Commonwealth to accomplish its goal without incurring substantial additional
costs, awards may not be issued. The Commonwealth’s receipt of a proposal shall in no
way establish a contractual relationship with the proposer, and no right or financial
interest shall accrue to the proposer from such submission.

VI. PPEA Pre-proposal Conferences:
a. There will be two pre-proposal conferences held for this initiative.

Conferences provide an opportunity for the vendor community to ask
Commonwealth representatives questions about the scope of this effort,



PPEA process/procedure, or solicit other information important to enable
vendors to prepare their proposed plans.

I The first pre-proposal meeting will be held on August 12,
2011 at 10:00 a.m. in the Patrick Henry Building 1°' floor
East Reading Room. The Patrick Henry Building is located
at 1111 East Broad Street, Richmond, Virginia 23219.

. The second pre-proposal meeting will be held on September
23, 2011 at 10:00 a.m. in the Patrick Henry Building 1 floor
East Reading Room. The Patrick Henry Building is located
at 1111 East Broad Street, Richmond, Virginia 23219.

VII. Information Resources:
a. General information about alternate fuels through the Alternative Fuels and

Advanced Vehicles Data Center
http://www.afdc.enerqy.gov/afdc/fuels/index.html

b. Federal laws / incentives for alternate fuel vehicles
http://www.afdc.enerqgy.gov/afdc/laws/fed summary

c. State laws / incentives
http://www.afdc.energy.gov/afdc/laws/state  summary/VA

d. Existing alternate fuel infrastructure station map
http://www.afdc.energy.gov/afdc/locator/stations/state
*Note, biodiesel blends under 20% do not show up on this map

e. Virginia state fleet analysis
http://www.dgs.virginia.gov/LinkClick.aspx?fileticket=uvy%2f%2fpJkx4s%3d&tab
id=173

f.  Virginia Alternative Fuels Report 2010
http://www.hrccc.org/wp-content/uploads/Alt-Fuels-Report-g4-2010.pdf

g. State Clean Cities Alternate Fuel Vehicle Coalitions

Virginia Clean Cities http://www.vacleancities.org
Chelsea Jenkins cjenkins@hrccc.org or 757-216-1895
Alleyn Harned aharned@hrccc.org or 540-568-8896

h. Light duty Alt Fuel vehicle buyers guide 2011
http://www.afdc.energy.qov/afdc/pdfs/49488.pdf




i.  Light Duty Alt Fuel Vehicles 2011 model year listing PDF
http://www.afdc.energy.gov/afdc/pdfs/my2011 afv atv v2.pdf

j.  Medium and Heavy Duty Alt Fuel Vehicle buyers guide
http://www.afdc.energy.gov/afdc/pdfs/47984.pdf

k. Alt Fuel Mower guide
http://www.afdc.enerqgy.qov/afdc/pdfs/48369.pdf

I. NGV vehicle engines and conversion listing PDF
http://www.ngvamerica.org/pdfs/marketplace/MP.Analyses.NGVs-a.pdf

m. GREET Fleet Footprint tool (Greenhouse Gases, Regulated Emissions, and
Energy Use in Transportation Model)
http://greet.es.anl.gov/

n. Petroleum Reduction Planning Tool
https://www.afdc.energy.gov/afdc/prep/index.php

VIIl. Contact Information:
a. Questions about this PPEA process/initiative:

Secretary of Administration, Lisa Hicks-Thomas:
lisa.hicks-thomas@governor.virginia.gov or (804) 786-1201

Deputy Secretary of Natural Resources and Senior Advisor on Energy,
Maureen Matsen:
maureen.matsen@governor.virginia.gov or (804) 786-0044

b. Department of General Services, state fleet and state fuel contract contact:

Mike Bisogno: michael.bisogno@dgs.virginia.gov or 804-367-6526

c. Virginia Department of Transportation fleet questions, contact:
Deputy Secretary of Transportation and Chief Financial Officer, David Tyeryar

david.tyeryar@governor.virginia.gov or (804) 225-4822

d. Department of Mines, Minerals and Energy, existing infrastructure and
alternative fuel information contact Cathie France:

Cathie.france@dmme.virginia.gov or (804) 692-3211
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RESPONSE TO:
Request for Proposal (RFP) # PPEA/SOA 2011-07-22
Pursuant to Public—Private Education Facilities and Infrastructure Act-2001 and PPEA Guidelines

Commonwealth Alternative Fuel Vehicles Implementation Plan Code of Virginia § 2.2-1176

FROM:
The Alliance AutoGas Extended Partnership
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WWW.ALLIANCEAUTOGAS.COM
INFORMATION@ALLIANCEAUTOGAS.COM




&P Alliance AutoGas

POWERED BY PROPANE

EXECUTIVE SUMMARY

I. QUALIFICATIONS AND EXPERIENGE ...........coo ettt ettt ettt s s se st se st anaesesaesseans
l.a. The Alliance AutoGas Extended Partnership
l.a.i. Blossman Gas, Inc. — Fueling Infrastructure, Fuel Provision and Safety Training Lead ..........ccceeeveeviieecieeesiee e
l.a.ii. Ford BPN Dealerships — Equipment Distributor and ONZOING SEIVICE ....cccuuviriiiriiiiiiieeeiieeriee e e e e e
l.a.iii. CleanFUEL USA — Additional EQUIPMENT PrOVIAET .....c..iecueiiirieiiereestiesitesite sttt esieesaeesteeaesaesssessaesnaesanessaessaessessanenseens
l.a.iv. Phillips Energy, INC. — FUEI ProViSion LEAM .......cccueviiriirieniiiriieree sttt ettt et ettt e et s te st sstesaesatessaesstesanesasessnanseenses
l.a.w. ROUSH CleanTech —Technical, Product and Training Lead ..........cccivieiiiriiiiieieienescscceeeeeee e
l.a.vi. Superior Energy Systems LTD. — Fueling Equipment Lead .........ccccocvvevieeiciieeriee e e eieeees
l.a.vii. Alliance AutoGas Prins VSI provider American Alternative Fuel — Additional Equipment Lead ........ccccoevvvevveevnieenciennnne
l.a.viii. Regional Conversion and INSTallation CENTETS ........c.ecieiieiierieieese ettt ete e ae et e e ee s e e ssae s e e s e e sreesseeseesbeesseenseesseenes
l.a.ix. ROUSH SEIVICE CENEEIS ...ttt bbb b s b s b b e s e e sae e sbe e s bt e bt e s b e e b e e bt e bt e sbesaneea
I.b. Key Experiences with Comparable Size and COMPIEXItY ...........ccceeiiiiiiiiiiiiiiin et
l.b.i. Fueling Infrastructure and Safety Training Lead: Blossman Gas and SUPerior ENErgy .......c.ccoceeeereeneeneeneenieeseeeneeennes
l.b.ii. FUEI PrOVISION LEAOS ...ttt ettt ettt s e s bt e bt e b e bt e bt et e eabeea b e e aeeeatesaeesaee bt e ebeenbeebeenseenbeenbeeabesnseensesntenane
1.b.iii. Technical, Product and Training Lead: ROUSH ClEANTECK ...ccuviiviiiiiiieciieecte et tee et e e st e e s e snaeesnee e
I.b.iv. Additional Lead Equipment Provider: CIEANFUEL USA .......ccoooieriieiieieeieeie e eteeveseeseesesesseeseeesseesaeesseensesnsaensesnsesssens
l.b.v. Additional Lead Equipment Provider: American AILernative FUEI ........ccuoveeriiiriiiiieiriecicceete e esae e
l.c. Partner RESUMES/REFEIEICES ............c.ccveueruiiiriietiiteitetet ettt et ete st et e s be st e b e s etesseseebessebe s esesbeseebessesasesesbessesassesesseseasanes
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EXECUTIVE SUMMARY

The Alliance AutoGas extended partnership is proposing to develop a public-private partnership with the Commonwealth of Virginia
under the guidelines of the Public-Private Education Facilities and Infrastructure Act of 2002 in order to help achieve the vision of re-
ducing Virginia’s dependence on foreign oil, while simultaneously expanding the alternative fuel dispensing infrastructure and vehicle
markets in Virginia, and supporting the expansion of private sector businesses and creating jobs. The proposed partnership model
leverages some of the most experienced, innovative, effective and influential partners in the alternative fuel market.

The partners are dedicated to developing and implementing a successful long-term and cost-effective propane autogas and biofuels
vehicle strategy for the Commonwealth’s state-owned vehicles, other partner fleet-owned vehicles and the public.

The Alliance AutoGas extended partnership for the purpose of this proposal includes: Blossman Gas; ROUSH CleanTech in partner-
ship with Ford Motor Company; CleanFUEL USA in partnership with General Motors; Phillips Energy; Ford Business Preferred Network
Dealerships, Dejana, and Knapheide; Superior Energy Systems; Alliance AutoGas Prins system provider American Alternative Fuel;
regional conversion centers certified by Alliance AutoGas; and other influential public and private sector partners.

These partners have come together to provide a complete and well informed alternative fueling program for fleets and individuals in
the Commonwealth of Virginia to shift from conventional gasoline to economical, clean-burning and domestically produced propane
autogas. The proposed program features:

e The only two OEM-equivalent propane autogas dedicated vehicle suppliers

* The leading propane autogas conversion system supplier

e The installation and maintenance of onsite propane autogas fuel dispensing infrastructure by the most experienced autogas
fuel supplier

¢ Involvement from leading Virginia public universities, non-profit and industry organizations

e A comprehensive safety, operations and maintenance program

e A scalable infrastructure strategy that easily and cost effectively accommodates growth to include expansion for public
refueling accessibility as demand increases are achieved

o A supplementary fuel provision and associated infrastructure to increase usage of ethanol and biodiesel blends
The partnership addresses the objectives of this public-private initiative including:

1. Reducing the Commonwealth’s dependency on gasoline and diesel fuel for the operation of state-owned vehicles: Over 90
percent of propane autogas is produced right here in the United States, with another 7 percent coming from Canada. Supply
of propane is expected to increase in the foreseeable future. Initial estimates indictate the Commonwealth could displace
over 4 million gallons of petroleum annual with this program.

2. Reducing emissions from the operation of the Commonwealth’s state-owned vehicles: propane autogas produces at least
40% less nitrogen oxides (NOx) and over 22% less CO2-equivalent greenhouse gasses than gasoline. Initial estimates indicate
the Commonwealth could avoid over 16 million pounds of greenhouse gas emissions by switching to propane autogas and/
or using biofuels in an estimated 3,377 vehicles.

3. Expanding business opportunities within the Commonwealth for large and small businesses resulting in new jobs: A total of
232 million gallons of propane was sold in Virginia, directly contributing to the creation or retention of 873 jobs and
$249 million in direct economic benefit to the Commonwealth. This supply was consumed primarily in the residential
market. Propane supply has increased in recent years, and current supply is greater than demand. The U.S. was a net ex-
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porter of propane in 2009, excluding imports from Canada. Existing propane supply and distribution networks were designed
for a much larger market than exists today and the infrastructure is already in place to support significant new demand

for both consumer grade propane and propylene. Propane autogas presents the most promising pathway to utilizing the
growing domestic supply of propane and opportunities to provide a cost-effective alternative to conventional gasoline, meet
stringent air quality standards, innovate and create new high quality jobs. For every 100 propane autogas vehicles produced
at ROUSH CleanTech, for example, it is estimated that 1 new job is created either directly at ROUSH CleanTech or within its
supply chain.

4. Limiting any budget impact of making a transition away from reliance on foreign oil: Historically, propane autogas costs sig-
nificantly less than gasoline or diesel, averaging $1.00 less per gallon than regular unleaded gasoline. Additionally, vehicles
operating on propane autogas require less frequent maintenance, meaning fewer oil changes, extended engine life, and
reduced vehicle downtime. Since refueling infrastructure will be provided at no upfront cost to the Commonwealth with a
minimum-gallon fueling contract, fleets can achieve a rapid return on investment. The partners can also provide the Com-
monwealth with innovative finance strategies in order to limit potential budget impacts.

5. Exploring cost-efficient and cost saving strategies: In addition to fuel cost savings that are to be expected, propane autogas
infrastructure implementation and conversion from gasoline to propane autogas is significantly less expensive than other al-
ternative fuels and a robust propane distribution network already exists for propane in the Commonwealth. Program fueling
partners will provide autogas fueling infrastructure at no capital cost to the Commonwealth with a minimum gallon fueling
contract. Second, biofuels are currently selling for less than gasoline and diesel. The team will work with the Commonwealth
to determine the most economical deployment strategy, including recommendations for other cost saving strategies.

Propane Autogas

The fleet market for propane autogas vehicle sales is driven primarily by the economic and operational characteristics of propane
autogas vehicles relative to other competing vehicles. Propane autogas offers fleets a zero compromise alternative fuel solution.
Propane autogas-powered vehicles are cost effective, easy to refuel, clean and offer the same great performance and operational
characteristics as their gasoline-powered equivalents. Propane is the third most widely used transportation fuel in the world, third
only to gasoline and diesel with more than 17 million passenger vehicles using propane effectively as an engine fuel worldwide. Fleets
are experiencing 40% reduced fuel costs on average, at least 22% less greenhouse gas emissions, identical performance to gasoline-
powered equivalent vehicles and can also maintain the same manufacturer warranties with the ROUSH CleanTech and CleanFUEL USA
systems due to OEM alliances and high quality standards.

Strength of the Partnership

The Alliance AutoGas extended partnership provides an effective alternative fuel program for the Commonwealth and other fleets
and individuals to shift from gasoline to propane autogas and biofuels. The partnership includes all major private sector companies
involved in the engineering, manufacturing and deployment of propane autogas vehicle technology as well as dedicated and forward-
thinking Virginia fuel suppliers for propane autogas and biofuels.

Conclusion

The partnership includes team members having the most practical experience in implementing large-scale propane autogas and bio-
fuels vehicle deployment programs in the public and private sectors. The partners have strategically identified Commonwealth fleets
that are optimal targets for shifting to propane autogas and biofuels. The program is designed to address the three-phase approach
outlined by the Commonwealth. The Commonwealth can therefore increase the use of economical, American-made fuels; create re-
gional, green-collar jobs; benefit local communities economically and environmentally; maximize use of taxpayer dollars; and achieve
an unprecedented, budget-neutral alternative fuel program powering thousands of vehicles.
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. QUALIFICATIONS AND EXPERIENCE

a. The Alliance AutoGas extended partnership for the purpose of this proposal includes: Blossman Gas; ROUSH CleanTech
in partnership with Ford Motor Company; CleanFUEL USA in partnership with General Motors; Phillips Energy; Ford
Business Preferred Network Dealerships, Dejana, and Knapheide; Superior Energy Systems; Alliance AutoGas Prins sys-
tem provider American Alternative Fuel; regional conversion centers certified by Alliance AutoGas; and other influential
public and private sector partners. These partners have come together to provide a complete and well informed alter-
native fueling program for fleets and individuals in the Commonwealth of Virginia to shift from conventional gasoline
to economical, clean-burning and domestically produced propane autogas. The program includes vehicle conversion
and replacement with propane autogas-powered vehicles; the installation and maintenance of onsite propane autogas
fueling infrastructure; extensive fleet personnel and technician training; all required equipment for fleet vehicles and
infrastructure; guaranteed propane autogas fuel supply; and ongoing technical and maintenance support for technolo-
gies provided by project partners. Supplementary fuel provision (and associated infrastructure as necessary) will also be
provided for Commonwealth fleet vehicles already equipped to operate on E-85 and biodiesel. See qualifications and
experience of partners immediately below:

i. Blossman Gas, Inc. — Fueling Infrastructure, Fuel Provision and Safety Training Lead. Blossman Gas is the
country’s largest independent propane distributor and a founding partner of the nationwide partner network,
Alliance AutoGas with more than 44 partners. Blossman will serve as the lead propane gas fuel provider.
Founded in 1951, Blossman has grown from one truck and one office to serve over 130,000 customers from
Virginia to Mississippi. Their standing as the 11th largest propane dealer in the nation has never hindered their
ability and commitment to deliver the best customer service in the industry. Blossman currently provides
propane fueling to the Commonwealth of VA in more than 30 counties through a state contract and services
many homes and businesses through private contracts. Blossman’s experience with autogas vehicle fueling
extends over 40 years includes work with dozens of fleets; development of a statewide, 115-station autogas
fueling infrastructure for the State of Indiana; and their role as primary fueling and infrastructure provider for
the DOE-funded Southeast Propane Autogas Development Program administered by the Virginia Department
of Mines, Minerals and Energy. Blossman has pioneered autogas industry development through visionary
leadership in the forming of Alliance AutoGas and industry coalition Autogas for America.

ii. Ford BPN Dealerships — Equipment Distributor and Ongoing Service. Established in 1989, Ford’s Business
Preferred Network (BPN) was the first program specifically designed to help dealers address the needs of
small fleet customers. BPN has evolved over the years, with input from commercial customers, resulting
in a superior buying, financing, and service experience for fleet customers. Ford BPN dealers are held to a
very high standard to provide the ideal fleet experience. There are over 500 Ford BPN dealers nation-wide,
and ROUSH CleanTech will focus / train / certify BPN dealers in Virginia specifically for servicing any propane
autogas powered fleet vehicles.
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CleanFUEL USA - Additional Equipment Provider. Clean Fuel USA in partnership with automotive original
equipment manufacturer General Motors (GM) will provide mono-fuel (propane dedicated) propane autogas-
powered OEM (Original Equipment Manufacturer)-equivalent vehicles for replacement of aging vehicles
within the Commonwealth fleet. A visionary company since inception in 1993, CleanFUEL USA is recognized
by fleet managers, fuel equipment manufacturers and distributors throughout the world for building safe

and reliable equipment that satisfies environmental regulations and reduces U.S. dependence on foreign oil.
From fuel and refueling infrastructure to station equipment, engine systems and fleet management programs,
CleanFUEL USA provides superior economic and environmental advantages. Through their partnership with
GM, CleanFuel will provide ongoing technical and maintenance support backed by General Motors technical
experts and dealerships. Experience includes DOE-and federally funded partnerships with major fueling retail-
ers (Conoco Phillips) and their ongoing partnership with General Motors. See below map of GM dealership
locations equipped to service vehicles in the Commonwealth of Virginia:

Phillips Energy, Inc. — Fuel Provision Lead. Phillips Energy (PE) is a Virginia-based alternative fuel provider and
an Alliance AutoGas fueling partner. The company was founded in 1946 in Gloucester County as LF Phillips

& Sons, Inc. It is currently registered with Commonwealth of Virginia as a small business under the owner-
ship of John Phillips, President and Elizabeth McCormick, Vice President. PE provides fuel and energy related
services which include: Propane, Heating Oil, diesel, Kerosene, Gasoline, Biodiesel, Flex Fuel (E-85), Storage
and Refueling infrastructure installation and repair, propane appliance installation, HVAC install and repair.
The company services all areas of Southeast Virginia and parts of central and Northern Virginia from their
bulk plant locations in Hayes and Matthews, VA. For the purpose of this joint venture, PE will serve as the
propane fuel provider for a number of areas within the Commonwealth. PE will also provide fueling for any
additional alternative fuels associated with this proposal including possible provision of biodiesel and E85. An
early adopter of alternative fuel technologies and a visionary, Phillips developed one of the 1% retail facilities in
Virginia to offer public refueling for three different alternative fuels — propane (autogas), E-85 (flex fuel), and
Biodiesel (20% biodiesel blend).

This station has displaced more than 315,000 gallons of conventional fuels with alternative fuels during its first
full year of operation. Phillips Energy has been a loyal supporter of alternative fuel initiatives in Virginia and
has been under contract with the Commonwealth for many years, and has partnered with Virginia Clean Cities
on several alternative fuel deployment programs. PE has a demonstrated ability within delivery of a variety of
fuels to different locations and storage infrastructure installation with the Commonwealth. They are recog-
nized by fleets as providing superior customer service.
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ROUSH CleanTech —Technical, Product and Training Lead. ROUSH CleanTech is the alternative fuels division

of ROUSH Enterprises. ROUSH CleanTech brings a history of automotive excellence and technical expertise

to this project, and will provide OEM-equivalent dedicated propane autogas vehicles through their strategic
partnership with Ford Motor Company, Virginia-based Ford dealerships, and Virginia-based installation /
service centers. For over 35 years, ROUSH has been a Tier-1 automotive supplier for all of the major auto-
motive manufacturers, lending OEM level expertise and quality in the form of powertrain development,
engineering, design, manufacturing, and assembly. Through a partnership with the Propane Education and
Research Council, ROUSH began developing dedicated liquid propane autogas fuel systems for Ford light- and
medium-duty trucks in 2006. Four years later, ROUSH CleanTech was launched and now boasts a customer list
comprising of some of the Top 500 fleets in America, including; Frito-Lay, CenturyLink, ThyssenKrupp Elevator,
SuperShuttle, ARS / Rescue Rooter, City of Cincinnati, DeKalb County, and many others. Ford vehicles equipped
with the ROUSH CleanTech fuel system maintain all factory performance ratings, as well as the factory
warranty coverage, and are certified by the EPA and CARB. ROUSH Enterprises is the holding company for a
number of other ROUSH-related ventures, including Roush Fenway Racing, the most successful racing team

in history. Jack Roush, throughout his entire racing career, has over 300 wins on the drag racing and NASCAR
circuits. The companies within ROUSH Enterprises all benefit from the knowledge, know-how, and engineering
expertise that is developed in the company’s NASCAR racing teams, which is the foundation for the rest of the
company’s success.

Superior Energy Systems LTD. — Fueling Equipment Lead. Superior Energy Systems, serving as the nation’s
premier propane dispenser design/build contractor, will engineer, construct, service and train code-compliant
fueling stations in partnership with Blossman Gas. The SES team has over 100 years of experience in the design
and construction of propane facilities, from propane vehicle dispensing to grassroots bulk plant facilities. SES
has been the nation’s leader in engineering and building fueling stations, terminals, vaporizers, bulk plants and
pump skids. SES is the answer to many propane system needs — no matter the application or location. SES is
seriously committed to dependability, efficiency and quality workmanship. SES already supplies bulk propane
storage infrastructure to the Commonwealth in approximately 11 locations. These existing structures may

be utilized building out additional autogas dispensing equipment for the Commonwealth. Superior partnered
with Blossman for a statewide autogas infrastructure development program in the State of Indiana.

Alliance AutoGas Prins VSI provider American Alternative Fuel — Additional Equipment Lead. American
Alternative Fuel will provide bi-fuel, aftermarket alternative fuel conversion systems for project vehicles.
American Alternative Fuel (AAF) is a founding partner of Alliance AutoGas, and is the provider of EPA-certified
Autogas vehicle conversion systems, Certified Technician Training, Certified Conversion Center verification
and ongoing technical support for fleet customers. As an industry-leading alternative fuel vehicle conver-

sion company, AAF supplies the best and most reliable equipment, labor and training. AAF is the United
States distributor for the Prins AutoGas Vapor Sequential Injection system and maintains a development and
manufacturing facility in addition to a wide network of certified sub-dealer and installation center facilities
throughout the United States. AAF works closely with the Environmental Protection Agency to ensure that the
conversion systems meet their rigorous testing standards; and with large fleets to ensure that their products
work correctly and efficiently. Alliance AutoGas relies on AAF’s extensive product knowledge, mature distribu-
tion network, proven technical expertise, and ongoing evolution of best practices.
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Regional Conversion and Installation Centers:

a)

b)

OEM-equivalent mono-fuel (dedicated) autogas vehicles will be made available directly from Ford
(BPN) and GM dealerships. Ford OEM-equivalent installations will also be performed by:

1. Dejana Truck & Equipment:
Dejana is a family-owned and operated full-line truck equipment house, celebrating its fiftieth
year in business. They specialize in supplying up-fitted pick-ups, work vans, dry freight bodies,
high cubes, cutaways, and cab and chassis to Ford and other manufacturers. Their six facilities
service locations throughout the majority of the East coast of the United States. Virginia Service
Center: Located in Baltimore, MD and is only 50 miles from the VA border.

2. Knapheide:
In business since 1948, Knapheide’s historical roots and rich heritage are not forgotten by the
generation that leads the company today. Knapheide is an industry-leader in building work-truck
bodies and is an authorized ROUSH CleanTech installer. Virginia Installation Center: Lawrence
Equipment

3. ROUSH CleanTech:
ROUSH CleanTech'’s facility, based in Livonia, Michigan, is a Ford-designated ship-thru facility that
can perform fuel system installations on pre-titled vehicles prior to final customer delivery. Any
new Ford-based vehicles being purchased by the Commonwealth can be converted by ROUSH
CleanTech using this option.

Alliance AutoGas will train certified vehicle conversion centers to convert vehicles which will operate
on the bi-fuel Prins VSI system. Project partners will wait until participating fleets and geographies
are defined for the program before finalizing certified conversion center sub-contractor partners.
This enables the project partners to assist in achieving ‘budget neutrality’ for the Commonwealth
because conversion centers can be strategically placed geographically to minimize the required travel
distance for conversion of fleet vehicles. Additionally, the training and staffing of these conversion
centers will support existing Virginia small businesses and allow for new job creation.

For all vehicles to be converted using the Prins bi-fuel system, the following will be true of Alliance
AutoGas Certified Conversion Centers:

e American Alternative Fuels (AAF) will oversee technical and service performance of Conversion
Centers, ensure proper training and support, audit as appropriate, and provide adequate means
for feedback and improvement. AAF will also ensure Conversion Center expectations are met.

e Conversion Centers will participate in monthly conference calls with Alliance AutoGas partners.
¢ The following is a list of expectations related to the performance of Conversion Centers:

- Install conversion systems according to latest install manual

- Follow procedures related to documentation, quality control

- Provide feedback on concerns, issues, customer response, and suggestions for program
improvement

- Engage in conference calls, meetings, or other means of communication in order to learn
the latest program updates or expectations

- Invoice and provide required documentation in a timely manner
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- Update AAF on status of field conversions not less than weekly

- Certify technicians are using the latest procedures, are competent to perform conversions,
and are trained properly

ROUSH Service Centers

a)

b)

Training Program for Existing Service Centers: ROUSH CleanTech'’s field service engineering team is
equipped to travel and train existing service locations so that servicing propane autogas-powered
vehicles requires no additional down-time for the end-user. See section vi (3) for details.

Ford BPN Dealers: For smaller fleets within the Commonwealth that take advantage of local Dealer-
ships or other service locations, ROUSH CleanTech will work with the Commonwealth to identify
those locations and get them trained. See section vi (3) for details.

b. Key Experiences with Comparable Size and Complexity

Fueling Infrastructure and Safety Training Lead: Blossman Gas and Superior Energy

a)

b)

c)

Multi-state DOE programs — Southeast Propane Autogas Development Program (SPADP): Blossman
Gas was the fueling Infrastructure and Safety Training Lead for the DOE’s SPADP program. The 20 mil-
lion dollar program included the installation of infrastructure across 13 Southeastern States designed
to facilitate propane autogas fueling for approximately 1200 fleet vehicles and implementation of
more than 36 fleet fueling stations throughout the Southeast. SPADP is the largest-ever public-private
partnership alternative fuel vehicle conversion program in the history of the United States. Key
lessons have been learned throughout development and deployment of SPADP, including develop-
ment of processes and best practices lending to the partnership as one of the most experienced in
large-scale government alternative fuel deployment programs.

Indiana Statewide Propane Autogas Fueling Station: Blossman Gas and Superior Energy worked to-
gether to implement the largest ever state-wide autogas fueling network. This network included 115
autogas fueling stations and was implemented in the State of Indiana as a part of the state’s initiative
to boost the use of alternative fuels. The 115-station network means that virtually every locale in the
state is within 30 miles of an autogas fueling station.

Superior Energy already has large bulk propane storage facilities in place in 11 locations in Virginia to
enable gas provision for Virginia Commonwealth prisons in areas where natural gas is not available.

Fuel Provision Leads:
Blossman Gas

a)

b)

Multi-state DOE programs — SPADP: As the lead fuel provider for the SPADP program, Blossman Gas

has significant experience providing fuel safety training and ongoing fuel provision for a program of

comparable size and multi-state complexity. Blossman is providing fuel for the 1200-strong program
vehicle fleet for the duration of the SPADP government program and beyond. Blossman provided all
fueling infrastructure for the program as cost share.

Fueling Network and Distribution: Through its extensive regional fueling and distribution network
Blossman Gas provides more than 70 million gallons of propane annually to its customers and together
will Phillips Energy will guarantee an uninterrupted fuel supply with superior customer service.
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Phillips Energy

a)

b)

c)

d)

e)

Phillips installed and manages public and private fleet propane autogas refueling infrastructure in
Gloucester County and the City of Newport News. They have successfully converted public and pri-
vate fleets to Biodiesel (20%) blends and successfully worked through challenges with early adopters.

Phillips established E-85 (flex fuel) delivery operations to government contractor and public refueling
station located in Norfolk, VA.

Phillips was awarded “Greenest Business” in 2008 by Gloucester County.

Phillips was instrumental in the transition of 5 Gloucester County school buses from diesel to
propane in 2009.

Phillips is currently planning to install a manned propane refueling station that will be open to the
public in the future with a private business in Virginia Beach.

iii. Technical, Product and Training Lead: ROUSH CleanTech

a)

b)

c)

Fleet Deployment — Public and Private Fleets: The ROUSH CleanTech team has extensive and
meaningful experience in managing alternative fuel, and specifically propane autogas, alternative
fuel deployment programs for both public fleets and Fortune 500 companies. As an example, ROUSH
CleanTech is currently implementing a comprehensive program for Frito-Lay including the roll-out of
120 propane autogas-powered aftermarket conversions in Michigan and Ohio and the implementa-
tion of an infrastructure build plan. As part of the program ROUSH is engineering background/inte-
gration with new propane cab heater, has incorporated TCEQ grant money to help off-set engineering
costs and has provided state-of-the-art service training and vehicle certification. Additionally, ROUSH
team members have succussfully managed complex, revolutionary deployment programs for a di-
verse array of government fleets including state and local government, law enforcement, and school
bus organizations throughout the country.

OEM Partnerships — Ford Motor Company Partnership: ROUSH has been a Tier-1 powertrain and
engineering partner for Ford Motor Company for over 35 years. Their work with Ford has included
development of major powertrains, alternative fuel vehicle platforms, testing, prototyping, engineer-
ing, emissions certification, noise vibration and harshness, and a host of other services. There are
over 20,000 “ROUSH”-branded Ford vehicles on the road today.

Service Training Program: As a Tier 1 automotive supplier, ROUSH maintains the highest quality
standards. All ROUSH CleanTech autogas vehicles maintain the original manufacturer’s warranty.
Stringent requirements for installation and service centers exist. See sample training presentation in
the Strategy Characteristics section. Copies of service manuals & installation instructions can also be
downloaded at: http://www.roushcleantech.com/service

iv. Additional Lead Equipment Provider: CleanFUEL USA

a)

Conoco Phillips Partnership: CleanFUEL USA and ConocoPhillips established an agreement to advance
propane infrastructure for the U.S. transportation fuel industry. Under the agreement, the two
companies will provide resources to install and supply propane fuel pumps for commercial fleet fuel
users. Propane fueling stations are being installed not only at fleet owner sites, but may also be
made available nationwide at select Conoco Phillips’ branded stations, which include Conoco, Phillips

D7

WWW.ALLIANCEAUTOGAS.COM
INFORMATION@ALLIANCEAUTOGAS.COM




&P Alliance AutoGas

POWERED BY PROPANE 12

66 and 76 stations. ConocoPhillips will supply propane to the fueling stations through regional
propane marketers.

b) Texas State Technical College Partnership: The Clean Start: National Liquid Propane Refueling Net-
work and Green Jobs Program is a joint effort between CleanFUEL USA and Texas State Technical Col-
lege. It will install 184 propane stations across the United States. These 24-hour self-service stations
will be rolled out in three phases. In addition, the project includes LPG training through Texas State Techni-
cal College geared specifically for veterans and out of work or at risk service technicians.

c) General Motors Partnership: As GM is now offering a new propane option for the 2012 4500 van, GM
selected CleanFUEL USA as its exclusive partner for the 42-gallon capacity liquid propane engine systems.

v. Additional Lead Equipment Provider: American Alternative Fuel

a) Multi-state ARRA/DOE programs — SPADP: American Alternative Fuel is the exclusive vehicle technol-
ogy equipment provider for the SPADP program providing more than 1,200 vapor sequential injection
autogas systems to the program. American Alternative Fuel also managed the procurement and
training of all related program certified conversion centers and provides ongoing training and techni-
cal support for its certified conversion centers. Through the SPADP program, American Alternative
Fuel has developed a sophisticated communication, service and support system for conversion
centers (see Il.b.vii.f). AAF provides technical updates and other important information related to
equipment, in addition to performing periodic audits for quality control purposes. Through its work
with the ARRA-funded and Virginia Clean Cities-managed Southeast Propane Autogas Develop-
ment Program, American Alternative Fuel has continued to refine its workflow, customer response
processes and extensive training offerings aimed specifically at government fleet customer service.

b) American Alternative Fuel is the exclusive North American provider of the Prins VS| system and
has provided conversion systems for more than 2,000 on-road vehicles to-date with another 1,000
already slated for conversion.

c) American Alternative Fuel has a 259-page installation manual and additional 20-page maintenance
manual which we did not include here due to length.

c. Partner Resumes/References - Confidential
i. Blossman Gas
ii. CleanFUEL USA
iii. Phillips Energy
iv..  ROUSH CleanTech:
V. Superior Energy
vi. American Alternative Fuel
d. Contact Information — Project Partners - Confidential

i. Blossman Gas
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ii. CleanFUEL USA

iii. Phillips Energy

iv. ROUSH CleanTech

V. Superior Energy

vi. American Alternative Fuel
e. Confidential

f. Confidential
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Il. STRATEGY CHARACTERISTICS

a. Conceptual Description of Proposed Strategies:

The Alliance AutoGas extended partnership provides a cost-effective and comprehensive alternative fuel program for
the Commonwealth fleet and other fleets to shift from gasoline to propane autogas. The Alliance AutoGas extended
partnership includes all major private sector companies involved in the engineering, manufacturing and deployment of
propane autogas vehicle technology in the marketplace today and provides a complete alternative fuel program. The
partners have strategically identified Commonwealth fleets which include vehicles that may be eligible for shifting to au-
togas and which make optimal targets for additional fueling infrastructure. This complete program will provide vehicle
conversion and vehicle replacement options; onsite fueling infrastructure for fleets and consumers; guaranteed fuel
supply; extensive training and user education programs; and ongoing technical, safety and maintenance support. This
program also provides for scalability of infrastructure and can easily facilitate program footprint expansion and public
refueling accessibility. The program is designed to address the three-phase approach outlined by the Commonwealth.
Through this program the Commonwealth will increase the use of economical, American-made fuels; create regional,
green-collar jobs; benefit local communities economically and environmentally; maximize use of taxpayer dollars; and
achieve an unprecedented, budget-neutral alternative fuel program powering thousands of vehicles.

The primary fueling alternative offered in this proposal is propane autogas. Strategically, propane autogas offers fleets a
zero compromise solution. Autogas-powered vehicles are clean, cost effective, easy to refuel, and offer the same great
performance characteristics as their gasoline-powered equivalents. Propane is the third most widely used transporta-
tion fuel in the world, third only to gasoline and diesel. About 90 percent of propane is produced in the United Sates
and an additional 7% in Canada, making it a domestic fuel alternative. Fleets are experiencing 40% reduced fuel costs
on average, 24% less carbon dioxide emissions, identical performance to gasoline-powered equivalent vehicles and can
also maintain the same manufacturer warranties with the ROUSH and CleanFUEL USA systems.

The following phased approached was selected based upon the experience of partners in managing large-scale, diverse
alternative fuel fleet deployment programs and accounts for the data made available currently in the PPEA RFP as well
as partner capabilities and constraints. It is expected that as more detailed data is available and conversations about the
culture and nature of specific department fleets comes available that the phases and timelines may change slightly to
ensure ultimate success with adoption and use of autogas vehicles.

i. Phase 1 will include fleet vehicle conversions, recommendation of vehicle for immediate replacement; on-site
fueling infrastructure development for fleets identified as conversion and replacement candidates; fuel supply;
training and education, technical safety and maintenance support. Phase 1 may also include conversion of
established diesel fueling infrastructure to biodiesel and evaluation and possible installation of E-85 refueling
infrastructure.

ii. Phase 2 will include vehicle replacement; transfer of bi-fuel conversion systems from retired vehicles to new
or alternate vehicles; infrastructure development and expansion as necessary; fuel supply; additional training;
ongoing support; and discussion of public fueling opportunities. This team will work with the Commonwealth
to identify best locations for public fueling and is willing to work collaboratively to provide autogas fueling in
those areas which have been identified Commonwealth.

ili. Phase 3 will include additional vehicle replacements; additional potential conversion system transfers; scaling and
development of infrastructure as necessary; fuel supply; additional or updated training as necessary; ongoing sup-
port; possible implementation of public fueling pending collaboration with the Commonwealth fueling.

iv. Please see additional details in section /. b.vii.
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b. For each period of time proposed as identified above address:

i. ID planned conversion/purchase of vehicles addressing specific applications

Based on initial review of the Commonwealth vehicle fleets (light and medium-duty vehicles) and based on
current vehicle technology applications (all equipment partners anticipate certifications for additional vehicle
platforms and technologies throughout the duration of the program), compared to geographic service areas
covered by project fueling partners, the fleets outlined in section Il.b.i.c have been identified as ideal for
propane-autogas vehicle conversion or replacement, or for E-85/biodiesel use.

a) Propane Autogas Current Eligible Vehicle List — Please see attached certification lists from project
equipment partners for a list of currently eligible vehicle platforms for conversion. Please note that
current platforms available from ROUSH CleanTech and CleanFUEL USA may replace vehicles of com-
parable size/performance and do not require an exact match based on make/model/year. Current list
of EPA-eligible vehicles immediately following:
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THIS PUBLIC PHILLIPS ENERGY PUBLIC FUELING STATION IN VIRGINIA PROVIDES: E-85,
BIODIESEL, PROPANE, ON- AND OFF-ROAD DIESEL, AND THREE GRADES OF GASOLINE

PUBLIC FUELING STATION IN MEDFORD OREGON
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b) Confidential
c) This partner team has had consistent success in implementing autogas vehicle technology with

d)

e)

law enforcement fleets. Alliance AutoGas maintains a working relationship with national and state
Sheriff’s Associations.

Technology will also be available for School buses through CleanFUEL USA and ROUSH CleanTech
(next-generation Blue Bird Corporation propane-powered Vision school bus [Type C] and Micro-Bird
school bus [Type Al).

Other fleet partners have expressed interest in partnering on this project if selected for round two
project partners will work with these public and private entities to solidifiy their interest.

Outline plans for maintenance of fueling infrastructure, equipment install guarantee of functionality/opera-
tional ability for duration (operational period) of program

a)

For all fleets participating in the program, for which Blossman Gas or Phillips Energy has a fueling
contract meeting fuel use volume minimums, Blossman or Phillips will:

¢ Install fueling infrastructure that is coordinated with each fleet site and provides desired oper-
ability and data transfer such as a card reader system

e Work with the Commonwealth to ensure permit and regulation compliance for all construction
work and equipment operation

e  Provide required cost breakdown and infrastructure documentation to appropriate project partners
e Provide any required worker’s compensation documentation

e Commit to the maintenance and upkeep of all infrastructure provided in keeping with fuel contract
e  Will provide a sourcing guarantee

¢ The Alliance AutoGas Fueling Solution provides an autogas station installed on-site at fleet base,
a spill-free dispenser with familiar design, is fully scalable to serve fleets of all sizes, works well
with fuel management systems, includes all necessary training for fleet personnel.
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b)

c)

d)

For all fleets utilizing propane autogas as a part of this program Blossman Gas and/or Phillips Energy
will offer a guaranteed fuel supply and the onsite fueling infrastructure scaled to accommodate the
size of each fleet. In order to ensure budget neutrality on behalf of the Commonwealth and based
on a mutually beneficial fuel contract (meeting minimum gallon requirements), fueling partners
will provide onsite fueling infrastructure for each program fleet at no capital cost to the fleet or the
Commonwealth.

e Fuel providers can deliver a range of infrastructure sizes based on the number of vehicles fueling
at a given location and the fuel demands associated with each vehicle/fleet

e Tank size will also be dependent upon space available for infrastructure

e Fleet fueling locations must qualify under the rules of NFPA-58, a national publication of qualifi-
cations published by the National Fire Protection Association

e  Permitting and electrical supply will be the responsibility of the Commonwealth

Based on initial review of the Commonwealth vehicle fleets (light and medium-duty vehicles) and
based on current vehicle technology applications (all equipment partners anticipate certifications for
additional vehicle platforms and technologies throughout the duration of the program), compared
to geographic service areas covered by project fueling partners, the fleets outlined in the previous
section have been identified as ideal for propane-autogas use and onsite fueling provision in the
following geographic areas: Albemarle County, Appomattox, Arlington, Ashland, Bedford, Blacksburg,
Bowling Green, Bristol, Buckingham, Charlottesville, Chesapeake, Chesterfield, Claypool Hill, Clifton
Forge, Colonial Heights, Communications Division, Culpepper, Danville, Dillwyn, Dublin, Emporia,
Fairfax, Franklin, Fredericksburg, Galax, Gloucester, Halifax, Hampton, Harrisonburg, Independent
Hill, Leesburg, Lexington, Luray, Lynchburg, Manassas, Martinsville, Melfa, Mineral, Newport News,
Norfolk, Peninsula, Petersburg, Powhatan, Property & Logistics Division, Richmond, Salem, Saluda,
South Hill, Springfield, Staunton, Suffolk, Triangle, Van Dorn, Warrenton, Warsaw, Waverly, West
Point, Williamsburg, Winchester, Wise, Wytheville
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The first fueling priority of the project is to provide adequate refueling infrastructure for Common-
wealth fleets being converted to propane autogas as outlined in the program. Secondly, the Team
plans to provide public access to fueling infrastructure whenever it is practical to do so and based
on locations which meet a minimum gallon usage requirement and a minimum number of vehicles
in one geographic location. At a minimum Alliance AutoGas will provide simple refueling with mechanical
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e)

f)

(manual) gallon readers and could provide a complex card reader system to handle multiple fleets

if the demand so dictates. Alliance Autogas Extended Partnership will work closely with Virginia
Clean Cities (VCC) and other partners to leverage interest by other public and commercial fleets

in the areas where Commonwealth vehicles are being deployed. Alliance partners will utilize their
relationships with VCC in order to engage area fleets and increase volume demand to help justify the
implementation of public fueling infrastructure on both dedicated propane autogas refueling sites and on
alternate fueling sites where ownership is amenable to the incorporation of propane autogas fueling.

On-site public propane AutoGas fueling stations may be established, either by upgrading existing fa-
cilities for public access or building new ones as needed through: partnership with existing Common-
wealth fuel providers; upgrades which scale propane autogas infrastructure as provided by Blossman
to Virginia Commonwealth Fleets; through building of new infrastructure on Commonwealth lands as
made available through the Commonwealth in areas with at least 100 vehicles, and through expand-
ing current propane fueling infrastructure with dispenser units to draw from large scale propane
tanks already established for the Commonwealth through project partner Superior Energy.

Blossman Gas and Phillips Energy together with Superior Energy systems, and the support of the
Commonwealth, have the capability to permit and install, cost effectively and within a very short
timeframe, fleet fueling stations that meet the demands of both public and private fleets.

iii. Plan for fueling for the life of the vehicles

a)

b)

c)

For all fleets utilizing propane autogas as a part of this program Blossman Gas and/or Phillips Energy
will offer a guaranteed fuel supply and the infrastructure of onsite fueling infrastructure scaled to
accommodate the size of each fleet.

For all fleets participating in the program, for which Blossman Gas or Phillips Energy is the fuel
provider, Blossman or Phillips will:

e Manage fuel supply contract with the Commonwealth and/or each fleet receiving propane fuel
for the duration of the program

e Provide safety, operation and maintenance training to fuel equipment users and fueling station
personnel

¢ Inform project partners, including fleets, and any Commonwealth project personnel of any safety
violations, accidents or incidences occurring at fleet sites for the duration of the program

e Assist fleets with recommendations or guidance regarding fuel management systems and online
reporting options

Will include strategy to compel use propane autogas with bi-fuel vehicles

e Bi-fueled vehicles give the Commonwealth the opportunity to deploy an alternative fuel vehicle
in rural areas where extended range is needed. Additionally, in emergency situations, bi-fueled
vehicles provide the opportunity to have a secondary fuel supply until fleet home base or other
refueling opportunities can be found. Until autogas infrastructure becomes prolific in the Com-
monwealth, bi-fueled autogas vehicles provide some flexibility and peace of mind. However, in
order to ensure this flexibility is not taken advantage of, driver education is a critical component
of any AFV program.

e Driver Education — Propane autogas is significantly cheaper than gasoline and achieves com-
parable power and performance to gasoline. Propane autogas-powered vehicles also require
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VEHICLES CURRENTLY ELIGIBLE FOR CONVERSION*

BI-FUEL CONVERSIONS

5.4L Ford E-250 Van

5.4L Ford E-250 Cutaway
4.6L Ford E-250 Van

5.4L Ford E-150 Van

5.4L Ford E-150 Club Wagon
4.6L Ford E-150 Van

Prins VSI system

2011 and 2012 model years:
e 6.0LV8 Workhorse

2008, 2009, 2010, 2011 and 2012 model years: 2006, 2007 and 2008 model years:
e 4.8LGMC Savana Cargo 2500 e 6.8L V10 Ford F250
e 4.8LGMC Savana Cargo 3500 6.8L V10 Ford F350
e 4.8L GMC Savana Passenger 2500 6.8L V10 Ford F450
e 4.8l Chevrolet Express Cargo 2500 6.8L V10 Ford E450
e 4.8l Chevrolet Express Cargo 3500

2007 model year:
2009 model years: e 5.4L Ford E-150 Club Wagon
* 6.0L GMC Savana Cargo G2500 e 5.41 Ford E-150 Van 2WD
* 6.0L GMC Savana Cargo G3500 e 5.41 Ford E-250 Van 2WD
e 6.0L GMC Savana Passenger G2500 e 5.4 Ford E-350 Van 2WD
e 6.0L GMC Savana Passenger G3500
e 6.0L Chevrolet Express Passenger G2500 2005, 2006 and 2007 model years:
* 6.0L Chevrolet Express Passenger G3500 e 5.4LFord F-250 2WD and 4WD
® 6.0L Chevrolet Cargo Van G2500 e 5.4LFord F-350 2WD and 4WD
® 6.0L Chevrolet Cargo Van G3500 e 5.4L Ford F-250 2WD and 4WD Bed Delete

e 5.4L Ford F-350 2WD and 4WD Bed Delete
2006, 2007, 2008, 2009 and 2010 model years:

e 4.6l Ford Crown Victoria 2006 and 2009 model year:

e 4.6L Ford Crown Victoria Police Package ® 6.0L Chevrolet C2500 Silverado 2WD

e 4.6L Lincoln Mercury Town Car e 6.0L Chevrolet C3500 Silverado 2WD

e 4.6l Lincoln Mercury Grand Marquis e 6.0L Chevrolet K2500 Silverado 4WD
e 6.0L Chevrolet K3500 Silverado 4WD

2008 model year:

e 5.4L Ford F-150 2WD and 4WD 2006 and 2009 model year:

e 4.6l Ford F-150 STX SE 2WD e 6.0L GMC C2500 Sierra 2WD

e 4.6LFord F-150 2WD and 4WD e 6.0LGMC C3500 Sierra 2WD

e 5.4L Ford Expedition 2WD and 4WD e 6.0L GMC K2500 Sierra 4WD

e 5.4L Lincoln Navigator 2WD and 4WD e 6.0L GMC K3500 Sierra 4WD

e 5.4L Lincoln Mark LT 2WD and 4WD

e 5.4L Ford E-350 Van 2009 model year:

e 5.4LFord E-350 Club Wagon e 6.0L GMCK25 HD Sierra 4WD

e 5.4L Ford E-350 Cutaway e 6.0L Chevrolet K35 HD Silverado 4WD

e 4.6L Ford E-350 Van

*Intermediate certifications can also be obtained quickly from the EPA for a broad range of additional vehicle platforms of which more than 5 vehicles will be converted;
American Alternative Fuel Anticipates a significant number of additional certifications in Q4 of 2011
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MONO-FUEL (DEDICATED PROPANE SYSTEM) CONVERSION

2009, 2010, and 2011 model years:

e Ford E-150 cargo / passenger van (5.4L V8)
2011 and 2012 model years: e Ford E-250 cargo / passenger van (5.4L V8)

* 6.0LV8 Workhorse e Ford E-350 cargo / passenger van (5.4L V8)

e Ford E-350 single rear wheel cutaway (5.4L V8)

2008, 2009, 2010, 2011 and 2012 model years: ¢ Ford E-450 dual rear wheel cutaway (6.8L V10)

* 4.8L GMC Savanna Cargo 2500 e Ford E-450 dual rear wheel cutaway (6.8L V10)

e 4.8L GMC Savanna Cargo 3500

¢ 4.8L GMC Savanna Passenger 2500 2007, 2008, 2009 and 2011 model years:

* 4.8LChevrolet Express Cargo 2500 *  Ford E-350 dual rear wheel cutaway (5.4L V8)

e 4.8l Chevrolet Express Cargo 3500

Prins VSI system:

CleanFUEL USA
ROUSH CleanTech system:
2003, 2004, 2005, 2006, 2007, 2008, 2009, 2010, 2011
2007 and 2008 model years: model years:
e Ford F-150 pickup truck (5.4L V8) e GM 5500 (8.1L)

e GM 6500 (8.1L)
2009 and 2010 model years: e GM 7500 (8.1L)

e Ford F-250 pickup truck (5.4L V8) « GM 8500 (8.1L)
e Ford F-350 pickup truck (5.4L V8)

CURRENT AND FUTURE AVAILABILITY OF VEHICLE REPLACEMENT MODELS

Mono-fuel (dedicated propane system) OEM-equivalent —
New vehicle purchase for vehicle replacement is available
as indicated for the following propane-dedicated makes and

Mono-fuel (dedicated propane system) OEM-equivalent —
New vehicle purchase for vehicle replacement is available
immediately in the following propane-dedicated makes and

models:

ROUSH CleanTech/Ford

2012 model year and newer:

Ford E-150 cargo / passenger van (5.4L V8)
Ford E-250 cargo / passenger van (5.4L V8)
Ford E-350 cargo / passenger van (5.4L V8)
Ford E-350 single rear wheel cutaway (5.4L V8)
Ford E-450 dual rear wheel cutaway (6.8L V10)
Ford F-450 chassis cab (6.8L V10)

Ford F-550 chassis cab (6.8L V10)

CleanFUEL USA

2012 model year and newer

GM 4500 (6L)

D7

models:

ROUSH CleanTech/Ford

2012 model year and newer

Blue Bird Vision Propane Powered School Bus
(6.8L V10) — Availability Timing: Q2, 2012

Ford F-250 pickup truck (6.2L V8) — Availability
Timing: Q1, 2012

Ford F-350 pickup truck (6.2L V8) — Availability
Timing: Q1, 2012

Ford F-650 chassis cab (6.8L V10) — Availability
Timing: Q3, 2012

CleanFUEL USA

2012 model year and newer

GM Freightliner straight truck Chassis (8.0L) —
Availability Timing: Q4, 2011
GM School bus — Thomas Built Type C (8.0L) —
Availability Timing: Q1, 2012
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d)

e)

fewer oil changes and experience extended engine life. For these reasons we believe driver
education about the benefits of autogas paired with vehicle safety training from Blossman, will
be the most significant motivator in compelling driver use of autogas. Project partners commit
to working with fleets and drivers to ensure all parties are educated regarding the benefits of
operating autogas vehicles. In the majority of fleet deployment programs program partners have
been involved in managing, drivers experience superior performance as compared to gasoline
counterparts. Drivers have been very pleased with both cost efficiency and vehicle performance
including Virginia school bus drivers operating propane autogas-powered buses.

e Additionally the Commonwealth can mandate a use-case of 85% for program fleets. Detailed
mechanisms for data collection and reporting will be discussed with the Commonwealth by
partners pending finalization of participating fleets and vehicles to ensure the use of propane
autogas at a required 85%. All collected data will be reported to the Commonwealth of Virginia.

To assist as a part of this comprehensive proposal, Phillips Energy, Inc. in collaboration with ad-
ditional fuel providers is able to offer Bio-diesel (20% blend) and E-85 (flex fuel). Bio-diesel presents
an immediate opportunity for the Commonwealth to transition any diesel fleets that currently fuel
via an on-site fueling station. The transition to bio-diesel does not require any additional invest-
ment in infrastructure. Bio-diesel has been ranging from $.10 to $.30 per gallon less than diesel
over the last year and offers little to no reduction in fuel efficiency. Therefore, the Commonwealth
would realize an immediate cost savings while displacing 20% of its diesel usage for its vehicles

that fuel on-site with Bio-diesel. Phillips is aware of issues that have been experienced by fleets
working with other biodiesel providers. Phillips adheres to stringent quality control processes and
works closely with chemists to refine the right mix of cold flow additives to ensure biodiesel vehicles
function appropriately in extreme winter weather. Bio-diesel can be delivered in small and large bulk
delivered amounts. Phillips Energy, Inc. has partnered with several private fleets to transition them
to bio-diesel. Additionally, Phillips offers bio-diesel to the public through our retail fueling facility.
Bio-diesel presents a unique advantage with its minimal to no infrastructure costs and the ability to
switch back and forth between diesel and bio-diesel in the event supply is not readily available for
traveling vehicles during the Commonwealth’s conversion to alternative fuels. Several OEM vehicles
are approved for 20% bio-diesel use. Leading by example is also a way to support Virginia’s biodiesel
producers, which have been operating under capacity for several years. Only 10% of every gallon of
diesel sold in Virginia stays within the Commonwealth compared to 85% of every gallon of biodiesel.
Phillips can provide biodiesel in the following areas in which the Commonwealth is currently operat-
ing diesel fleet vehicles: Ashland, Charlottesville, Colonial Heights, Fairfax, Franklin, Fredericksburg,
Norfolk, Peninsula, Petersburg, Powhatan, Suffolk, and has established relationships with supplemen-
tary providers for many additional geographic regions.

E-85 (flex fuel) presents a solution for the Commonwealth’s vehicles that are E-85 compatible. E-85
needs to be stored separately from gasoline; therefore, refueling infrastructure will be needed

in areas that continue to have gasoline only fueled vehicles. However, current gasoline refueling
infrastructure can be switched over to E-85, after the conversion of gasoline vehicles to a different
alternative fuel. Down -blending E-85 during winter months ensures there are no problems with
engine starting. E-85 presents an immediate displacement of a large volume of gasoline that is cur-
rently being used in E-85 compatible vehicles. Infrastructure, if needed, can range from small above
ground storage and simple dispensing mechanism to underground storage with complex dispensing
and inventory control mechanism. E-85 vehicles can be converted to propane fueling allowing a
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tri-fuel approach. Phillips Energy, Inc. has already seen success displacing gasoline by offering E-85
to the public through its retail facility. E-85 results in an average of 10% reduction in fuel efficiency.
However, the price difference has been ranging from 10-12% lower than regular gasoline over the
last year. Phillips can provide E-85 in the following areas in which the Commonwealth is currently
operating E-85 equipped fleet vehicles: Chesapeake, Fairfax, Fredericksburg, Norfolk, Petersburg,
Powhatan, Richmond, Suffolk, Williamsburg, and has established relationships with supplementary
providers for many additional geographic regions.

iv. Use of/need for Commonwealth-owned vehicles, resources facilities as part of program

a)

b)

c)

d)

e)

f)

Our program will require Commonwealth cooperation in facilitating introductions to Commonwealth
fleets.

To provide further breakout of E-85 fueling, our group will need additional data regarding fleet fuel-
ing patterns.

Currently identified Biodiesel fleet candidates include: The Department of Transportation in several
counties and the Department of Corrections.

Will include recommendation that Commonwealth consider provision of public land in key areas for
implementation of public fueling infrastructure or group fleet fueling infrastructure with potential for
scaling to accommodate public use (for phase 2 or 3)

The Commonwealth should allocate personnel resources by appointing a project lead for each
participating department

The following is a list of expectations required of participating fleets from the Commonwealth:
e Consistently adhere to safe and responsible practices in the fleet shop and while operating

converted vehicles

e Provide feedback to appropriate parties related to concerns, issues, recommendations, and
successes

e Actively participate in the implementation and adoption strategies including driver training,
maintenance training, data collection and analysis, champion identification and cultivation

e Engage in conference calls, meetings, or other means of communication in order to learn the
latest program updates or expectations

v. Identification of Benefits

a)

b)

Cost Savings and ROI (highly attractive compared to other alternative fuels)

e Autogas costs an average of $1.00 less per gallon than gasoline. For additional details regarding
ROI please see section IV strategy financing and Addendum | Case Studies.

Performance, engine life and maintenance benefits, transferability of bi-fuel systems

e Ability to lower maintenance costs in the form of longer increments between oil changes

e Propane fueling systems are transferable if model year range + engine type match original

configuration.
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c)

d)

e)

Local/regional/Commonwealth-level economic benefits

Job creation and training

Money spent in local economies

Better use of taxpayer funds

All fleets participating in this project and using autogas will experience lower operating costs,
lower maintenance costs and financial savings due to the lower cost of propane autogas. Coun-
ties and municipalities in which this project is active will experience air quality improvement and
positive economic impact from this project. Gasoline displacement

Emissions Reductions (see section Il.b.ix for explanation of environmental benefits)

Use of American-made fuel

The Cost effectiveness of autogas fueling infrastructure (autogas infrastructure is much less expen-
sive than that of other alternative fuels) enables project fueling partners to provide autogas infra-
structure at no upfront cost to the Commonwealth with a minimum gallon commitment for a fueling
contract. And, because autogas infrastructure can be stored above ground, it is easily moved and
easily scalable to accommodate growing fuel demand and any need for public fueling infrastructure.

Partner equipment excellence and partner technical and training expertise
ROUSH CleanTech/Ford Training, GM CleanFuel training and AAF training.

ROUSH CleanTech

Equipment: ROUSH CleanTech offers the same warranty coverage available with
Ford’s vehicles right from the factory. All fuel systems are designed to function
seamlessly with the factory vehicle, and do not result in any loss of horsepower,
torque or towing capacity.

Training: ROUSH CleanTech has developed a hands-on training program for
ASE-certified mechanics and technicians to work comfortably on Ford vehicles
equipped with their propane autogas fuel system. Training occurs face-to-face,
and a web-based program is in place for updates and refresher opportunities.
Ford dealers and service centers equipped to work on Ford vehicles do not need
to purchase any new equipment to service vehicles equipped with the ROUSH
CleanTech liquid propane autogas fuel system
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f)

g)

h)

)

e American Alternative Fuel: Through American Alternative Fuel’s (AAF) investment in training
additional installation technicians and centers, AAF ensures that a sufficient skilled labor force
is in place to support all conversions which would be implemented as a part of this program.
These so-called green jobs will be in existence well beyond the implementation period of this
project. AAF will establish additional certified conversion centers as a direct result of this project.
They will establish as many conversion centers as determined to be necessary for the successful
completion of the project, if selected. AAF is also developing propane conversion systems for
additional vehicle platforms; these systems will be commercially available during and beyond the
period of the program. This further ensures that the “green” skilled labor jobs created under this
program continue beyond the scope of this project.

Benefits of a complete and diverse program: This program uniquely brings together all required
components for a successful state-wide alternative fuel program for the Commonwealth of Virginia.
By combining fueling equipment, technologies, training and alternative fuel provision with vehicle
technology (both OEM-equivalent and aftermarket, both mono-fuel and bi-fuel) , technical expertise,
training and ongoing support, the Alliance AutoGas project partners offer a comprehensive program
to successfully transition thousands of Commonwealth fleet vehicles. This comprehensive program
also provides budget neutrality and ongoing cost-saving benefits to the commonwealth, job creation
and the opportunity for a significant shift to clean-burning, American-made alternative fuels.

Partnerships with VA Universities, industry organizations and other fleets
Positive PR for Commonwealth and its communities

¢ The ROUSH CleanTech Marketing and Communications team will utilize a tried-and-true ap-

proach to help boost media coverage of this program. Press releases, media events, ribbon-cut-
ting ceremonies, media follow-up, interviews, testimonials, and articles will all be organized and
scheduled using our team of PR / Communications staff. Examples of successful past experiences
include:

i. Frito-Lay Adoption

ii. King County, WA Adoption

iii. Alaska / Denali National Park Adoption

iv. City of Cincinnati Adoption
v. ThyssenKrupp Elevator Adoption

e Blossman Gas, Phillips Energy and American Alternative Fuel as part of their efforts related to Al-
liance AutoGas will engage in case study development, public relations campaigns and additional
communications support, related to the program, the Commonwealth and all fleet partners.

Opportunities for partnership with private fleets in expansion of infrastructure — ROUSH CleanTech is
engaged with a majority of the Fortune 500 fleet operators around the country. As infrastructure is
developed around the Commonwealth, there are many opportunities to tie in with publicly acces-
sible infrastructure. This would help drive the building of publicly accessible infrastructure, eventually
leading to the availability of vehicles targeted at the average consumer / driver.

Advantages of project partner relationships with OEM’s and of OEM-equivalent technologies:

e Seamless tie-in of technology / vehicle
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k)

e  Warranty
e Serviceability
e Scalability
e Other opportunities to use our engineering capabilities to improve fuel economy / emissions:
- NVH
- Aerodynamics
- Lightweight Materials
- Anti-ldling

Additional Benefits: The positive aspects of converting a fleet to propane autogas are proven and
substantial. Converting vehicles to operate on propane will provide the participating fleets real cost
savings. Fleets will also experience lower maintenance and operating costs. These cost savings allow
fleets to invest in more vehicle conversions as their fleet ages and purchase new OEM propane ve-
hicles as they retire older vehicles. Blossman Gas is committed to expanding propane autogas public
refueling infrastructure as demand warrants, and is committed to continue expansion using their
own capital in activity centers where propane autogas vehicles exist. Differential fuel cost of propane
versus gasoline, vehicle tax incentives, increasing conversion systems and dedicated propane vehicle
availability, the dedication of Blossman and Phillips to increase refueling infrastructure, and the pub-
lic relations campaigns of project partners will create the right environment for growth of propane
usage by fleets and consumers in the Southeast.

We believe propane autogas is the best solution right now. As Commonwealth fleets expand, devel-
oping additional alt fuel vehicle technologies is a service that ROUSH CleanTech can offer. ROUSH
CleanTech has the ability to develop/ deliver different technologies in the future giving the best
solution for the Commonwealth’s needs, not limited to propane autogas.

vi. Training and certification opportunities

a)

b)

c)

d)

e)

Fleet training — Safety, technical, maintenance, fueling —Confidential

Confidential

Fleet In-house Conversion Center

e Confidential

First Responder Training

e Confidential

ROUSH CleanTech Training
1) Confidential
2) Confidential

3) Confidential
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vii. Rollout of proposed strategy to targeted vehicles — The strategies outlined in this section require further infor-
mation from the Commonwealth and formal discussion/collaboration regarding Virginia’s existing vehicle fleet.

a) Top-level proposed strategy and program management plan

1)

2)

3)

4)

Phase 1 will begin immediately upon formal award of the project and will include fleet
vehicle conversions, recommendation of vehicles for immediate replacement; on-site fuel-
ing infrastructure development for fleets identified as conversion candidates; fuel supply;
training and education, technical safety and maintenance support. Blossman Gas and Phil-
lips Energy are capable of rapid infrastructure deployment and scaling. Project equipment
providers can respond rapidly and smoothly to demand for vehicle technologies.

Phase 2 will begin two years from the project start date and will include vehicle replace-
ment; transfer of bi-fuel conversion systems; infrastructure development and expansion as
necessary; fuel supply; additional training; ongoing support; and discussion of public fueling
opportunities.

Phase 3 will begin at 5 years from project start date and will include additional vehicle
replacements; additional conversion system transfers; scaling and development of infra-
structure as necessary; fuel supply; additional or updated training as necessary; ongoing
support; possible implementation of public fueling.

Initial Program Management Plan
The Key Success Factors (KSF) for this program are:

¢ Functional and safe operation of autogas vehicles

e User adoption of new technology measured by consistent use of autogas instead of
gasoline (i.e. displacement of foreign oil)

¢ Comprehensive communication and feedback mechanisms, including effective program
management and cooperation among all entities

e Creation of jobs and economic development

¢ Impactful marketing and outreach

Each factor listed above is dependent upon:

e Full cooperation and commitment among the partners and the Commonwealth’s
obligated parties

e Prudent and effective program management including adequate and regular communi-
cation and feedback

e Ongoing quality control
e Buy-in from drivers and fleet maintenance personnel

e Technical success

The partners will work with the Commonwealth to identify the biggest risk factors and proposed
mitigation activities and facilitate communication to ensure expectations of each obligated party is
clear. As described in the strategy characteristics section, Phase 1 is a critical period to setting the
tone and foundation for the program’s long-term success.
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b)

A three-part approach to Phase 1 is proposed to ensure success of the 5 KSF’s described above:

Phase 1, Part 1: General program management process methodologies and best practices (imple-
ment protocols necessary for safe and successful deployment of autogas vehicles)

Part 1 will feature the most critical planning activities, including contingency planning. General
program management activities are to include:

e  Verify program management plan objectives and partner expectations, and structure communi-
cation mechanisms

e Establishing methods for ongoing verification and adherence to processes as outlined in the
above, including audits, management procedures, policies

e Verifying resources needs

e Facilitation of communications

Process methodologies are to include:

e Conversion processes
e  Certified technician training processes
e Fleet vehicle operator training processes

e Maintenance processes

Best practices and verification activities include:

e Refining the activities as described above based upon feedback, inspections/audits and resource
needs

Phase 1, Part 2: Ongoing general program roll-out and maintenance of quality assurance. At this
stage, program methodologies and best practices have been refined, including roles and expectations
so that the continued roll-out of vehicles on a larger scale can be achieved efficiently and effectively.
Maintaining quality assurance and user adoption will be very important activities.

Phase 1, Part 3: Ongoing quality assurance and outreach. Ongoing evaluation of the program, out-
reach and marketing of successes are key activities within part 3 of phase 1. These activities will lay
the foundation for long-term success.

Technical Details of Strategy

1) Please see lists of vehicle certifications currently available from project partners. Please
note that additional vehicle platforms are certified by project equipment partners each
month and over the duration of the program more will continue to become available.

2) Project partners will provide all necessary training and education for Commonwealth
organizations and program fleets. Certified conversion centers can be rapidly trained and
deployed for vehicle conversions.
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3) For all vehicles to be converted using the Prins bi-fuel system, American Alternative Fuel
(AAF) will:
e Supply PRINS complete conversion systems with in vehicle tanks
e Ship Conversion Systems to the Certified Conversion Centers for scheduled conversions
e Maintain responsibility for the systems until systems arrive at conversion facility
e Provide Three Year/Thirty Six Thousand Mile Warranty for conversion system

e  Provide conversion system operation and maintenance training, manuals, and informa-
tion to fleet partners

e Communicate with conversion centers and fleets to ensure their systems are function-
ing properly, and to answer questions from fleet technicians and vehicle operators

e Provide Installation Manual for vehicle conversions, and continue to provide any
updates, technical service bulletins, and notifications to Conversion Center partners

e Supply all vehicle EPA certifications for vehicles to be converted
e Locate Conversion Centers to perform vehicle conversions

e Assess Conversion Center capability and management ability to perform vehicle conver-
sions per an agreed upon conversion schedule

e Train and certify conversion center technicians to install conversion systems
e  Provide technical assistance to conversion centers throughout the course of this project

e Train fleet maintenance technicians of all fleets participating in the program so they
understand the system and perform preventative maintenance

e  Provide maintenance manual for all fleets

viii. Benefits to Commonwealth citizens and visitors
a) Economic and tax related

¢ Commonwealth vehicles operating on propane autogas will experience significant fuel-cost and
maintenance savings. These cost savings will ultimately enable Commonwealth fleets to better
steward taxpayer dollars.

e This program will create jobs in the areas of construction of the fueling facilities, the training
and certification of the conversion centers, the procurement and distribution of the autogas and
the administration of the integrated program of Alliance AutoGas. The economic benefits of this
project include jobs created or retained due to the conversions of the vehicles, the production
of OEM equivalent autogas vehicles and upgrading and building new fueling stations. Many of
the jobs created will be the endpoint of a process of retraining skilled workers to transition from
traditional trades to alternative energy-focused green jobs. Additionally, the fleet operators will
experience lower operating costs, lower maintenance costs and financial savings due to the
lower cost of propane autogas. Autogas fleets will also be insulated from price spikes associated
with conventional gasoline.

b) Infrastructure development — By implementing onsite fueling infrastructure for fleets and later
public fueling infrastructure in those areas of greatest demand, the number of clean-burning
propane autogas vehicles and the breadth of Commonwealth-wide autogas infrastructure will grow
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<)

d)

simultaneously. As Commonwealth fleets necessitate greater fueling demand, project partners will
address demand with additional infrastructure and continue to grow the Commonwealth’s state-
wide fueling network. This will increasingly enable additional private fleets as well as individuals to
have confidence in transitioning to autogas. Project fueling partners will also provide onsite fueling
infrastructure at no up-front capital cost to private fleets within the Commonwealth and beyond,
which convert fleet vehicles to run on propane autogas or purchase autogas-powered vehicles,
provided that minimum gallon requirements are achieved.

Clean air — Propane autogas powered-vehicles reduce harmful Greenhouse Gas emissions by more
than 22 percent (see see next section Il.b.ix for explanation of environmental benefits).

Reduced dependence on foreign oil — the U.S. supply of propane autogas is more than 90% domesti-
cally produced, with an additional 7% coming from Canada.

ix. Environmental Advantages and Disadvantages of Strategies

a)

b)

c)

The team takes environmental safety and quality very seriously. This project is aimed at protecting
the environment through enhanced air quality reducing dependence on foreign oil, saving money
and creating jobs. To that end, the team will rigorously adhere to all local, state and national envi-
ronmental protection standards when constructing new fueling infrastructure. Blossman and Phillips
already operate numerous permitted propane facilities within the Commonwealth, and estimates
permitting, environmental and safety review for a new facility will take from three to eight months,
with most construction complete within twelve months depending upon the magnitude of infrastruc-
ture required based on detailed examination of Commonwealth fleets joint between project partners
and the Commonwealth in the second round of this proposal (pending selection).

Propane autogas powered-vehicles reduce harmful greenhouse gas emissions by more than 22 percent

e Propane autogas vehicles typically achieve:
- Over 20% less carbon monoxide
- Agreater than 40 % reduction in nitrogen oxides
- Just over 10% less carbon dioxide

According to Argonne national laboratories (see below), if this program were to convert or replace
3,383 Commonwealth vehicles, or supply biodiesel or E-85 for accordingly equipped vehicles, (at a
breakout of 2,181 propane autogas vehicles, 848 biodiesel vehicles, 354 E-85 vehicles), each traveling
an estimated 25,000 miles annually, the following total emissions displacements would be achieved
each year that the sum total of these vehicles operated on their respective alternative fuels:

e 872,548.2 pounds of Carbon Monoxide

e 54,458.2 pounds of Volatile Organic Compounds

e 565,487.9 pounds Nitrogen Oxides

* 6,934.9 pounds Fine particulate matter

e 16,175,004.6 Pounds of Greenhouse Gas (CO2 Equivalent)

e Over 10 years, the same number of vehicles would displace more than 161 million pounds of
Greenhouse Gas (CO2 equivalent)
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x. Economic development benefits

a)

The economic benefits of this program include

e Significant fuel cost savings for all transitioning vehicles to operate on propane autogas

- Fuel Cost Savings: Autogas averages at least one dollar per gallon less than gasoline (Please
see section lll.b.ii. Fuel Cost Savings)

- Infrastructure: Because project fuel providers offer onsite fueling with no capital outlay re-
quired from the Commonwealth (with fueling contract and a minimum number of vehicles
or gallon usage), fuel cost savings have an immediate impact

¢ Reduced maintenance costs resulting from fewer oil changes

e The creation of green collar jobs through personnel required for infrastructure implementation
and construction, technicians for vehicle conversions, ongoing service providers, fuel provider
support, fleet cost savings which contribute to saved and created jobs.

xi. Work to be performed by targeted public entities

a)

b)

d)

e)

f)

g)

h)

i)

Identifying a champion within each fleet department

Working with team to agree upon expectations of program up-front and disseminating to responsible
parties within organization

Making vehicles available for conversion
Possible in-house conversion centers

Engaging in and providing access to fleet personnel for training and education to ensure driver buy-
in, safety and smooth operation of program overall

Collecting data, as necessary, and providing feedback

Communicating with project management team, to be comprised of Alliance Autogas Extended
Partners and Commonwealth lead Project Mangers

Provision of documentation to facilitate financing if appropriate

Work with fuel provider(s) to secure permitting an electrical supply for infrastructure sites

xii. Any front end or future costs to the targeted or public entities

a)

b)

Vehicle Costs: Costs to commonwealth will be limited to the cost of vehicle conversion or incremental
replacement costs for propane autogas-powered vehicles. The Commonwealth will incur no vehicle
related costs as it relates to E-85 or Biodiesel vehicles referenced in this program. Please see strategy
financing section for details regarding financing options available through project partners, or
CMAQ funds, as well as pricing and ROI.

Should larger Commonwealth fleets with in house technicians wish to be certified as vehicle conversion
centers for installation of the PRINS system, additional savings will be realized. Those fleets which are
certified to perform their own conversions may save an average of $1,000 in labor costs per conversion.
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c) Infrastructure Cost: Fueling providers will provide necessary infrastructure at no upfront capital cost
to Commonwealth pending minimum-gallon fueling contracts. This is increasingly beneficial to the
Commonwealth in areas that already have large fuel storage capacity which is owned by project
partners.

d) Will explain cost neutrality to Commonwealth for additional fuel implementation. If project fleets
and fleet entities outside the project demonstrate sufficient demand, and should the Commonwealth
make available lands for infrastructure construction, Alliance partners could easily incorporate scal-
able public autogas fueling infrastructure at no upfront capital cost to the Commonwealth.

xiii. Confidential
xiv. Confidential
xv. Confidential
xvi. Confidential
xvii. Confidential

xviii. Confidential
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STRATEGY FINANCING

a.

b.

Confidential

Confidential

Confidential

Confidential

Confidential
Fuel Cost Savings

a) Alliance AutoGas Fuel Comparison Charts

AUTOGAS VS GASOLINE: AVERAGE COST DIFFERENTIAL

GASOLINE $1.98 | $2.00 $211 | $2.31 | $2.68 | $2.59 | $2.68  $2.63 | $2.61 | $271 | $2.67  $2.78 | $2.71 | $2.83
PROPANE AUTOGAS | $1.80 | $1.70 | $1.62 | $1.64 | $1.73 | $1.65 | $1.73 | $1.81 | $1.88 | $1.98 | $2.08 | $2.22 | $219 | $2.06
TA:;%(;/E.S;,.LTESS s0¢ $1.30 | $1.20 | $112 | $114 | $123 | $115 | $1.23 | $1.31 | $1.38 | $1.48 | $1.58 | $1.72 | $1.69 | $1.56
TOTAL DIFFERENCE |$0.68 | $0.80| $0.99| $1.17 | $1.45 | $1.44 | $1.45 | $1.32 | $1.23| $1.23 |$1.09 | $1.06 | $1.02 | $1.27
See . g Rz 0, RS Oc,, Mo, Cen, Ay, &, ™M
@og /?‘09 /909 yog A/g.os 4)«09 6‘09 /°>,Os fos 1/09 009 4/}0 &,O ‘P»/O
GASOLINE $2.91 | $2.92 | $278  $278 | $2.80 | $2.75 | $2.84 | $2.90 | $3.03 | $314 | $3.22 | $3.59 $2.73
PROPANE AUTOGAS | $2.03 | $2.00 | $1.94 | $1.90 | $1.97 | $2.04  $214 | $216 | $2.21 |$2.31 | $2.35 | $2.30 $1.98
AUTOGAS LESS 50¢
AoeAs Lt $1.53 | $1.50 | $1.44 | $1.40 | $1.47 | $1.54 | $1.64 | $1.66 | $1.71 |$1.81 | $1.85 | $1.80 $1.48
TOTAL DIFFERENCE | $1.38 | $1.42 |$1.34 |$1.38 | $1.33 $1.21 | $1.20 | $1.24 | $1.32 | $1.33 | $1.37 | $1.79 m
Bl . Y, v, < Sg, O, N, 0, v en N 4y,
% 0 4)/,]0 /V@,]O <),,]O 7 . b77o C‘r.]o Dl/7o &:/’o A 7 e]] e 5 $Q4G¢

Note: The figures above are based on national averages for Autogas and gasoline prices (as listed by the US Energy Information Administration) and based
on a standardized average for state-level taxes on Autogas (propane as a vehicle fuel), many states allow the purchase of a vehicle decal to substitute in

place of paying state level Autogas taxes.

AUTOGAS COSTS AN AVERAGE OF $1.25 LESS THAN UNLEADED GASOLINE

— AUTOGAS

AUTOGAS VS GASOLINE PRICES

PRICE/GALLON

$4.00
$3.50

— GASOLINE

$3.00
$2.50
$2.00

$1.50 n \_A/_/v

$1.00 1

$0.50

$0.00 T T T T
4

WWW.ALLIANCEAUTOGAS.COM
INFORMATION@ALLIANCEAUTOGAS.COM

33



&P Alliance AutoGas

POWERED BY PROPANE 34

b) Confidential

iii. Additional Cost Savings

a)

b)

c)

d)

e)

f)

Our fleet customers report extended engine life and reduced vehicle maintenance as a product of
propane’s high-octane rating and clean-burning nature. Fleets have reported a double in oil life,
meaning half as many oil changes for each vehicle running on autogas.

Our fleet customers report extended engine life and reduced vehicle maintenance as a product of
propane’s high-octane rating and clean-burning nature. Fleets have reported a double in oil life,
meaning half as many oil changes for each vehicle running on autogas.

There are significant cost advantages with our complete program, particularly with the complimen-
tary extensive training as previously outlined and ongoing support.

Case Studies: Please see partner case studies included immediately after this document as Addendum 1.

Another cost advantage to our program is that it is tiered to allow for cost effective gradual adoption.
For $5,800 per vehicle, we can provide after-market bi-fuel autogas/gasoline conversions for existing
fleet vehicles. Then as vehicles are retired this year and beyond, we offer OEM- equivalent mono-fuel
propane autogas models for incremental costs ranging from just $9,000 - $12,000 per vehicle for
light-duty vehicles to $16,500 for medium-duty chassis.

Transferability — The majority of our autogas systems are also transferable. The Prins bi-fuel system
can be removed from one vehicle and transferred to another vehicle of the same engine type. The
original vehicle can then be resold as a gasoline only vehicle. The ROUSH CleanTech Ford OEM-
equivalent vehicles can have the autogas systems removed and laid onto another vehicle of the same
make model and engine type. This is a critical distinction compared to electric vehicles.

c. Plan for development, financing and operation of proposed strategies, include proposed sources and uses for funds

i. Vehicle Equipment/Vehicles

a)

b)

c)

The Commonwealth or state-agency fleets may provide funds to cover upfront conversion costs. Fuel
neutrality is maintained through the rapid ROl achieved with autogas fuel cost savings. And alternate
funds like those available through CMAQ may be incorporated to cover initial capital outlay

Alliance AutoGas Partners also offer several options for vehicle technology financing.

e Financing /leasing programs for the Prins system are available through Alliance AutoGas

¢ Financing for OEM-equivalent autogas vehicles is available directly through the dealership. Ford
dealerships and Fleet Leasing Companies (AR, Donlen, etc.) treat the fuel system as an “acces-
sory” and wrap the cost into the total cost of the vehicle, which is then financed by the dealer-
ship (if necessary).

e For OEM-equivalent GM vehicles, for an entity with the credit worthiness of the Commonwealth
of Virginia, Ally (formerly GMAC) would likely finance as would other capital leasing companies.

Commonwealth fleets can also see savings through in-house conversion for bi-fuel, aftermarket systems.
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ii. Infrastructure

a) Alliance AutoGas partners provide onsite propane autogas fueling infrastructure at no cost to fleets
with a fuel contract (based on a minimum number of gallons and vehicles).

b) Propane autogas fueling infrastructure is easily and rapidly scalable to accommodate fleets who might
expand their autogas program over time and/or the development of public fueling infrastructure.

c) Our fueling providers offer expert training and long-standing safety expertise, in addition to competi-
tive fuel contracts and their provision for infrastructure development.

d) Currently, alternative fuel vehicles including autogas vehicles receive a 50-cent per gallon tax credit
on fuel costs.

e) There are no associated infrastructure costs for biodiesel implementation.

f)  Autogas infrastructure costs on average ten percent less than comparable CNG infrastructure.

COMPARE FUELING STATION COSTS

$400,000-%$1,700,000

$45,000-$170,000

®

AUTOGAS CNG
STATION STATION

Identification of local, state or federal resources (grants, tax incentives, etc.) that the proposer contemplates
requesting for the plan

i. Alliance AutoGas Partners propose that the Commonwealth incorporate CMAQ and other Commonwealth or
fleet funds into investment in conversion equipment or incremental vehicle replacement costs

a) Commonwealth/Fleets should aggregate this funding from any available grant funding or from
standard annual budgets based on rapid ROI

ii. Propane industry representatives are aggressively pursuing extension of the current 50-cent-per-gallon federal

excise tax credit, currently set to expire December 31, 2011.

iii. Biofuel industry representatives are pursuing extension of the $1.00 per-gallon biodiesel fuel credit and the
E-85 45-cent-per-gallon credit, both of which are also approaching expiration December 31, 2011.
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iv. Capital outlay for vehicle conversion or incremental cost for replacement vehicles will be incurred as vehicles
are converted/replaced through over the course of the program. These costs should be recuperated in full
through fuel cost and maintenance savings.

e. Identify amounts, terms and conditions for any revenue sources: Previously identified fuel cost savings.
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STRATEGY BENEFIT AND COMPATIBILITY

a.

Expansion of community benefits and economic impact on Commonwealth and local communities

Tax revenue to be generated for Commonwealth and political subdivisions

a)

Tax revenue generated by Commonwealth will include any taxes accrued by the use of public autogas
infrastructure which may be established through this program. Additionally, the small business
growth which may result from this endeavor would yield additional tax revenue. Tax revenue gener-
ated by new vehicle purchases would also contribute to various communities within the Common-
wealth.

Jobs generated for VA residents

a)

b)

Through job development and subcontracting with installation centers and certified conversion
centers. This program will create technician and skill-based jobs and provide significant growth
opportunity for small businesses within the Commonwealth, including fuel provider Phillips Energy.
This will also provide for business development and expansion (including job creation) for larger
project partners that already have a Virginia presence to grow their presence in the Commonwealth
and to increase the tax revenues they generate for the Commonwealth and the positive economic
impact they have in each of the associated areas within Virginia.

Some examples of jobs generated through project partners would include:

e Construction workers and contractors for infrastructure development
e Ongoing support and maintenance

e Alliance Autogas expanded partnership fleet contacts

¢  Fleets performing their own conversions will hire technicians

* Fleets saving money through fuel costs can make additional hires

e Additional equipment provider and gas provider jobs generated through market expansion and
growth in VA and beyond

* Money saved by the Commonwealth which can be used for other projects like public infrastruc-
ture improvement and new job creation

¢ ROUSH CleanTech estimates that for every 100 vehicles sold, 1 new job is created somewhere
within our supply-chain. That doesn’t include end-use savings that help justify new job creation,
or installation of new infrastructure, etc.

e Job security based on additional skills/training

Number and value of subcontracts generated for VA subcontractors

a)

b)

Conversion Centers — Job creation may include conversion technicians, ongoing service providers,
center administrators and management.

Construction entities for infrastructure installation and development will also provide for ad-
ditional job creation of construction professionals and contractors, administrators to facilitate
permitting etc.
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ID anticipated public support or opposition as well as any anticipated government support or opposition

Public initiatives in support of autogas which have been underwritten by project partners, to-date, have seen
highly positive response from the media and the public.

a) Alliance AutoGas: http://www.allianceautogas.com/resources/news/
b) ROUSH CleanTech: http://www.roushcleantech.com/tags/clean-tech-news-0
c) CleanFUEL USA: http://cleanfuelusa.com/cleanfuel_usa_in_the_news.aspx

One major advantage of a program which relies heavily upon propane autogas technologies is the rapid ROl as
described in the previous sections. This rapid return on investment and true budget neutrality, unachievable
among many alternative fuels, positions this program uniquely to lessen the taxpayer burden. Project partners
commit to working with program fleets to identify ways in which program-associated fuel and maintenance
cost savings are being re-appropriated to better steward taxpayer funds, and to assist in public messaging
outreach to communicate the aforementioned endeavors.

All fleets and state-agencies associated with this program will have the opportunity to engage in highly
positive branding initiatives related to both clean fuel and domestically produced energy. Project partners
have extensive background knowledge of these types of branding initiatives and can consult/collaborate with
program fleets to ensure successful public engagement.

Ongoing program expansion market growth: The nationwide network of propane pipelines and access points is
the most extensive and accessible existing infrastructure of any alternative fuel. Rather than taking on the task
of building, from the ground up, infrastructure and fueling points, propane autogas distributors are faced with
a much simpler challenge: making the appealing argument for the many benefits a vehicle owner will enjoy

if he or she converts their vehicle to run on autogas. The cost of equipment and labor for conversion, even
unsubsidized, is low enough to be attractive to consumers interested in seeing a short-term return on their
investment. Our team projects exponential growth as the number of vehicles, visibility of autogas, and ac-
cessibility of infrastructure make the use of propane autogas vehicles more and more attractive. The support
provided by the Commonwealth for this program will, more than anything, dramatically accelerate the speed
at which we near a tipping point. The more than 17 million vehicles worldwide that run on propane autogas
testify to the fact that, when its launch is supported by local, Commonwealth and federal stakeholders, the
fuel is immediately viable and potentially transformative. Australia’s LPG fleet of 600,000 vehicles is the fifth
largest in the world and Australia ranks third highest per capita in the world in Autogas consumption. Australia
supports this Autogas conversion with an extensive network of LPG refueling stations, with over 3,000 retail
outlets across the nation. It is therefore possible to drive anywhere on Australia’s main road system using
existing LPG refueling stations. Government support in South Korea, Poland and Australia has ushered their
domestic autogas markets into the mainstream, and we see even greater potential in the U.S., where some
90% of propane is produced domestically and existing distribution networks are extensive. Propane autogas
will, undoubtedly, transform the vehicle fueling marketplace and contribute to gasoline displacement and the
viability of alternative fueling, particularly in the proposed footprint for the Commonwealth of Virginia. The
proposed project would simply stimulate and catalyze organic growth and drastically shorten the timeline
between today and the day that idea becomes a reality.
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c. Communications and marketing or PR plans for informing the public, business community, local governments, and
government agencies affected by strategies

vi.

Each fuel provider will provide the primary program contact for the fleets they supply with fuel

This group recommends partnership with the Commonwealth of Virginia for centralized program communica-
tions, pending further discussion with the Commonwealth regarding available personnel

Each partner entity has plans for public relations outreach through both traditional and non-traditional media;
partners will be willing to coordinate with fleets and Commonwealth to ensure positive coverage for all parties
among the media, local governments, the business community and the general public.

Each partner will make available to fleets existing collateral materials regarding technologies and fueling
programs as well as extensive training materials; partners will make available relevant talking points to fleets
and program personnel

Partners will collaborate with fleets and the Commonwealth regarding opportunities to leverage green branding

All project partners are committed to growing the propane autogas and alternative fuels markets in the Com-
monwealth of Virginia and in the U.S. overall, beyond the course of this program

d. Describe compatibility of the strategies with local, regional, and state economic development efforts

This program uniquely aligns with Commonwealth, regional and local priorities to achieve reduced depen-
dence on gasoline and reduced dependence on foreign oil, without sacrificing budget neutrality. All fleets,
both public and private, participating in this program should achieve rapid ROI. This program will provide
directly for significant cost savings for all associated fleets as well as direct provision of green-collar jobs. By
building up infrastructure, providing clean-burning fuel, and training local technicians and service providers,
this program is building into the overall Virginia economy and the economies of each of the specified fueling
regions. This particularly aligns with goals of green collar economic development. Furthermore, this program
will enable the Commonwealth of Virginia to position itself uniquely among states as an innovator and pioneer
in alternative fueling technology development. This diverse and complete program will allow the Common-
wealth to leverage this green branding in a way that will attract both additional commerce and tourism.

This program also aligns with the gubernatorial administration’s desire to stimulate market growth and
development in the alternative fuels sector. This program will expand the presence of propane autogas rapidly
by growing the number of on-road autogas vehicles and the quantity of autogas fueling in the Commonwealth,
simultaneously. This will be an unprecedented state-wide program. Because this program also allows for bio-
diesel and E-85 fueling, it will enable the state-level growth of three alternative fuel markets simultaneously.

Also, rapid expansion of autogas technology adoption in VA, allows the Commonwealth government to tout
their implementation of shovel-ready alternative technologies, making significant strides now in the use

of clean, American-made fuels, in the interim to true energy independence and complete displacement of
gasoline.

e. Where it is practicable for any portion of an award of contract as a result of this proposal to be subcontracted to other
suppliers, all partners will commit to prioritizing offerings of such business to small, women, and/or minority owned
businesses.

Please See Case Studies Immediately Following.
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CASE STUDY: AIRPORT SHUTTLE NEW ORLEANS

BACKGROUND

Airport Shuttle New Orleans is the official ground transportation company for the Louis
Armstrong New Orleans International Airport, and carries approximately 435,000
passengers annually. Since the company operates in an intensively metro environment and
runs shuttles daily for multiple shifts, managing fuel costs and maintaining performance are
critical.

Airport Shuttle N.O. experimented with propane autogas-powered vehicles in the early
1990s, so they knew switching to propane autogas would result in fuel cost savings and
reduced vehicle maintenance needs. In 2007, new advances in vehicle technology made
switching to autogas truly viable and practical for their business. They chose Alliance
AutoGas to get their Ford vans running on autogas because of the network’s comprehensive
program for vehicle conversion, onsite fueling and ongoing support.

PROGRAM SNAPSHOT

Airport Shuttle now runs 24 out of 40 fleet vehicles on propane autogas. The vehicles were
converted using the Prins VSI bi-fuel system from Alliance AutoGas founding partner,
American Alternative Fuel. The company is also saving roughly $129,504 annually.

“The price differential makes autogas a very attractive alternative fuel,” said Don Duvernay,
general manager of Airport Shuttle. “When we looked at how quickly we would reach a return on
investment, it was a no-brainer. All our vehicles will eventually run on autogas.”

Eager to demonstrate environmental stewardship by reducing greenhouse gas emissions
(particularly those attributable to airport operations), the company was impressed with the 20
percent reduction in harmful emissions achieved by autogas-powered vehicles.

WORKING WITH ALLIANCE AUTOGAS

Airport Shuttle worked with Alliance AutoGas (cofounded by American Alternative Fuel and
Blossman Gas) to launch their autogas program. The American Alternative Fuel system was
recommended by a local dealer, and Duvernay was attracted by Blossman’s reputation for
reliable and friendly service. Headquartered within 100 miles of New Orleans, Blossman is
also known for its 60-year record of service excellence in the region.

The bi-fuel capability of the conversion system is critical to Airport Shuttle because it gives
drivers the ability to operate on gasoline if necessary. The cost of the Prins VSI system from
American Alternative Fuel is more affordable than other competing technologies available

today.

When a fleet vehicle reaches the end of its useful life, the Prins system is transferable to the
next-generation vehicle, which also means the vehicle being retired can be resold in its
original OEM configuration. This is an important advantage for Airport Shuttle, which
typically replaces vehicles on a four-year cycle.
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Don Duvernay,
General Manager
New Orleans, LA

FLEET STATISTICS

FLEET TYPE: Shuttle Service

PERCENT OF FLEET RUNNING
ON AuTOGAS: 65%

AUTOGAS VEHICLES IN FLEET:

24

TOTAL ESTIMATED ANNUAL

savines: $122,304 in fuel
savings and $7,2OO in

maintenance savings

ADDITIONAL VEHICLES SLATED
FOR AUTOGAS CONVERSION:10

ANTICIPATED ANNUAL USEAGE

(gallons of autogas):

124,800 gallons

ANNUAL MILEAGE/VEHICLE:

60,000

AUTOGAS FUELING:

Onsite autogas fueling infrastruc-
ture, including one 2,500-gallon
autogas tank

TIME OPERATING ON AUTOGAS:
3 years
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CASE STUDY: AIRPORT SHUTTLE NEW ORLEANS

WORKING WITH ALLIANCE AUTOGAS (CONTINUED)

For the most convenient and economical vehicle refueling process, Blossman Gas installed a 2,500-gallon tank and pistol-grip pump
onsite at no upfront cost to the fleet. Blossman also manages fuel supply for the autogas station, which fills vehicle tanks in the same
time required to fill up with conventional gasoline. Duvernay cites excellent service and training from Alliance AutoGas:

If we have an issue, they are here, dedicated to meeting our needs. Some people are unfamiliar with autogas, but Alliance has
done a great job overcoming all that. All drivers have been trained on how to fuel properly and safely.

Alliance AutoGas even sent personnel from Blossman Gas to come in and answer questions from the drivers and get them
comfortable with the technology. The Blossman guys are subject-matter experts, and they’ve seen it all before. They have been
a very good partner, always taking care of us and willing to work with us to make this thing go.

RESULTS AND AUTOGAS BENEFITS

Because Airport Shuttle New Orleans deploys their vehicles almost entirely in a metro setting and utilizes air-conditioning during all
operational hours for at least 7 months of the year, their gasoline consumption is considerably higher than with typical highway driving.
Higher gasoline consumption means the company’s total savings realized from converting vehicles to autogas is also higher. Since
converting 65 percent of their fleet, the company is achieving annual fuel cost savings of $122,300.

Additionally, the high octane rating of autogas, coupled with clean-burning combustion, yields cleaner oil and longer lasting engine
filters, making autogas a great alternative from a maintenance perspective. Duvernay estimates that Airport Shuttle has reduced
standard vehicle maintenance by half. With 24 autogas-powered vehicles, that’s a reduction from 288 oil changes per year to 144 - a
savings of roughly $7,200.

Beyond the tremendous cost savings, using autogas benefits the environment and contributes to American energy security. These
far-reaching benefits make autogas an ideal fuel for Airport Shuttle, says Duvernay, who equates “going green” with corporate
responsibility. “We do it because it’s the right thing to do, it saves us money, and it makes us good corporate citizens. It's great from all
three angles, and it has been a good choice for us.”

Duvernay also notes that customers love to see the company doing its part for the environment and using American-made fuel. They
get particularly positive media coverage for this, in addition to positive feedback from patrons.

MOVING FORWARD
Airport Shuttle is extremely satisfied with the benefits they are experiencing as a result of converting 24 of its vehicles to propane
autogas. Duvernay and his team are eager to get the remaining 16 fleet vehicle conversions underway.

As an early adopter of this alternative technology, Duvernay would like to see “a bigger push for this alternative fuel among

automakers because it would be beneficial to both fleets and individual consumers.” He also hopes for wider autogas adoption in the
future. “The more available this becomes, in terms of access, the more beneficial it will be for everyone.”
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BACKGROUND

Stan Evans, Sheriff of Jackson County, Georgia for the past 26 years, was familiar with
propane from his days in the farming business, but didn’t know it could be used as an
alternative fuel in vehicles. When gasoline prices spiked in 2008 and hurricane activity
threatened to interrupt fuel supply, he began researching cost-saving alternative fuels and
quickly identified propane autogas as the best fit for his fleet.

THE PROGRAM

Jackson County worked with Force 911 of Georgia to convert four vehicles to run on propane
autogas, using the Prins VSI system from Alliance AutoGas founding partner, American
Alternative Fuel. After three years, what began as an experiment with just four squad cars
running on autogas has expanded to include well over half of the Sheriff’s vehicle fleet. Now
with 60 autogas-powered vehicles, the Sheriff’s office saves over $110,000 annually -
savings Evans estimates will only increase in the coming months (this does not include
currently available federal tax credits).

As is the case with many law enforcement offices, the bi-fuel component of the Prins system
was critical to the department’s ability to operate alternative fuel vehicles. They run entirely on
autogas whenever possible, but knowing that the engine automatically switches to gasoline in
the event they cannot reach an autogas fueling station provides peace of mind.

WORKING WITH ALLIANCE AUTOGAS

Jackson County recently contracted the fueling services of Alliance AutoGas founding
partner, Blossman Gas. Sheriff Evans cites their safety support and knowledge of autogas
use as “beyond comparison.” Working with Blossman afforded the department another level
of comfort, based on their extensive knowledge and understanding of the fuel and the
conversion systems. Sheriff Evans considers Alliance AutoGas “tops in their field.” Sheriff
Evans continued:

We had a great need for additional training of our staff and our patrol officers - a need to
better understand how the system worked and the best practices for dispensing autogas
into the vehicle itself. There were a lot of areas we needed to address that we weren’t
addressing. Alliance AutoGas (Blossman and American Alternative Fuel) provided an
overwhelming response to our needs. They were on the ball, and their knowledge and
training were outstanding.

Since we've teamed with them, they’ve been with us every step of the way, offering their
expertise and advice — and working to make the program a successful endeavor for
everyone involved. Their assistance has been exceptional and we've really enjoyed
working with them.

Alliance AutoGas provides Sheriff fleets like Jackson County with a turnkey solution of
vehicle conversion, onsite fueling, ongoing safety training and technical support.
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Sheriff Stan Evans
Jackson County, Georgia

FLEET STATISTICS

FLEET TYPE:
Law Enforcement

PERCENT OF FLEET RUNNING
ON AUTOGAS: 66%

AUTOGAS VEHICLES IN FLEET:

60 (58 Ford Crown Victorias; 2
pick-up trucks)

ADDITIONAL VEHICLES SLATED
FOR AUTOGAS CONVERSION:

20

ANNUAL COST SAVINGS:

$110,000 - $145,000
With autogas use versus gasoline
gallon equivalent

ANTICIPATED ANNUAL USAGE

(gallons propane autogas):

120,000- 140,000

AUTOGAS FUELING:
Onsite autogas fueling infrastructure
including 18,000-gallon autogas tank.

TIME OPERATING ON AUTOGAS:
3 years
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RESULTS AND AUTOGAS BENEFITS

Following the conversions of their first four autogas-powered cruisers, the department liked what they saw and began expanding their
program. They are saving tax-payer dollars by reducing fuel costs more than 30 percent, and as their autogas fleet continues to grow,
so do their fuel cost savings. Current cost savings for the Sheriff’s office are estimated at $110,000 with 60 vehicles and expected to
increase to at least $145,000 with the additional 20 vehicles slated for conversion this year.

Beyond cost savings, Evans objected to “sending all our money overseas,” and was eager to contribute to our national energy security
with American-made autogas. ‘I felt we needed to do our part to keep our money here at home, contributing in a small way by not
buying foreign oil - and propane autogas was a great alternative.”

The Sheriff also praised the positive environmental impact of a cleaner-burning fuel, including a 20 percent reduction in greenhouse
gas emissions. Additionally, the team at Jackson County believes the high octane rating of clean-burning autogas will result in
extended engine life.

Jackson County deputies are pleased with the performance of the autogas vehicles. Sheriff Evans notes that autogas is as safe as
gasoline if handled properly.

MOVING FORWARD

Now, with 60 of 90 fleet vehicles running on autogas, the Sheriff’s office plans to convert 20 additional vehicles this year.

“I think it’s a worthy endeavor on the part of Sheriffs’ offices, and smart people will be looking to the use of autogas more and more in
the coming years,” says Evans. “Price and supply will dictate it.” Evans would like to see more people utilizing alternative fuels like

autogas, including car manufacturers. With the savings and environmental benefits associated with autogas, the Jackson County
department expects to see significant growth in the fuel's use.

“There’s only one way for this to go, and it’s up,” says the Sheriff. “When you can burn propane autogas as safely and cost effectively,
why would you ever want to spend money on a gallon of gasoline?”
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BACKGROUND

Mountain Mobility is a transportation services provider for the general public and a wide range
of organizations just outside Asheville, North Carolina. Established by Buncombe County in
1989 to provide for a few core human service agencies, the fleet has now grown to 37 vans
and five small buses, with a mission not only to provide transportation services, but also to
“assume a leadership role in developing public and private partnerships within the community
to address the increasing demand for transportation throughout the region.”

Forward thinking transportation agencies are always searching for ways to control costs and
demonstrate environmental stewardship. This desire for innovation led Mountain Mobility to team
with Alliance AutoGas for the launch of their propane autogas clean-vehicle program.

THE PROGRAM

“Making the switch to a propane autogas system was an easy decision for the Buncombe
County Commissioners to make, after learning about the environmental benefits, fuel savings
and lower-maintenance advantages of propane autogas,” says Lori Hembree, Director of
Mountain Mobility.

WORKING WITH ALLIANCE AUTOGAS

Alliance AutoGas was a natural fit for Mountain Mobility because it provides vehicle conver-
sion, fueling infrastructure and the fuel itself in one integrated process. The project’s vehicle
conversions were performed by German Motor Werks of Asheville, N.C., and the fueling is
supplied by Blossman Gas, Inc. of Ocean Springs, Miss., both Alliance AutoGas partners.

In addition to converting the vehicles, German Motor Werks trained the Mountain Mobility
maintenance personnel on the new systems and also houses a fueling station the drivers (and
public) can use, making this clean-burning and economical fuel more widely available.

Blossman installed an onsite fueling station at Mountain Mobility to increase the ease of use
for drivers and overall convenience for the fleet. The 1,000 gallon fueling infrastructure, which
Blossman provided at no upfront cost to Mountain Mobility, will be a “major plus for the
program,” according to Hembree.

Mountain Mobility’s 10 autogas-powered vans operate on the bi-fuel Prins VSI system provided
by Alliance AutoGas equipment provider, American Alternative Fuel. The bi-fuel systems allow
Mountain Mobility’s drivers a reserve capacity in the event that an autogas fueling station is
not accessible.

The transferability of the Alliance conversion system particularly impressed Mountain Mobility.
When vehicles are retired from the fleet, the conversion system can be transferred to any
vehicle with the same number of engine cylinders, for which American Alternative Fuel can
provide an EPA certification; then the retired vehicle can be re-sold in its original configuration.
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Lori Hembree, Director
Asheville, North Carolina

FLEET STATISTICS

FLEET TYPE:
Public Transportation

PERCENT OF FLEET RUNNING
ON AUTOGAS: 25%

AUTOGAS VEHICLES IN FLEET:
10 (Ford E-350 paratansit vans)

TOTAL ESTIMATED ANNUAL
savines: $53,096 for10

vehicles

ADDITIONAL VEHICLES SLATED
FOR AUTOGAS CONVERSION:
Pending additional funding

ANNUAL MILEAGE (per vehicle):

71,428

AUTOGAS FUELING:

Onsite autogas fueling infrastruc-
ture, including 1,000-gallon autogas
tank; access to public autogas
fueling station at German Motor
Werks in Asheville.

TIME OPERATING ON AUTOGAS:
6 months
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CASE STUDY: MOUNTAIN MOBILITY

RESULTS AND AUTOGAS BENEFITS

Mountain Mobility benefited immediately from savings with autogas. Now, with the local public autogas station charging significantly
less per gallon than gasoline, estimated annual savings are accelerating. Mountain Mobility also expects an annual maintenance cost
reduction with the autogas-powered vans, due to fewer oil changes, lower filter costs and other related vehicle maintenance savings. If
current fuel prices hold, Mountain Mobility will save an estimated $53,096, this year alone, with just 10 vehicles. If fuel prices rise,
savings will increase.

The reduction of toxic vehicle emissions tops Mountain Mobility’s priority list, and with autogas, they will experience an average 20
percent reduction in harmful greenhouse gas emissions. In addition to its clean-burning properties, 90 percent of autogas is made in
America, so using autogas reduces U.S. dependence on foreign oil and enhances national energy security.

Hembree considers “total driver buy-in” to be a significant merit of the program. She notes that because of the amount of time
Mountain Mobility drivers spend behind the wheel, they are especially aware of even the slightest variance in vehicle performance. She
was pleased to hear drivers cite “better performance” with the autogas vehicles. Drivers have experienced greater acceleration with
the propane-powered systems, especially when merging onto the interstate and climbing hills.

MOVING FORWARD

Mountain Mobility is impressed with the changes that have accompanied the decision of the Buncombe County Commissioners to
convert these fleet vehicles to propane autogas and is eager to increase use of autogas-powered vehicles in the future. Hembree says,
funds permitting, “Mountain Mobility would absolutely convert other fleet vehicles to propane autogas.” She hopes to see state-level
adoption and support of these systems among similar organizations throughout North Carolina.

Mountain Mobility will continue to track the benefits they are receiving from using propane autogas. “Since we have only had the
vehicles for six months,” Hembree explains, “we have not begun to see the benefits of lower maintenance and longer engine life that
we know will come with using propane autogas.”

Hembree is positive about the future of their autogas program: “We believe these vehicles will save us a lot of money and a lot of
emissions over the course of their lives.”
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Propane Autogas Vehicles: A Natural Fit
for a Propane Distribution Company

Company: Kamps Propanelinc.

Industry: Propane Distributor

Location: Manteca, California

Vehicles: 25 ROUSH CleanTech Ford F-250 trucks

Fueling: 11 proprietary propane autogas fueling stations throughout California
Challenge:

To find an available propane autogas conversion system certified by the strict emissions standards set
by the California Air Resources Board (CARB).

By the Numbers:

[J 85,000 fewer gallons of gasoline burned by switchingto propane autogas.

[J $1.50 to $1.75 per gallon cost savings for propane autogas.

[] $150,000 in fuel savings per year, including a 50-cent-per-gallon tax credit.

0 62,255 pounds of carbon dioxide eliminated from Kamps Propane’s carbon footprint each year
per vehicle.

[J 1.56 million pounds of carbon dioxide eliminated from Kamps Propane’s total carbon footprint
each year for entire fleet.

Kamps Propane maintainsalong history of running Ford trucks in their company’s fleet. When the

ROUSH CleanTech propane autogas fuel system for light-and medium-duty trucks was developed,

Terry Ayres, vice president of Kamps Propane, knew that these vehicles were the natural choice for
their propane distribution company.

Based in Manteca, California, Kamps Propaneis leadingthe charge in their industry with the largest
fleet of ROUSH CleanTech propane autogas vehiclesin operationin California. In business since 1969,
Kamps Propane services the northern Californiamarkets around Fresno, San Francisco, Sacramento
and the surrounding communities. Throughout their history, Kamps Propane has used propane
autogasvehiclesin their fleet as reliable vehicles became available. When the ROUSH CleanTech Ford
F-250 was certified by the Environmental Protection Agency (EPA) and California Air Resources Board
(CARB), Kamps Propane knew that they had found their alternative-fuel solutionand purchased 25
trucks to add to their service fleet.

“We’ve been buying Ford all along, pretty much since our company was founded,” Ayres said.

“ROUSH CleanTech has the only propane conversion kit that is certified for the state so it was an easy
and natural fit because of our company’s preference for Ford products.”
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The ROUSH CleanTech Ford F-250 trucks feature in-bed fuel tanks. Kamps Propane selected this
configuration because of its large fuel capacity, with a 55-gallon usable capacity. Each vehicle also
delivers the same horsepower, torque and towing capacity as its gasoline-fueled counterparts.

Clearing the Air

Kamps Propane vehicles are driven an average of 25,000 to 30,000 miles per year using
approximately 85,000 gallons of gasoline fuel. The lifetime of each vehicleis estimated to be 150,000
miles. By switchingto propane autogas, the company has decreased its carbon footprint, reducing
carbon dioxide emissions by 62,255 pounds per vehicle. This results in Kamps Propane emitting over
1.56 million fewer pounds of CO, each year for their entire fleet of ROUSH CleanTech trucks.

Besides carbon dioxide reduction, propane autogas offers many other types of environmental
advantages for the company. The fuel burns cleaner than gasoline or diesel, with up to 20 percent
less nitrogen oxide, up to 60 percent less carbon monoxide, 24 percent fewer greenhouse gas
emissions, and fewer particulate emissions when compared to gasoline. It is the third most widely
used fuel worldwide, following gasoline and diesel. Propane also plays a strongrole in lowering the
nation’s dependence on foreign oil, as 90 percent of the propane used today comes from domestic
production sources.

Realizing the Benefits

For a propanedistributor, running a propane autogas fleet makes both logistical and economicsense.
“We see savings of $1.50 to $1.70 per gallon based on the current pump prices and our distributor
pricing on propane,” Ayres said. “It makes a lot of sense for us in the propane business to run our
vehicles on the fuel we sell, and with and the $.50 / gallon tax credit on the fuel, it makes a lot of
sense for the end user as well.”

With 11 Kamps Propane retail locations throughout California, refueling stations are convenientand
readily available for the managers and service technicians who drive the trucks daily. These stations,
which were alreadyin place due to previous propane autogas use, are the same sites that Kamps
Propanedrivers use to refill propane cylinders. “In additionto the $150,000 in fuel savings this past
year, our drivers have saved additional time by filling at the company dispenser rather than ata gas
station,” Ayres said.

Alongwith the cost savings, Kamps Propane recognizes the clean-burning effects of propane autogas.
“Of course the obvious benefitto Kamps Propane is the cost of the fuel, but there is also the benefit
of the longevity of the clean-running engine,” Ayres said. Although Kamps Propane does adhere to
Ford’s recommended oil change schedule, Ayres has found that the intervals can be extended
substantially because of how clean the oil is after it’s changed.

Taking Propane Beyond the Backyard Barbecue

By committingto a fleet of propane autogas trucks, Kamps Propane has the opportunity to show their
customersthat they stand behind their product and are committed to its growth in the world of
alternative fuel vehicles.

D7

WWW.ALLIANCEAUTOGAS.COM
INFORMATION@ALLIANCEAUTOGAS.COM

48



&P Alliance AutoGas

POWERED BY PROPANE

About ROUSH CleanTech: Based in Michigan, ROUSH CleanTech offers dedicated liquid propane
autogas fuel systems for a variety of light- and medium-duty Ford vehicles, including the F-150, F-250
and F-350 pickup truck series; the F-450 and F-550 chassis cab truck series; the E-150, E-250 and E-
350 van and wagon series; the E-350 and E-450 cutaway van series; and the Blue Bird Propane-
Powered Vision. Currently offered through authorized Ford dealershipsaround the country, the
ROUSH CleanTech propane autogas system delivers the same factory Ford performance
characteristics and serviceability with a 5-year/60,000-mile limited warranty. Customers can reduce
operating costs significantly while reducing vehicle emissions. Complete details on ROUSH CleanTech
propane autogas offerings can be found online at www.ROUSHcleantech.com or by calling
800.59.ROUSH.

Customer inquiries: Media inquiries:

Brian Carney Julie Puckett

Director of Marketing Communications Manager
Brian.carney@roush.com roush@thesales.net
734.718.6708 877.411.3243 x807
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King County Commended for Propane Autogas Usage

Company: King County Government, Dept. of Transportation, Fleet Administration Division
Industry: Government

Location: Seattle, Washington

Vehicles: Ford F-250 pickups

Ford F-350 extended cab pickup
Ford E-250 cargo van
Fueling: 2,500-gallon on-site propane autogas fueling station

Challenge:
To address global warmingin the Puget Sound region by decreasing emissions from transportation, which
represent about half of all the area’s regional greenhouse gas emissions.

By The Numbers:
e 9 total vehicles equipped with ROUSH CleanTech liquid propane autogas system
e 11,200 fewer gallons of gasoline consumed per year
e 77,280 pounds of carbon dioxide eliminated from King County’s carbon footprint per year.
e $1,700 per vehicle, per year savings totaling $15,338 for nine vehicles.

King County, Washington, is a leaderin usingvarious forms of alternative fuels, including propane
autogas. The county has taken a proactive stancein cleaning up the Puget Sound region’s environment by
working to reduce pollution and greenhouse gas emissions, protect and restore natural habitats, promote
healthy lifestyles, and use resources wisely. For years, King County has stayed on top of emerging
advances in eco-friendly products and procedures, and has served as a gold standard in green workplaces.

Setting an example

In an effort to reduce the carbon footprint of the county’s fleet, the King County Department of
Transportation’s Fleet Division (KCDOT) serves as a role model for other governments by participatingin
the testing of environmentally friendly fuel alternatives, vehicle maintenance products, and fleet
management. Their transportation lineupincludes seven Ford F-250s, one Ford F-350 extended cab
pickup, and one Ford E-250 cargo van, all with ROUSH CleanTech’s dedicated liquid propane autogas
injection systems.

“Public fleets in particular have a responsibility to take the lead and take steps to achieve significant
greenhouse gas reductions within their own fleets,” said Robert Toppen, equipment supervisor for

KCDOT. “We take pride in doing what we can to protect our sensitive environment.”

In fact, King County has received special recognition for their sustainability efforts. In 2006, Utility Fleet
Management magazine named them among the top nine of the 100 best fleets in North America, from
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among 90,000 fleets. The next year they were named amongthe top three in a fleet contest,
100bestfleets.com, sponsored by Government Fleet magazine. And in 2009 they were named a top-
performingfleet when they received a coveted “three stars” from the Evergreen Fleets certification
programin Washington.

Environmental protection is top of mind

Toppen has stayed on top of emerging environmentally friendly technology. As early as 2001, he had
implemented bio-based hydraulicoils for use in heavy-duty equipment to gain ground on protecting
sensitive waterways and groundwaterin the Seattle-area neighborhoods. By 2007, Toppen had
introduced electrichybrid utility trucks to the mix to quench the thirst felt by skyrocketing gas prices.

In an effort to remain fiscally and environmentally responsible, King County purchased the ROUSH
CleanTech liquid propane autogas-powered vehicles to meet the needs of employees who must carry
toolsto job sites, sometimes located quite a distance from a fueling station. Not only does the green
vehicle have the propane tank mounted underneath, givingmore room for tool boxes and equipment, but
it hasa longer drivingrange, compared to electric and other hybrid vehicles. Allare under bed
applications. In addition, they have an onsite propane autogas fueling dispenser to insure even further
efficiencies.

“For thedriver, it's pretty much seamless other than you fill up ata propanetankinstead of a gas
dispenser. Rangeis approximately the same and fuel economy is approximately the same. A big
advantageisthat with the federal rebate being offered on propane autogas fuel, the cost of fuel is
currently considerably less than the price of gasoline. So right now that's a big advantage,” Toppen added.

Benefits are unbeatable

Propane autogasisalready the third most commonly used engine fuel worldwide, behind gasolineand
diesel, provingits environmental acceptance, viability, and economicadvantages. Propane autogas burns
cleaner than gasoline or diesel, with 20 percent less nitrogen oxide, up to 60 percent less carbon
monoxide, 18 percent fewer greenhouse gas emissions, and fewer particulate emissions when compared
to gasoline. Research proves this safe, non-toxicfuel is energy-efficient and clean, equaling fewer
maintenance costs over the lifetime of a vehicle.

ROUSH CleanTech commends King County for its dedication to alternative fuels and the example they
have set for government fleets across the nation.

Customer inquiries: Media inquiries:

Brian Carney Julie Puckett

Director of Marketing Communications Manager
Brian.carney@roush.com roush@thesales.net
734.718.6708 877.411.3243 x807

About ROUSH CleanTech: Based in Michigan, ROUSH CleanTech offers dedicated liquid propane autogas fuel systems for a
variety of light- and medium- duty Ford vehicles, including the F-150, F-250, F-350 pickup truck series; the F-450 and F-550
chassis cab truck series; the E-150, E-250, and E-350 van and wagon series; and the E-350 and E-450 cutaway van series.

Currently offered through authorized Ford dealerships around the country, the ROUSH CleanTech propane autogas system
delivers the same factory Ford performance characteristics and serviceability with a 5-year / 60,000-mile limited warranty.
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Pristine Green - It’s More Than a Name, It’s a Lifestyle

Company: Pristine Green
Industry: Landscape/Lawn Care
Location: Grand Rapids, Michigan
Vehicles: One Ford F-350, with plansto add more in fall 2011
All lawn-care and snow-removal equipment powered by propane
Fueling: 1,000-gallon tank on-site infrastructure
Challenge:

To create a lawn-care business solely fueled by a domestically produced, clean-burning energy source
that would set the company apart from its competition.

By the Numbers:

e 53 percent fuel savings per gallon when compared to gasoline.

e 14,685 pounds of carbon dioxide eliminated from Pristine Green’s carbon footprint each year,
based on an estimated 30,000 miles traveled per year.

Pristine Green of Grand Rapids, Michigan, is inspiring people to change the way they thinkabout lawn
care by choosing clean-burning, domestically produced propane to fuel their business. Owners Jesse
and Hilary Triick, who purchased a ROUSH CleanTech Ford F-350 fueled by propane autogasin April
2010, are findingit a reliable foundation for creatinga complete lawn-care service geared toward
helping peoplereduce their carbon footprint — while maintaining a beautiful landscape.

“When we decided to start our business in July of 2009, we knew we needed a niche market because
the lawn-careindustryis so saturated,” explainedJesse. “I had operated our lawn-care business for
about three years before | learned about alternative-fueled equipment. | started looking for a greener
fuel toreplace gasoline-and diesel-powered equipment, and happened upon the ROUSH CleanTech
web site. There | found the closest to original equipment conversionfor propane autogas | had ever
seen.”

According to the Triicks, Pristine Green is the only propane-powered complete lawn-care and
maintenance solution available in Michigan. This distinct title has garnered the attention of
customers and peers looking for eco-friendly solutionsto the emissions generated through the lawn-
care industry.

The ROUSH CleanTech propane autogas powered Ford F-350 features an in-bed fuel tank option that
still allows plenty of room for transportinglawn equipmentand cargo in the truck’s bed. The truck
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also boasts a custom wrap to reflect the pride Pristine Green has in choosing American-made
exceptional energy for their company’s needs.

Giving the Environment a Break

Jesse says estimates showthat up to 10 percent of the pollutioninthe U.S. is caused by the lawn-care
industry. He contributes his switch to propane for cutting his company’s toxic emissions of benzene
and toluene by 96 percent. By using propanein both hison-road truck and lawn-care equipment,
Jesse offers a double punch of environmental stewardship.

Propane autogas burns cleaner than gasoline or diesel, with up to 20 percentless nitrogen oxide, 60
percent less carbon monoxide, up to 24 percent fewer greenhouse gas emissions, and fewer
particulate emissions when compared to gasoline. Research by the Propane Education & Research
Council proves that propane mowers reduce greenhouse gas emissions by about 50 percent and
carbon monoxide by more than 80 percent, when compared to gasoline mowers.

“It [propane] has done amazingthings for our business,” said Hilary. “We are able to operate on
ozone action days and actually feel good aboutit. Customers can feel good about our productand
service, especially on ozone action days.”

The West Michigan Clean Air Coalition monitors Ozone Action Days in Michigan. Warnings areissued
when ground-level ozone, fine particulate matter, or both, are expected to reach or exceed the
“unhealthyfor sensitive groups” threshold on the air-quality index, when ozone levels are above 75
parts per billion over an eight-hour period, or fine particle levels are above 35 micrograms per cubit
meter over a 24-hour period. The chemical components of ozone come from a variety of sources,
many of which are man-made.

“By reducingthe amounts of chemicals and emissions our power equipment and vehicle release, we
can feel good about our efforts to reduce the formation of ground-level ozone,” said Hilary.

Trimming Costs, Growing Capital

Jesse and Hilary dedicated a lot of time toward researchingall forms of alternative energy that could
be putto work in theirindustry. They found propane the winner, especially when it came down to
performance and cost analysis. “Electric doesn’t provide enough run-time; | can only get about 90
minutes out of an electric mower. And compressed natural gas is entirely cost prohibitive,” said Jesse.
Once the decision to switch to propane autogas for their transportation needs was made, the couple
purchased their ROUSH CleanTech truck from a locally owned and operated dealership, Fox Ford.

With fuel prices reaching $4.19 per gallon in the Triicks’ service area, the switch to propane autogas
has trimmed fuel costs in half. According to Jesse and Hil